: 


PELLETS 


Modern milk replacer, Blatch- 
ford’s Pellets are based on 
the same proved formula as 
Blatchford’s Calf Meal—the 
original milk replacer. Con- 
stantly modernized in keeping 
with Blatchford’s “pioneering 
for profit” plan, Blatchford’s 
Pellets and Calf Meal sell all 


year, every year. 


Time tested products that have won popularity 
through profitable performance. Reliable coun- 
sel, attractive point-of-sale promotion and a 
sparkling national campaign pre-sell your cus- 
tomers on Blatchford'’s Products. Call your dis- 
tributor or write us for complete information. 


Nutritional scours control is 
easier with Blatchford’s Im- 
proved Nutri-Tabs. Formula 
built on University of Wiscon- 
sin research, Nutri-Tabs pro- 
vide nutrients essential in 
concentrated amounts for 
healthy, rapid growth. Eye- 
catching display carton pro- 


motes fast turnover. 


A single bag of Vitadine will 
fortify a ton of average feed 
in milk values, vitamins—in- 
cluding Vitamin D—and nec- 
essary rare minerals, at mini- 
mum cost. Vitadine is time 
saving and error proof since 


no weighing is required. 
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EQUIPMENT 


Dry Feed Mixer 


Here is the greatest value your money 
can buy in a dry feed mixer. Planetary 
gear drive saves power costs and an 
exclusive spiral flight supplements the 
work of ribbon agitators, to give the best 
mixing job you could ever want. 


Write for complete details on this per- 
fect mixer. 


... SATISFIES 


Unit 
Molasses Freed Mixer 


This Strong-Scott Molasses Feed Mixer 
has a patented molasses injection control 
not to be found in any other mixer. The 
molasses feed is correspondingly better 
and so are the prices you get for it. 


Write for details on this roller bearing 
equipped and all-steel frame unit. 


Come to us for 
SPOUTING- 


all kinds, standard or special 


ELEVATOR HEADS & BOOTS 
Wood, Iron or Steel 


BELTING- 
all kinds 


co 


Everything Jor Every Mill, Elevator 
and Feed Plant 

he Strong -Scott Mfg Co. 

font. Minnea 


Branch Office: Great Falls, 
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and explosions. Can be installed in a location 
more convenient to the operator. 


SOT) 


Pneumatic 
Attrition Mill 


Feed is elevated by means 
of grinding motors without 
reduction in grinding capac- 
ity. Feed is cool, when 
sacked. Helps to avoid fires 


Write for complete details on this unit that lowers 
sts and saves on insurance. 


Representatives 
FRED H. CHASE, OSHKOSH, WIS. 
Box 126, Telephone 698 


J. H. HARDERS, WINONA, MINN. 
411 E. Howard St., Telephone 2549 
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EFFICIENCYs-ECONOMY 


(From Pioneering) (From Specializing) 


VOLUME IN MILLIONS 
(From Our Big, New, Higher Speed Plant) 


Our amazing efficiency in feed-tag production resulted 
from our pioneering. 

The economy in “Tags that Talk” results from our 
specializing in high-speed volume production of indi- 
vidualized tags. 

One glance at the gay colors and identifying designs 
from as far away as they can be seen, tells what is in 
any bag. 

No need to get within reading distance to pick the 
wanted bag out of a mixed stock or stack. 

A “Batch of Samples” will show you why. May we 
send a set free, today? Hundreds, thousands, millions! 
Quantities are all the same to us; and constant improve- 
ments in manufacturing and shipping keep our service 
growing better and better. 


Do Write Us TODAY! 


(201 RAIN 
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RALSTON 
PURINA 


Thy 


mz DAIRY RATION 


New, Higher Speed Plant 


“Tags that Talk” travel everywhere; 

and everywhere they go they deliver 
your message quick and loud—exactly as 
you want it delivered. 

The special Savage Process eliminates 
glare and maintains faraway, instant see- 
ability regardless of kind of light or change 
from daylight to other light. Ordinary 
printing can’t do that. The special Savage 
Process does. 

If you use as few as 1,000 or 
1,000,000 or more of one or many 
kinds of tags, Savage Art Inge- 
nuity can be wonderfully helpful 
to you now at no extra cost. 

Every Savage Tag serves you continu- 
ously from your mill to the ultimate con- 
sumer. See for yourself their outstanding 
superiority. 

Write us for a free “Batch of Samples.” 
Better yet, send us samples of your present 
tags. Put the number you use annually on 
each sheet. Then, along with the “Batch 
of Samples” we'll also send free, specific 
suggestions for “Tags that Talk” your 
language. 


HOMER J. SAVAGE, President 
BUFFALO 3, N.Y. 
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Pat. Off. 


Experience proves the economy of 


the better grade of vitamin oils—‘“‘a -—=samEg 


little goes a long way.” Gorton’s Vitamin “S57 


Feeding Oils assure you that extra potency “ij See 
that gives your feed ADDED SALES APPEAL. : oie 


Gorton's Have the "Know-How" physical — are the basis for the Gorton- 
Specialized experience in the production Pew Fisheries guarantee — a guaran- 


of high quality medicinal oils assures tee that means something. 


GORTON’S COD LIVER AND FEEDING 
OILS FOR MAXIMUM PROTECTION 
IN BOTH VITAMINS A AND D 


the extra value of Gorton’s Vitamin 
Feeding Oils. These oils are processed 
in the many plants of Gorton-Pew 


Fisheries — largest of Atlantic Coast - 


fisheries. Cod Liver Oils with Added 
Vitamins A and D: 

Triple Tested for Top Efficiency Gp super” “G.p” 

Every step of manufacture — from 800-D 400-D 400-D 

processing the fish to skimming the oil, 3000-4. 2000-A = 3000-A 

to filtering and blending, is guarded by FEEDING OILS 


400-D 1000-A  800-D  2000-A 
Gorton Quality Control. Triple 


tests — chemical, biological and 400-D 3000-A 


NEW ENGLAND BY-PRODUCTS CORP. 


bean y Distributors for Gorton-Pew Fisheries Company Ltd. By-Products Div.) 
177 MILK STREET - BOSTON 9,MASS. 
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Blue Ribbon COST CALCULATOR—enables you to 

: figure your bag cost per ton of product, quickly, ac- 
curately. Sent without obligation along with Blue 
Ribbon Bag Price List, Write today to Dept. FR. 


COTTON 
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Now...a name... Blue Ribbon... 


for an old, trusted line of cotton and 
burlap bags. 


A favorite of value-wise buyers for 40 
years, they bring you the benefits of con- 
stant quality controls...assure you the 
strength, beauty and utility you want at 
reasonable prices. 


So for Blue Ribbon quality—every time 
—bank on the bags carrying the trade- 
mark shown above... Blue Ribbon! 


Your Blue Ribbon Representative is 
trained to know and understand market 
conditions, fabrics, designs. He can help 
you solve bagging problems efficiently 
and economically. Welcome him when 
he calls. 


Plants at 
West Burlington, Ia. 


FANCY PRINT 


BURLAP 


Chicago, Il. 


ENTRAL BAG & BURLAP CO. 


4515 S. Western Blvd., Chicago 9, Ill. 
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Do You Waut 
CLEAN CUT CORN? 


Leading millers say it adds new sales 
appeal to their mixed feeds ... means 
greater sales volume. How to make profit- 
able clean cut corn can be answered best 
by Sprout-Waldron. 


Thousands of satisfied users have 
learned that S-W Corn Cutters out-pro- 
duce any other competitive cutter on the 
market. Capacities on whole corn range 
from 1500 lb./hr. up to 12,000 lb./hr. That’s 
why you can rely on a Sprout-Waldron 
recommendation to meet your production 
needs. 


Proven features such as top and bottom 
screen design... heavy 5-knife rotor 
... easy adjustment and accessibility, 
are reflected in the continued high demand 
for Sprout-Waldron Cutters. 


Whether your needs call for a sinzle 
cutter or a complete system, consult 
Sprout, Waldron & Company, Muncy, }’a., 
for a sincere, qualified recommendation. 


ar 


: 
| SPROUT-WALD 
34 
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THIS LABEL guarantees you a quality product. 


TRIDEE, Winthrop-Stearns’ brand of vitamin Ds; for 
poultry feeds, is derived from 7-dehydrocholesterol. 
Poultry Feed 


This is the form of vitamin D most effective on all types 


of poultry. 
TRIDEE, also Riboflavin Mixture and Amino Acids, 
are distributed and serviced by our nation-wide organi- 


zation. 

In your area, there is a Technically-Trained Repre- 
sentative to give you practical assistance. You are 
assured of prompt delivery from our nearby warehouse. 

Our technical sales service offers you its “know-how” 
in the use of Winthrop-Stearns products. 


USE Roccal 


POWERFUL, SANITIZING 
AGENT 
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WINTHROP STEARNS Inc. 


. 


has These Advantages; 


1. Activa 
ted 7-de 
granular flows hydrocholestero) in 


2. Unifor 
potency — 
tains not less th every pound con- 
an 900,000 
units of vitamin chick 


3. Free 
win 
tribution, Complete dis. 


4. Special 
fresh eae Provides clean, 


Stability maj 
Y maintaj 
trolled manufacture by rigidly con. 


TRIDEE is 
SO supplied 
200,000 Vegetable oj 
AOAC chick Units of Ds 
*Per gram, 


Ri 
BOFLAVIN ++. AMINO ACIDs 


Special Markets—Industrial Division 


170 Varick Street, New York 13, N. Y. 


Stocked for quick delivery from coast to coast: Rensselaer (N. Y.), 
Chicago, St. Louis, Kansas City (Mo.), Minneapolis, Denver, 
Los Angeles, San Francieez, Portland (Ore.), Dallas and Atlanta. 
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Poultry and hogs cannot read 
this sign, but they can fell a 
story, a story in results. ys 


We invite Feed Manufacturers to try LIQUA-FISH in 
feeding tests. Let the frue story told by the poultry and 


hogs be your guide to a better product—LIQUA-FISH. i i 


Write for information, prices and samples of LIQUA- ~ “~ y 


FISH. Patent applied for on process and product. 


LIQUA- FISH 


DEHYDRATING PROCESS CO. 
10 High Street © Boston 10, Massachusetts 


W. C. Pratt Company, 53 W. Jackson Bouleverd, Chicago 4, IIlinols—Selling Agents for Central Northwest State: 


e 10° THE FEED BAG — June, 1948 


SRS 
a 
‘ a< 
PS 
: 
| in tank cats 


| 


| letter from Mr. Atlason 
-eaffirms his conviction that 
3-F Solubles is a superior source 
of the B-complex group vita- 
nins plus the vital productive, 
‘hough as yet unidentified X- 


“unknowns.” 


Similar gratifying results are 


veing reported by other lead- 


ing breeders. They are rapidly 


recognizing the effects in their 
herds of the vital productive 
factors which this supplement 


adds to the basic ration. 


PRODUCED with 
unfailing UNIFORMITY 
by BROWN-FORMAN 
the country’s largest 
independent distillers 

with a 78 year 

reputation for 

unvarying quality 


ond uniformity .. . 
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EDELLYN FARMS 
BREEDERS OF SHORTHORN CATTLE 
WILSON, LAKE CO., ILL. 


May 12, 1948 
Mr. Evarts Speed, Jr. 
Brown-Forman Distillers Corp. 
P.O. Box 1080 
Louisville 1, Kentucky. 
Dear Mr. Speeds: 

Last year, in one of your soluble advertise- 
ments, you reproduced a letter from me in which I 
Stated that it was my:opinion that distillers 
solubles add something to the feed that is bene- 
ficial. 

This year we are again feeding B-F solubles 
in finishing off our heifers. Not only are these 
heifers smooth and mellow but there are other in- 
dications that B-F solubles have contributed cer- 
tain vital productive factors that make it a MUST 


in our future feed rations. 


Yours very truly, 


HOME OF 
CALROSSIE MERCURY 1957318 EDELLYN COMMAND 2.000,000 
EDELLYN ROYAL LEADER 2057560 


ALLAN C. ATLASON 
MANAGER 
PHONE WAUKEGAN-MAJESTIC 952 ¥ 3 


»EDELLYN FARMS have bred and distributed more breed-improving sires and matrons than 
any other herd in America. 


PROVIDES 


B-GROUP VITAMINS 
RIBOFLAVIN, THIAMIN 
NIACIN, CHOLINE, PYRI- 
DOXINE, PANTOTHENIC ACID, 
p-AMINOBENZOIC ACID 
BIOTIN, FOLIC ACID 


FATS and PROTEINS 
CALCIUM, PHOSPHOROUS 


and Essential Trace Minerals 


elle 


PRODUCTIVE 


FRANKE GRAIN CO. 


ESTABLISHED 1892 


Jobbers of ... 
Geed Barley 
Mdliing Barley 
Wheat Bran 
Rye Middlings 
Malt Sprouts 
Brewers Grains 
Linseed Meal 
Seybean Meal 
Oatfeed 


GRAIN EXCHANGE 


MILWAUKEE 


PUT 
EASY-TO-SELL 


GRANITE POULTRY GRIT 


R 
TRADEMARK REGISTERED 


TO WORK FOR YOU 


National advertising pre-sells STONEMO .. . makes 
your selling job easier and paves the way for more profit. 
This popular, fast-selling poultry grit is preferred by lead- 
ing poultry raisers. STONEMO is a profitable item you 
can be proud to carry and 
feel safe to recommend. 


Contact your nearest Iowa 
Limestone representative to- 
day, or write our Des Moines 
office. 


Distributors for 
Iowa, Minnesota 
and surrounding 
territory 


IOWA LIMESTONE 


COMPANY 
DES MOINES 


A penny post card or a phone 


call to us will save you money when 
in the market for: 


& 


MOLASSES OAT FEED 
MOLASSES ALFALFA CHOPS 
BLACK STRAP MOLASSES 
CHOICE WHEAT FEEDS 
WASCO CORN FEED 


BREWERS’ GRAIN 
MALT SPROUTS 
CORN DISTILLERS' GRAINS 
BUTTERMILK POWDER 


La Budde Feed & Grain Co. 


AT MILWAUKEE 


(SEE FOR YOURSELF 
HOW THIS DIESEL POWER 


FITS YOUR BUSINESS 


Today! Decide to know about 
General Motors Diesels— why 
they are replacing other en- 


gines everywhere— how 
they are simplifying prob- 
lemsand reducing fuel costs. 
Can they do it for you? 
Here are the answers. 


Detroit Diese! Engine Division, Dept. 1-10, 


13400 West Outer Drive, Detroit 28, Mich. 


Please send me a free copy of Power Parade. | want to know what 
your GM Diesel engines can do for me. 


NAME 
ADDRESS. 


CITY COUNTY. STATE 


OCCUPATION 


DETROIT DIESEL ENGINE DIVISION 


Single Engines..Up to 200 H.P. DETROIT 28, MICH. Multiple Units..Up to 800 H.A 
GENERAL MOTORS 
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VITAMIN PREFER THEM 


Rudy Eschenheimer has served the Feed Trade 
for 15 years in the sale and distribution of 
Vitamins A and D and allied products. 


The Vitamin A & D Concentrates and other basic vitamin products 
as manufactured by VITAMINS, Inc., of Chicago, Ill., pioneers in the 
field, are offered to the feed trade through Rudy Eschenheimer Co., 
Chillicothe, Mo. Prompt deliveries of VITINC Vitamin Products of 
guaranteed potency will be made from warehouse stocks in 
Kansas City, Mo., or direct from Chicago Laboratories. 


VITINC DRY D2 — For Four-Footed Animals 

D-Activated Vegetable Sterol dispersed in soybean oil meal. Furnished in 
potencies of 4,000,000 and 12,000,000 Vitamin D units per pound. A sure 
way to incorporate potent Vitamin D in animal feeds. 


VITINC DRY D:;—For Poultry 


D-Activated Animal Sterol dispersed in soybean oil meal. Contains 908,000 
AOAC Chick Units of Vitamin D per pound. Biologically assayed, fully 
potent for poultry and animal feeds. 


VITINC DRY STABLE A & D 

A free flowing, dry product for ready mixing in teeds to provide a stable 
Vitamin A & D content. Contains 5000 U.S.P. units of fish liver Vitamin A 
and 1000 AOAC units of D-Activated Animal Sterol D., per gram. A 
popular product with feed mixers. 


VITINC FISH LIVER A 


Made from high quality fish liver oil mixed with soybean oil meal. 
Provides 1000 U.S.P. units Vitamin A per gram in dry, potent form. 
Can be mixed with D. or D., on special order. 


VITINC A & D FEEDING OILS For Poultry 

For those feed mixers equipped fo handle oils. Available in potencies 
of 400 D—1000A, 400 D—2000A. 400 D—3000A, 800 D—2000A, 

800-D—4000A. 


INC. Rudy Eschenheimer 


CHICAGO 21, ILLINOIS PS 14 CHILLICOTHE, MO. 
Pioneer Manufacturers of VITAMIN _ 


CONCENTRATES Warehouse Stock in KANSAS CITY, MO. 


THE FEED BAG — June, 1948 13 


| 

> 

i, 

MM 
YW 
YT OTHER POTENCIES TO ORDER 
i 


A Feed and Geeding Program 
for Every Farm Need 


RCADY FARMS 
MILLING COMPANY 


WEST JACKSON BOULEVARD 
CHICAGO 6, ILLINOIS 


YOUR 
ARCADY 


REPRESENTATIVE. 
or write for this big, color- © 


ful 32-Page Book. Find 
out how you can use a 


liberal supply of these 


books to improve customer 
results, boost your 
feed and supply- 
sales under the 
ARCADY 
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Your Customer American Farmer 


He is Most Important Person in Your Business 


@ THE feed industry is essentially a 
pert of agriculture. Its place in our 
farm economy is as well earned as that 
o! the farm machinery industry, the 
fertilizer industry, or the chemist who 
produces the many insecticides, fungi- 
cides, and drugs used in modern agri- 
culture. Few places exist in the world 
today where the farmer works in the 
complex economic pattern set for him 
in the United States. Our agricultural 
economy, outside of fruit and vegetable 
production, is largely one of grain, hay, 
and livestock and poultry production. 
It provides a nation of 140 million 
the most generous diet in both quan- 
tity and quality the world has ever 
known. We have enough and some 
to spare. 

We know little of a program of 
austerity such as the British are em- 
ploying. We have denied ourselves 
but little. Speaking of the British aus- 
terity program, a British father pacing 
the floor of a maternity hospital was 
met by the nurse who uncovered a 
basket containing a set of triplets. 
“Pick out the one you want,” she 
said. “But aren’t they all mine?” he 
replied. “Yes, but you can only keep 
one, the other two are for export.” 

Fortunately our export program has 
called for no such drastic decisions. 
But to close our eyes to the fact that 
Ways and means must be worked out 
by which we can live in peace with 
our neighbors abroad be they black, 
brown, yellow, or white, Hindu, Mos- 
lem, Buddhist, Socialist, Communist, or 
Ciipitalist is at best to play “ostrich”. 


“An address delivered at the nutrition council 
dinner program held in connection with the 
American Feed Manufacturers convention at 
Cincinnati, Ohio, May 5-7. 
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By C. M. FERGUSON* 
Ohio State 


University 

Food has become the world’s great- 
est problem. Millions are born each 
year who never know the satisfaction 
of an adequate diet. Is it any wonder 
they are quick to listen to new econ- 
omic and social patterns? 

Superimposed upon this world pic- 
ture is the American farmer — the 
world’s most efficient. With him is 
associated the American feed manu- 
facturer. We cannot divorce the farm- 
er from his customer, the consumer. 
They both must prosper if the feed 
industry is to prosper. 

A glance at the world picture re- 
veals the fact according to a recent 
article in Harpers that we need 2.5 
acres of arable land per person for 
minimum food and fibre requirements. 
We actually have 1.77. It is estimated 
that we are adding 17,000,000 people 
to our world population each year. 
Here in the United States we have 
added to our consuming population 
the equivalent of a New York City 
in the last decade. 

Let us look again at your business 
associate “the American farmer”. You 
as feed men are closer to him than 
anyone else. You see him more often 
than does his county agent, the voca- 
tional teacher, the soil conservation- 
ist, the banker, and maybe his pas- 
tor, and certainly the undertaker. 

The farmer is the one who produces 
your raw materials. You are his out- 
let for surplus grain. He buys your 
finished product and must use it at a 
profit to stay in the livestock and poul- 
try business. The milk, eggs, beef, 


bacon, mutton, and wool produced on 
your products must be sold at a profit 
to him or both suffer. 

No better example of that can be 
cited than the result of very unfavor- 
able egg-feed and chicken-feed ratios 
of recent months. The sharp decline 
in chick output, particularly in the 
Middle West this spring, is a sharp 
reminder of the farmer’s reaction to 
unfavorable price relationships. 

Farming today is business. Farmers 
are using more capital, more land, 
more machinery, larger flocks, and 
larger herds than ever before. In 1910, 
33 per cent of our people lived on 
farms. Today only 18 per cent are 
farming. Between 1910 and 1945 the 
output per worker on farms increased 
140 per cent. However, farm effi- 
ciency has not kept pace with indus- 
trial output per worker. 

Between 1934 and 1944 the number 
of eggs produced per flock of over 
200 hens increased almost 10 per cent. 
Egg production per farm increased 
over 80 per cent during this period. 
The number of farms without chick- 
ens almost doubled and larger-sized, 
more efficient flocks increased in size. 

In 1939, 38 per cent of the milk 
was produced in dairies of over 10 
cows. Five years later 50 per cent was 
being produced in dairies of that size. 
The greater efficiency of larger units 
has produced these significant changes. 

A northern Ohio dairy farm study 
reveals that in the last 10 years, grain 
production per man increased 55 per 
cent, hay production per man 24 per 
cent, butterfat per man 24 per cent, 
while the machinery investment per 


(Continued on page 64) 
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OCCIDENT PICLETS are especially processed for the poultry raisers who 
desire their starting feeds in granular form. After the starting period 
and when the birds are on range many feeders prefer pellets, while 
others want their feeds in mash form. 

Regardless of what type of feed is used the nutritional efficiency of 
Occident Piclets, pellets or mash is the same. Poultrymen—and other 
livestock raisers—can now select the type of feed that will best fit their 
feeding program. 


*Trademark 


FEED BUSINESS IS NO ACCIDENT -iT's 


FEEDS For LIVESTOCK and POULTRY 


ss RUSSELL-MILLER MILLING CO. + MINNEAPOLIS + EAST ST. LOUIS, ILL. + DES MOINES 
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Attractive Store 


Draws Trade to Huber Supply 


® GOOD location, plenty of parking 
space, and an eye-appealing building 
were the big factors in getting a new 
business off to a flying start for W. H. 
Huber, owner of the Huber Supply 
Co. on the Pulaski highway near Balti- 
more, Md. 

The tall, personable young dealer 
was separated from the army as a cap- 
tain in late 1945. Acting upon a war- 
time decision to enter the feed and 
farm supply business, Mr. Huber cast 
about for a suitable location for his 
venture. He eventually chose a 314 
acre site on U. S. Highway 40 near 
Baltimore. The projected location for 
his store was on high ground where 
the building would be easily visible for 
a great distance, was well off the road 
to provide ample parking space for 
customers, and Mr. Huber’s plans call- 
ed for a red brick “home style” show 
room to provide the eye-appeal. 


Mr. Huber recalled his feeling when 
the construction was commenced in 
October of 1945. “Although I had 
grown up on a Maryland farm about 
14 miles from Baltimore I had lived 
and worked in the city for several 
years before I went in the army. I 
really had no experience in this type 
of work—just the desire for it.” Tak- 
ing a deep breath, he plunged and 
ordered the work on the building com- 
menced. On May 1, 1946, the store 
was completed and Mr. Huber moved 
in. Next day he opened his doors for 
business and customers stopped, came 
in, bought, and he was in business! 
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SIMPLE in design but neat in 
appearance is the attractive 
red brick building shown 
above which houses the Hu- 
ber Supply Co., Baltimore, 
Md. Plenty of parking space 
and a good location are also 
important factors. 


“It was just like that—plain ‘cold 
turkey’,”"Mr. Huber related. In the 
two years that the Huber Supply Co. 
has been in business the volume has 
grown steadily from that first day un- 
til customers’ cars now fill the deep 
parking plaza to overflowing. Con- 
struction is almost completed on an 
additional warehouse 23 by 103 feet in 
the rear of the original structure. 


The immediate and continued suc- 
cess of Mr. Huber’s ‘war baby’ was 
no accident. The dealer brought into 
the business good sound ideas on how 
any business should be run and an 
engaging personality that makes cus- 
tomers like him immediately and gives 
them complete confidence in him. 

Since the surrounding trade terri- 
tory is filled with small farms, Mr. 
Huber reasoned that feed sales alone 
would not account for sufficient vol- 
ume to make the business grow. Hard- 
ware and nationally advertised farm 
and household needs were included in 
the firm’s stock and the name “Huber 
Supply Co.” was chosen to describe 
the business which was intended to 
fill a need in the community as a one- 
stop store for farmers and their wives 
to rely on for all their shopping. 


Poultry raising is big business in 
the surrounding countryside, and the 
Huber Supply Co. furnishes poultry- 
men with everything they need in 
their business from feed to sanitation 
supplies, remedies, equipment — even 
egg cartons. To appeal to “city farm- 
ers’ and home owners, Mr. Huber 
carries large stocks of lawn and flower 
seeds, fertilizers, garden tools, and 
power lawnmowers. “Turnover in 
these items intended for gardeners and 
city home owners,” Mr. Huber re- 
ported, “is almost immediate.” 

Farm machinery and tractors are 
offered for local farmers and are prom- 
inently displayed about the parking 
area. Deep freezers and bottle gas 
ranges are stocked and appeal particu- 
larly to modern minded Maryland 
rural residents. 

Mr. Huber did not rely on the ap- 
peal of his complete stocks and at- 
tractive place of business to do the 
whole job in getting off to a flying 
start. “We advertised widely,” the 
young dealer explained, “and still do. 
We carry ads in local newspapers and 
cooperate with our suppliers in direct 
mailing programs. We wanted to show 
people that we were established here 
and get them to look us over and give 
us an opportunity to prove ourself to 
them. Once they’ve come in the store, 
the rest is up to us. To keep customers, 
nothing works quite as well as personal 
contacts. We keep in touch with our 
patrons by personal calls and the tele- 


(Continued on page 100) 
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CUSTOMER SATISFACTION 


Alert feeders have one purpose “— to get Aop results from feeds with the 
greatest economy. That's why more and more feed manufacturers are 
relying on the new »CCC" Trace ye. 


They know their feeds contely’ ail essential trace minerals for maximum feed 


utilization when they use the oC” Trace Mineralizing Program. They 

rely on the convenience and economy of a/ separate "CCC" Trace Mineral 
Premix for Poultry, for Ruminants, and for Swine. They use them with 
eh oo Stable lodized Calcium Carbonate because they know our patented 
stabilizing process protects iodine from oxidation and insures thorough 
diffusion at the extremely low levels needed. » Experienced feed men capitalize 
on these’ “plus values." ‘Let us explain the benefits of the “CCC” 
Trace Mineralizing Program. Write today for full information. 


# 


/ 
lodized-Manganesed Calcium Regular (plain) Calcium 
(any desired level) Dustless (plain) Calcium 
Manganesed Calcium Shellmaker Calcium Grit 
(any desired level Arrow-Head Insoluble 
Electro (free-flowing) Calcium Flint Grit 
Pellet Machine Calcium G-220 Riboflavin Supplement 


222 WEST ADAMS STREET CHICAGO 6 !ILLINOTUS 


BRANDEIS THEATRE BUILDING, OMAHA 2, NEBRASKA @© BOX 409, CARTHAGE, 
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MORTON SALT The - Federal Trade Commission has recently reported on 
several changes in feed merchandising practices which will 
DECISION 
be necessary in accordance with the commission’s interpreta- 
tions of the United States Supreme Court decision in the Morton Salt Co. case 
which was made public several weeks ago. The practices held to be illegal are direct 
manufacturer sales of feed to feeders at prices lower than those of dealers in the 


area, two-price sales policies to jobber-retailers and unprovable quantity discounts 
to competitive classes of buyers.. 


Direct manufacturer sales of feed to feeders at prices lower than those of dealers 
in the area are illegal, according to-the chief counsel of the FTC, in areas where 
there are dealers and where the sales are made at discounts not available to the 
retailer. Such sales discriminate against the dealer and also give larger feeders an 
advantage not accorded to the smaller feeder. Sales of this type are held to be illegal 
even though the dealer is protected for some margin of profit as long as the margin 
is less than the profit regularly taken by the dealer. 


Jobber-dealer arrangements, common in the feed industry, are expected to be 
seriously affected by this decision. The extra margin made by the jobber-dealer over 
the margin made by the dealer is classed as being unfair competition especially where 
the jobber-dealer and the dealer are competing in the same area. It would appear 
that jobber-dealers will be forced to perform only one function, either as a jobber 
or as a dealer, although some manufacturers believe that where the jobber-dealer 
buys in carloads and handles the feed in and out of his warehouse for resale in small 


lots to smaller dealers the jobber-dealer should be allowed some compensation for 
the service. 


Quantity discounts as a general principle are held to be prima facie proof of 
discrimination under the Morton Salt decision unless such discounts are actually 
justified by savings made in the cost of manufacture, administration, selling or 
delivery. Such savings, if proved, must be available to all competitive buyers. It 
would appear from this interpretation that a sliding scale of rebates which are paid 
to dealers in accordance with the number of tons purchased during any given period 
of time are very questionable. 


The Morton Salt Co. decision has not been studied sufficiently so that its full 
impact on the feed industry can be determined at this time. Sales and merchandising 
policies of feed manufacturers vary greatly and some will undoubtedly find them- 
selves in full compliance while others may have to make drastic changes in their 
methods of doing business. Every firm should study their own business practices as 
various interpretations of the Morton Salt Co. decision are reported and it is up to 
each individual executive to see that his firm is complying with the law. 
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Be sure this year’s crop of young stock gets every chance to make 
good. Give them feeds that promote good health, good growth 
and sound skeletal development. 


Safeguard your calves— pigs— lambs. Invest in well-balanced ra- 
tions containing plenty of vitamin D, calcium and phosphorus. 


Vitamin D helps young stock make the best possible use of the 
calcium and phosphorus in their feeds for strong, healthy bones 
and flesh. Vitamin D helps prevent rickets. It helps provide 
faster growth and better carcass quality. 


animals. make sure they contain 


Additional 
Nutritional Facts 
About 


Vitamin D 


@ Bones of young stock grow fast 
—vitamin D is needed to 
maintain a high rate of mineral 
metabolism. 


@ A weak skeleton caused by 
inadequate vitamin D intake 
makes a poor foundation for 
good growth. 


@ Vitamin D requirements for best 
growth are higher than for mere 
prevention of obvious deficiency 
symptoms. 


@ The vitamin D supplied young 
stock by sunshine and sun-cured 
roughages is variable and not 
always adequate. 


@ Sun-cured hay is not always high 
in vitamin D. 


@ Even a slight vitamin D 
deficiency may result in inefficient 
feed utilization. 


@ Vitamin D for young stock is 
often limited by indoor 
confinement. 


@ Extreme cases of vitamin D 
shortage in young stock are easily 
recognized. Unrecognized 
borderline cases undoubtedly 
occur much more frequently than 
extreme cases. These can cost 
the farmer money without his 
knowing it. 


STANDARD BRANDS INCORPORATED 
Agricultural Department, FB6 
595 Madison Ave., New York 22 


IRR 
RICH IN rage D RY YEAST 


40R ?OUR-FoorED ANIMALS 
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Good Merchandising 


Builds Business for Lassman 


® “SERVICE and good merchandis- 
iny are even more important to the 
small town merchant than to the big 
city merchant,” observed John E. 
Lassman, manager of the Cherryvale 
(srain Co., Cherryvale, Kan. 

“In a town of this size we have to 
»e More on our toes than a city deal- 
r,” Mr. Lassman pointed out. “The 
ity dealer counts on a large percent- 
.ge of transient trade and regular cus- 
‘omers are not so all-important as they 
ere here. In our small town, where 
everyone knows everyone else, good 
or bad opinions travel fast and we 
inust be much more on the alert to 
build and hold good will.” 

While the Cherryvale Grain Co. is 
in old firm, it has been under Mr. 
Lassman’s management for only five 
years. The present store was opened 
« little over a year and a half ago. 
Mr. Lassman’s wife and son both work 
in the store with him and the entire 


family is constantly working to please 


customers and make friends for the 
store. 

An attractive modern front and a 
clean, well arranged interior make the 
store a splendid advertisement for it- 
self. Stocks are large, the eye-catch- 
ing displays are changed frequently, 
and the store is a pleasant and com- 
fortable place to shop. 

Located just across the street from 


the Santa Fe railway station, where 
the traffic is heavy, the favorable first 
impression the store creates tends to 
attract customers. Additional customer 
traffic is assured by, the fact that the 
store is just around the corner from 
the main business street in the town. 

“Our feeding advisory service is 
one feature that has contributed great- 
ly to our success,” Mr. Lassman stated. 
“It makes many new friends for us, 
transforms new friends into customers, 
and makes it easier to hold our old, 
regular customers.” 

One man devotes the bulk of his 
time to handling this service. He is 
thoroughly trained in modern, tested 
methods of stock and poultry care and 
keeps up-to-date on advances in feed- 
ing science by attending nutrition 
schools and training courses offered by 
various feed manufacturers. Most of 
his efforts are directed toward ex- 
plaining good feeding practices to 
nearby farmers. No “armchair expert” 
the Cherryvale Grain Co. advisor goes 
right to the farms and feed lots to 
help customers solve their feeding 
problems. 

Mr. Lassman ties the advisory serv- 
ice in closely with promotional effort. 
Live feeding demonstrations, illustra- 
ting the points the feed advisor makes 
to farmers, are held frequently at the 
store. Recently two demonstrations 
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SOUND merchandising prac- 
tices are of prime importance 
to the small town feed dealer, 
according to John E, Lassman, 
above, manager of the Cherry- 
vale Grain Co. Below is a front 
view of his attractive store. 


were carried on simultaneously. “Mol- 
ly”, a five month old calf, was being 
fed in a pen in the front window 
while a pen of chickens was being fed 
in the rear of the store. 

When a farmer is hesitant about 
accepting advice on good feeding 
practices, Mr. Lassman can show him 
living proof of the results of such 
practices right in the store. 

Carefully kept charts record costs 
and weight gains per week and 
month in these feeding demonstrations 
and furnish convincing proof of the 
desirable results obtained by correct 
feeding. Farmers and feeders watch 
these demonstrations closely and take 
notes on them, and the favorable re- 
sults are reflected in increased sales 
of feed and supplies. 

The front of the Cherryvale Grain 
Co. store is completely glassed and 
open-backed windows show off the 
entire room to passing traffic. The 


_ -glassed front and a large skylight give 


excellent natural light during the day 
and well planned fluorescent lighting 
illuminates the store brightly at night. 
The lights are left burning the early 
part of the evening for their advertis- 
ing value. 

The retail store occupies only the 
front end of the building and is par- 
titioned off from the rest, where the 
stock of feed and farm supplies are 
kept. A drive-in entrance at the 
front to the right of the store runs 


(Continued on page 92) 
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SELL THIS POPULAR 
RANGE 
SUPPLEMENT 
@ The high lactose content of 9 
Peebles’ Lacto-G, guaranteed 65 %, Peebles 
makes it an ideal ingredient for use Condensed 
in production of your flushing WHEY-PRODUCT, 


containing Ribolac 
Guaranteed 55% solids, 1000 
units Vitamin D3, 11.5 mg. 
Riboflavin and 18 mg. Niacin 
per pound. 


A flushing mash containing 30 % 
Lacto-G is an effective means of 
bringing about the desired flushing 


Farmers and poultry raisers 
find it easy to supplement 
their home grown grains by 
feeding this mold-free whey 
product free choice to 
poultry. It can be mixed with 
mash or grains for poultry 
and turkeys, slop for pigs, or 
gruel for calves. 


action recommended as one step in 
the treatment of Coccidiosis. 


The use of Peebles’ Lacto-G at prescribed levels assures 
quick results without over flushing and at same time sup- 
plies valuable, easily digested milk nutrients which help 
the birds regain normal health and vigor in a minimum 
length of time. 


Free folders describing the value of Peebles’ Lacto-G in 
| your flushing mashes are available upon request for distri- 
— bution to your customers., Write for your supply. | 


Send for FREE FOLDERS for your feeders showing how to feed 
Peebles’ Whey Products, Condensed and Dried, to aid growth, 
health and production of livestock and poultry. Send for feed 
mixer’s Formula Book containing many rations which will 
MN, help you prepare better feeds with Peebles’ Whey Products. 


WESTERN CONDENSING COMPANY 


America’s Largest Processor of Whey Products 
SAN FRANCISCO, CALIFORNIA APPLETON, WISCONSIN 


Comes in 50 and 100 Ib. Fibre Drums, wit! | 
Protective Liners, and 500 Ib. Barrels. 


Golden Eagle Milling Co., Petaluma, Calif., National Sales Agent? 
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@ KANSAS grain, feed and seed men 
gathered in Topeka, Kan., May 21-22 for 
the 51st annual convention of the Kansas 
Grain, Feed & Seed Dealers association at 
the Hotel Kansan. 

Paul Ijams, director of the control divi- 
sion of the Kansas State board of agricul- 
ture, opened the program of the seed sec- 
tion the morning of May 21 with an ad- 
dress on control and the seed business. He 
was followed by L. L. Compton, secretary 
of the Kansas State Crop Improvement as- 
sociation, who discussed the latest develop- 
ments in seed certification. H. E. Myers, 
head of the agronomy department at Kan- 
sas State college, reviewed, agronomy re- 
search for the dealers. 

The noon luncheon in the roof garden 
was the occasion for an address by the guest 
speaker, Milton Eisenhower, president of 
Kansas State college. 

The feed section of the association took 
over the afternoon of May 21, with W. R. 
Ewing, Ray Ewing Co., Pasadena, Calif., 
leading off with a discussion of the latest 
developments in poultry nutrition. A. D. 
\eber, head of the animal husbandry de- 
partment at Kansas State college, followed 
with a resume of the developments in the 
field of animal nutrition. The session closed 
following an address on sales and merchan- 
dising by W. E. Glennon, secretary of the 
- American Feed Manufacturers association. 

The association held its annual business 
session the morning of May 22. D. A. Mc- 
Donald, Iola, was elected president of the 


Kansas Feed Men Convene 


Hold 51st Annual Meeting at Topeka 


organization for the coming year, and 
Howard D. Banta, Oberlin, was named to 
the vice president's chair. Orris E. Case re- 
tained his post as secretary-treasurer. Lester 
R. McDonald, Satanta, retiring president, 
was elected ex-officio director. Other direc- 
tors elected included: Harry K. Coe, To- 
peka; Dick Frazee, Hutchinson; Ellis K. 
Cave, Dodge City; A. W. Estes, Hutchin- 
son; J. H. Voss, Downs; L. E. Howard, 
Topeka; W. L. Drake, Humboldt. 

The grain section of the group handled 
the balance of the morning session. Frank 
Carlson, governor of the state of Kansas, 
was a featured guest speaker, whose ex- 
pressions of cooperation were well received 
by the assemblage. Don F. Clark, secretary 
of the Grain & Feed Dealers National asso- 
ciation, presented a talk entitled, “The 
Grain Trade Looks Ahead”. Sterling C. 
Masters, vice president of Masters-Kelley 
Grain Co., discussed grain merchandising. 

The noon luncheon was held at the To- 
peka Country club with the Topeka Board 
of Trade acting as hosts to the association 
members. 

The afternoon of May 22, A. T. Edwards, 
sales manager of the Missouri Chemical Co., 
discussed soils and crops, and A. W. Erick- 


Feed Nutritionists Visit Distilleries 


Taking a brief respite from the arduous 
schedule at the American Feed Manufactur- 
ers convention in Cincinnati, May 5-7, these 
feed nutrition experts inspected two of the 
country’s largest distilleries Lawrence- 
burg, Ind. The inspection trip was spon- 
sored by the Distillers Feed Research council. 

Left to right: Dr. Philip J. Schaible, di- 
rector of research for the council, Cincin- 
nati; E. P. Henderson, Schenley Distillers 
Corp., Lawrenceburg; Robert Strain, Jo- 
seph E. Seagram & Sons, Lawrenceburg; 
Dr. C. D. Caskey, Cooperative Mills, Balti- 
more, Md.; W. L. Kinard, Ashcraft-Wilkin- 
son Co., Atlanta, Ga.; Prof. E. D. Parnell, 
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Texas A & M College, College Station, 
Tex.; Lyle Baker, Schenley; Dr. J. E. Briggs, 
A. E. Staley Co., Decatur, Ill.; John 
Young, Schenley; R. J. Karrasch, Hales & 
Hunter Co.; Prof. P. O. Davis, Alabama 
Polytechnic Institute, Auburn, Ala.; C. K. 
Shuman, Glidden Co., Indianapolis; James 
Noyes, Schenley; Prof. Carl F. Huffman, 
Michigan State College, East Lansing, Mich.; 
L. W. Coleman, American Feed & Grain 
Dealer, Minneapolis; Jack Dean, Midwest 
Feed Manufacturers association, Kansas City, 
Mo.; Gustav Bohstedt, University of Wis- 
consin, Madison; and George P. McCarthy, 
Universal Mills, Fort Worth, Tex. 


son, Field Notes Crop Reporting service, 
reviewed the outlook for the 1948 South- 
west wheat crop. 

The annual banquet Saturday evening 
was a high spot of the meeting with Virg 
Hill, who writes the “Hilltopper” column 
for the Capper publications, acting as mas- 
ter of ceremonies. Fun and frolic were the 
order of the evening as the Kansas grain, 
feed, and seed men brought a highly suc- 
cessful convention to a rousing close. 


Texas Dealers Celebrate 
Golden Jubilee Meeting 


Celebrating 50 years as an organization 
devoted to the interests of Southwestern 
grain and feed men, the Texas Grain & 
Feed Dealers association held its 50th an- 
nual convention in Fort Worth May 14-15. 
W. O. Brackett, Brackett Grain Co., Fort 
Worth, was honored as the sole organizing 
member still in the grain business. Two 
other original members, H. B. Dorsey, Fort 
Worth, and A. A. McKnight, Dallas, make 
a trio of survivors of the original group. 
Mr. Dorsey and Mr. McKnight are no long- 
er in the grain business. 

Mr. Brackett, addressing the convention, 
traced the growth of the organization and 
pointed to the splendid record it has made 
in aiding the grain trade. “One of the big- 
gest accomplishments of this association,” 
Mr. Brackett stated, ‘“‘was the establishment 
of a policy by which disputes are settled by 
arbitration rather than resorting to the 
courts.” 

.At the business session of the conven- 
tion, Otto Dinwiddie, Farmers Grain Co., 
Hart, Tex., was elected president of the 
association. Other officers selected are: R. 
Tullis Cofer, Arrow Mills, Houston, first 
vice president; Joseph Coffee, Coffee-Davis 
Grain Co., Amarillo, second vice president; 
and George E. Blewett, Blewett-Little Grain 
Co., Fort Worth, secretary-treasurer. Mr. 
Blewett held the secretary’s post from 1931 
to 1939. He was re-named secretary in 
1942 and has served continuously since 
then. 

The Texas grain and feed men went on 
record as opposing the international wheat 
agreement when they adopted a resolution 
condemning that agreement, which is now 
being considered by the United States sen- 
ate foreign relations committee. 

@ PIONEER MILLS, Inc., Ohio City, 
Ohio, suffered a $30,000 loss March 19, 
when the company’s new soybean proces- 
sing plant was destroyed by high winds. 


@ PAUL GREEN, Polo, Mo., has com- 
menced construction of a building to house 


a new seed cleaning plant. 


@ WILLIAM KASHMARK, Olivia, Minn., 
has been named manager of the Osborne- 
McMillan Elevator Co.’s elevator. He suc- 
ceeds Art Fenske, who resigned recently. 
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by Congressman LAWRENCE H. SMITH 


Washington, D. C. 
June 5, 1948 


TRUMAN: TALK AND PERFORMANCE 


The President has just left Washington on a trip to the West. He said it 
was non-political but at his very first stop he made an appeal for support in 
the next election. In Chicago he again denounced the Republicans and said that 
if his program for economy in government and world peace are to be achieved then 
the people must return him to office in November. 


Harry Truman should be the last man in this country to preach economy in 
view of his record. He has presented to the congress the biggest peace-time 
budget in the history of this country. Just yesterday a member of his own party, 
Senator Byrd, reported that civilian pay rolls of the federal government in- 
creased at the rate of 650 a day during the month of April. And the upward rate 
continues as congress approves huge appropriations for national defense. 


In the demand for world peace, which the President says can be achieved only 
through the United Nations Organization, we are witnessing a war in Palestine 
which flows from his independent action outside the U.N. The Palestine war is 
Truman's war. Under political pressure by the Zionists he acted without the 
advice of top officials in the state department and in the armed services depart- 
ment. In foreign affairs his conduct has been a comedy of errors. His trip to 
the West is designed to build his fences which are scattered to hell-'n-gone. 

His talking can never match his performing. 


PEPUBLICAN POLITICS 


The contest for the number one spot on the Republican ticket is exciting. 

At this moment it is nip-and-tuck between Dewey and Taft. Both men will enter 
the convention with about the same number of delegates, with Taft having an edge 
because of his strength in the South. Harold Stassen’s steam is on low boiler 
but the number two spot might go to him. And off in the wings, looking over the 
three lead men, are Vandenberg and Joe Martin. There is not much Warren senti- 
ment hereabouts although he would become a real dark-horse threat in case of a 
deadlock. 


‘The New Deal crowd who count Harry Truman out and the internationally minded 
are beating the drums for Vandenberg. They want and expect a "Willkie situation” 
at Philadelphia but it will not happen again. The Vandenberg effort is real even 
though he still protests that he is not a candidate. Joe Martin is in the pic- 
ture and next to Taft would get unanimous congressional support. He does not have 
the dash or color of Dewey and Stassen but his feet are on the ground. Of all 
the candidates he is "a man of the people” in the true sense of that expression. 


FOREIGN’ SPENDING 


Since the beginning of fiscal year 1946, or the end of the war, this country 
has given foreign aid through grants and credits in the net amount of $18,182,- 
000,000. That is not chicken feed. The purpose of the assistance was to meet 
the call for the necessities of life and to advance financial assistance so that 
the local economic structures might be rebuilt and stabilized. In addition, the 
United States has invested in the international monetary fund almost $3,000,000,- 
000 and has subscribed $635,000,000 to the capital stock of the International 
bank. And in addition to that we have a contingent liability for the purchase of 


(Continued on page 97) 
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WORRIED ABOUT SALES 


in these tough times 


LTRA-LIFE’S PROGRAM O 


THESE 
ULTRA-LIFE 
SERVICES CAN 
HELP YOU 


Even today, there’s lots of 

feed business, but it’s much 
harder to get than in those lush 
wartime days. Ordinary selling 
and merchandising methods 
just won’t <A the job. It takes 
something stronger. 
. Hundreds of Ultra-Life con- 
nections have found this ‘‘something stronger’’ in our 
program of customer service. We have put trained 
customer service-salesmen into their territories to 
sell feeds which our connections manufacture. We 
train these men, pay their salaries, but our Ultra- 
Life manufacturing connections reap the benefit. 

Poultry Service-Salesmen are trained in the 
famous Ultra-Way Method of Internal Culling (for- 
merly Eamesway). They help your customers with 
their poultry problems, cull their flocks for them, 
and sell the feeds which you manufacture. 

Dairy Service-Salesmen call ondairymen in your 
territory, test their herds, and when indicated, 
recommend the a-Life Nutritional Control pro- 


Ultra-Life Laboratories, Inc lant: 


gram for the correction of nutritional deficiencies. 
These trained service-salesmen sell your feeds and 
make permanent friends for you... and permanent 
friends mean permanent customers. 

Tailor-Made Formulas cut costs, and still main- 
tain, or even increase the quality of your product. 

Expert Laboratory Analyses of your products, at 
no cost to you. 

Many Free Helps, including: 16-page 
Poultry and Livestock Journal monthly, folders, 
newspaper mats, radio announcements, highway 
signs, etc. 

The Privilege of Consulting and advising with 
nationally-known feed men to help you solve your 
business problems, pepup sales, win new customers, 
keep the old ones, and increase profits! 


JOIN IN THE PROFITS THIS WAY 


You are entitled to all this help when you begin 
using Ultra-Life products to enrich your.feeds. You 
reap the harvest of profits that comes with service 
to your customers. You will find yourself doing a 
bigger business at a better profit, with less trouble 
than ever before. . just like Ultra-Life’s presenti 
manufacturing connections are doing. 

Why not get more facts? Learn in detail how 
easy it is to team up with Ultra-Life. Learn whai 
we at Ultra-Life have, and are, doing for others... 
and what we can do for you. Mail the coupon. 
without obligation, today. 
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Ohio Dealers Meet 


Hold 69th Annual Convention 


@ FOR the 69th year, members of the 
Ohio Grain, Mill & Feed Dealers as- 
sociation gathered for their annual 
convention June 3-4, 1948, at the 
Deshler- Wallick hotel, Columbus. 
Leading figures in grain and feed as- 
sociation activity were featured as 
speakers during the two-day meeting. 

After an invocation by the Rev. 
R. E. Dronsfield, Columbus, Frank 
Farnsworth, director of agriculture 
for the state of Ohio, welcomed the 
delegates. 


Mr. Farnsworth pointed out that his 
department, through its inspection 
service, stands ready as an umpire or 
referee to point out any firms which 
are caught off base. He reported that 
there are 6,500 feeds registered in 
Ohio with a $70,000 income from 
registrations. 

The response to Mr. Farnsworth’s 
talk was made by President-elect H. E. 
Brubaker, New Carlisle, who thanked 
the department of agriculture for past 
cooperation and pledged Ohio feed 
dealers to continued service to the 
farmer. 

The annual meeting of the associa- 
tion closed the first morning’s session. 
C. V. Thomas, executive secretary, 
gave a brief report on association ac- 
tivity during the past year, calling at- 
tention to the fine series of district 
meetings, the work of the arbitration 
committee and other necessary pro- 
jects. He reported that 91 new mem- 
bers were obtained during the year. 

Treasurer Elton Kile, Kileville, re- 
ported that the association was in 
sound financial condition and referred 
to a complete financial report which 
is available for inspection. 


Sounding a warning about possible 
anti-business legislation, Mr. Kile urged 
all members to let their congressmen 
know their views on these matters. 
He told how the organized grain and 
feed trade had worked to defeat the 
international wheat agreement. He 
said that it looks like the measure will 
not pass the senate despite the fact 
that it appeared as if most senators 
favored the bill when it was called 
up. He attributed the change in atti- 
tude to the fact that the organized 
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trade had presented sound arguments 
against the agreement. 

Walter C. Berger, president of the 
American Feed Manufacturers asso- 
ciation, Chicago, opened the afternoon 
meeting June 3. He reported that on 
Oct. 1, 1947, the nation had one bil- 
lion bushels less of feed grains than 
the year previous and about the same 
number of animal units. We also had 
about 12 to 14 per cent more protein 
but actually less total feed supplies. 

The government then had to make 
a choice, Mr. Berger said. It decided 
to reduce livestock and poultry feed- 
ing in order to send wheat abroad. 
There was also a clamor for price 
control, he said, but the various trade 
organizations fought this proposal 
successfully. 

Thus a free movement of price was 
permitted, according to Mr. Berger, 
and this brought about the necessary 
adjustment. It resulted in hogs com- 
ing to market 5 to 18 pounds lighter 
than the year previous; 11 per cent 
less sows being farrowed for spring; 
and reductions in beef cattle and poul- 
try numbers. 

At the present time there are 2 per 
cent fewer laying hens on farms but 
chicks hatched are down 13 per cent 
as of May 1. Mr. Berger indicated 
that broiler production is up 20 to 25 
per cent while turkeys are down the 
same amount. 

“The total grain consuming animal 
units are now below the 1937-41 av- 
erage and still going down,” Mr. Ber- 
ger said. “We are at a point now 
where increases in livestock and poul- 
try production should be encouraged.” 


Mr. Berger warned that there still 
are people in Washington who want 
more controls and urged the trade to 
keep awake to these dangers. He re- 
ported that his association has opposed 
the international wheat agreement and 
has gone on record in favor of buying 
and selling grain on a hundredweight 
basis. 

Richard F. Uhlmann, president of 
the Chicago Board of Trade, followed 
Mr. Berger. Speaking of the wheat ex- 
port program Mr. Uhlmann said: 


PROGRAM participants at the 
Ohio convention, shown above, 
included, left to right, (stand- 
ing) L. W. Alford, Walterboro, 
S. C. and C. V. Thomas, Col- 
umbus, executive secretary; 
(seated) President-elect H. E. 
Brubaker, New Carlisle and Dr. 
Roland M. Bethke, Ohio experi- 
ment station, Wooster. (Photo 
by The Feed Bag) 


“During the current season we 
shipped about 500 million bushels of 
wheat from this country, which is 
more than any nation has ever ac- 
complished in a similar period. To 
some people 500 million is merely a 
figure but it is about as much as the 
combined wheat production of Argen- 
tina and Australia. Moreover, it is 160 
million bushels more than was raised 
in Canada last summer.” 

Mr. Uhlmann minimized the theory 
in Washington that we are facing 
agricultural surpluses. He declared that 
this is without merit because a country 
which is growing as rapidly as the 
United States should, under a favor- 
able economic system, take care of 
reasonable increases in production. 

Defending the Chicago Board ot 
Trade attacks by persons not too fa- 
miliar with grain trading, Mr. Uhl- 
mann said that were it not for the 
futures trading system it would be 
impossible for flour mills, feed manu- 
facturers, large bakers and others to 
shift risks to traders on the futures 
market. 

Closing the first day’s session, Hen- 
ry H. Green, Pattonsburg, Mo., pres- 
ident of the Grain & Feed Dealers Na- 
tional association, reported progress in 
the grain trade. He said that he, too, 
was a small town feed man and that 
often he found it necessary to put on 
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overalls around his establishment. 

Mr. Green reviewed the activities of his 
organization and indicated that his group 
had also given lots of thought to a long- 
range farm program. 

“We know that a long-range farm pro- 
gram in America carries tremendous prom- 
ise and perhaps some threat,” Mr. Green 
said. “The threat is that a small group of 
members of congress might pool their ef- 
forts to put into somewhat permanent ef- 
fect a program which would be unfairly 
partisan to agriculture and harmful to our 
national economy.” 

Our first job, in the long fight ahead to 
regain freedom for business, is to be sure 
of economic justification of our own plan 
of battle, Mr. Green said: “If our business 
is efficient in every sense, and if we know 
our fairness to our customers matches our 
efficiency, we need have no fear of the 
outcome of our righteous fight against state 
trading in grain,” he declared. 

Featured speaker at the banquet, held the 
same evening, was Ray B.. Bowden, execu- 
tive vice president, Grain & Feed Dealers 
National association. He branded the inter- 
national wheat agreement as the first pro- 
posed United States step in international 
socialism. Mr. Bowden predicted that there 
would be no change in the wage and hour 
law this session and that no legislation to 
tax cooperatives would be passed this year. 

Mr. Bowden said that the politicians can- 
not do an adequate job of economic plan- 
ning. He declared that the nations which 
have adequate food supplies and tillable 
acreage, such as the United States, are the 
ones which do not seek war. Those who 
foment war have been the nations with in- 
adequate tillable soil in need of further 
food resources. 

The Friday morning program opened 
with a talk by L. W. Alford, a county agent 
in Waltersboro, S. C., and chairman of the 
agriculture committee of Ruritan National. 
Mr. Alford reported that the South is be- 
ing industrialized more and more each year 
and that its farmers are getting fed up on 
too much government tampering. 

“The farmer doesn’t want doles, hand- 
outs and subsidies,” Mr. Alford said. 

Dr. Roland M. Bethke, assistant director 
of the Ohio agricultural experiment station, 
Wooster, stated that his reports indicate 
that competition is returning to the feed 
business. Dr. Bethke said he was glad it is 
back since it will keep feed men on their 
toes, but it also has the danger that some 
firms may lower the quality of their feed. 


“If you are in the feed business for the 
long pull, the easiest way to lose out is by 
putting out poor feed,” Dr. Bethke said. 
“Certain: basic nutritional requirements of 
animals must be met. There is more reason 
today than ever before to preach good 
feeding since the average farmer can't af- 
ford to feed grain alone.” 

Dr. Bethke declared that the feed dealer 
can get more business if he adopts a sound 
program of selling good feeding practices. 
He reported that low fiber rations for poul- 
try which give high energy are being tried 
but such rations must be sure to contain all 
the necessary nutrients in order to avoid 
the pitfalls of cannibalism and feather 
picking. 

According to Dr. Bethke, farmers make 


INDUSTRY leaders who took part in the Ohio convention at Columbus June 
3-4 are shown above. From left to right they are (top) Elton Kile, Kileville, 
treasurer; L. A. Gilliland, Van Wert, retiring president; Ray B. Bowden, executive 
vice president, Grain & Feed Dealers National association, Washington, D. C. 
Lower photo shows Richard F. Uhlmann, president, Chicago Board of Trade; 
Henry H. Green, Pattonsburg, Mo., president of the National association; and 
Walter C. Berger, Chicago, president of the American Feed Manufacturers 


association. (Photos by The Feed 


more trips to the feed dealer than any other 
businessman in town with the exception of 
the grocer. Because of this, he pointed out, 
the feed man has a good chance to exert 
a beneficial influence on the feeding prac- 
tices of the farmer. 

The convention concluded with a skit put 
on by the Columbus Feed club. Actors in 
the skit were C. T. Ater, Atkins €& Dur- 
brow Corp., and his wife, as well as Tommy 
Thompson and G. E. Thomas of the state 
feed inspection service. 


Resolutions passed by the association in- 
cluded the usual votes of thanks; a request 
that the federal grain inspection service 
certify that grains are suitable or unsuitable 
for human consumption according to the 
provisions of the pure food and drug act; 
that the “area of production” definition be 
made by congress rather than the wages 
and hours administrator; that the members 
oppose the international wheat agreement; 
that the Commodity Credit Corp. retain its 
temporary status and that membership on 
that body be appointments of the President 
with the consent of the senate; that consid- 
eration be given to marketing grains by 
the hundredweight rather than by the bu- 
shel and a request that the Ohio extension 
service and experiment station attempt to 
develop a variety of soft wheat which will 
best adapt itself to the combine method of 
harvest and still meet with the highest re- 
quirements for flour milling purposes. 


Bag) 


H. E. Brubaker, Brubaker Elevator, New 
Carlisle was elected president to succeed 
L. A. Gilliland, Gilliland Grain & Coal Co., 
Van Wert. Ralph H. Brown, Early & Daniel 
Co., Cincinnati, was named first vice presi- 
dent and R. M. Hess, Ceres Supply Co., 
Massillon second vice president and Elton 
Kile, Fred Kile & Son, Kileville, treasurer 
C. V. Thomas was re-elected secretary. 


Trustees elected for three years include: 
L. G. Bradstock, Farmers Grain & Milling 
Co., Wellington; W. D. Thompson, U. D. 
Thompson & Son, Cambridge; G. E. 
O’Brien, O’Brien Milling Co., Greenville; 
H. E. Casgrain, Smith-Crawford Co., 
Youngstown and Mr. Brubaker. A. C. 
Williams, Worthington, was elected to a 
two year term. 


@ RANDOLPH CO-OP GRAIN CO.. 
Randolph, IIl., has completed the installa- 
tion of a 25 ton Fairbanks scale with « 
concrete platform. 
@ DOUGLAS COUNTY GRAIN CO. 
Tuscola, Ill., has commenced construction 
of a bulk phosphate plant with modern un 
loading and handling equipment to meet 
the increased demand for phosphates. 
@ R. E. METZGER, Chalmers, Ind., has 
been appointed manager of the White 
County Farm Bureau Co-op association ele- 
vator, succeeding John L. Cruea. 
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DRY CARRIERS 


VIT-AD—Stabilized Vitamins A and D in soybean oil meal; guaranteed 

400 AOAC chick units of Vitamin D and 1000 USP units of Vitamin 
A per gram. Easy to use: just measure out the required amount 
for your batch and mix in mixer with other ingredients—economical 
—conveniently packed in 100-Ib. drums. 


VIT-D-100—Stabilized Vitamin D in soybean oil meal—guaranteed 100 
AOAC chick units of Vitamin D per gram. Easy to use: just meas- 
ure out the required amount for your batch and mix in mixer with 
other ingredients—economical—packed in 100-lb. bags. 


VIT-D-400—Stabilized Vitamin D in soybean oil meal—guaranteed 400 
AOAC chick units of Vitamin D per gram. Easy to use: just meas- 
ure out the required amount for your batch and mix in mixer with 


other ingredients—economical—conveniently packed in 100-lb. 
drums or bags. 


VIT-D-2000—Stabilized Vitamin D in soybean oil meal—guaranteed 2000 
AOAC chick units of Vitamin D per gram. Contains 908,000 AOAC 


chick units of Vitamin D per pound—conveniently packed in 50- 
and 100-Ib. drums. 


For the feed manufacturer who feels that his feeds contain sufficient 
Vitamin A obtained from ingredients in his feeds in the form of carotene 
(pro-vitamin A), VIT-D-100 and VIT-D-400, and VIT-D-2000 are the ideal 


dry products. To those who prefer “Vitamin A insurance" VIT-AD is 
recommended, 


OIL CARRIERS 


SILMO 4D-1A Feeding Oil—Guaranteed 400 AOAC chick units of Vitamin 
D and 1000 USP units of Vitamin A per gram. 

SILMO XX Vitamin Oil—Cod liver oil with added Vitamins A and D; avail- 
able with 400 AOAC chick units of Vitamin D and 2000 USP units 
of Vitamin A per gram, and also 400 AOAC chick units of Vitamin 
D and 3000 USP units of Vitamin A per gram. 

SILMO 8D-2A Feeding Oil—Guaranteed 800 AOAC chick units of Vitamin 

D and 2000 USP units of Vitamin A per gram. 


SILMO 8D-4A Feeding Oil—Guaranteed 800 AOAC chick units of Vitamin 
D and 4000 USP units of Vitamin A per gram. 


Some feed manufacturers prefer the use of feeding oils and cod 
liver oils because of their "wetting down" effect. The 400-D oils are more 
practical for this purpose—however, a certain amount of “wetting down" 
can be obtained through the use of 800-D oils which are more attractively 
priced. In addition to the above oils, special high potency feeding oils 
can be made to your specifications for use in special products such as feed 
concentrates and mixed supplements. 
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 SILMO CHEMICAL CORPORATI 

OFFICE & LABORATORY VINELAND, NEW JERSEY 


This chick, 28 days old, weighed 124 Gm. 
and showed marked riboflavin deficiency. 


Same chick, 35 days old, weighed 210 Gm. 
after recovering on same diet supplemented 
with crystalline riboflavin. 


Photos courtesy 
of Dept. of 


Agricultural 
Chemistry, 
University of 
Missouri. 


No doubt about it— your customers’ poultry 
grow and produce much better when there’s 
adequate riboflavin in their feed. As a leader in 
the development of pure vitamins, Merck pro- 
vides dependable riboflavin mixtures particularly 
suited to low-cost application to your feed-pro- 
ducing methods. Write for the complete, inter- 
esting story and prices. 


No. 54 RIBOFLAVIN MIXTURE merck — 


One ounce contains one gram of Riboflavin. Balance 
is starch and small amounts of Calcium Sulfate and 
Iron Sulfate. 


RIBOFLAVIN 85% MERCK (Not U.S.P.)— 
Riboflavin 85%, Fe (as Sulfate) 1.5%, Ca (as Sulfate) 
1.5%, Starch added 5%. 


Manufacturing Chemists 


Chicago, Ill. * Los Angeles, Calif. © 


RIBOFLAVIN MERCK | 


MERCK & CO., Inc. RAHWAY, N. J. 


New York, N. Y. © Philadelphia, Pa. « St. Louis, Mo. * Elkton, Va. 


In Canada: Merck & Co., Ltd. * Montreal « Toronto « Valleyfield 
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Central Sets Another Record 


Annual Convention Draws Over 1100 Feed Men 


@® ANOTHER record-breaking at- 


rendance, a lineup of outstanding 


speakers, and the best entertainment 
crogram the industry has ever seen, 
marked the 23rd annual convention 
of the Central Retail Feed association 
ield June 7-8 at the Hotel Schroeder 
n Milwaukee. 

Maintaining its reputation of draw- 
‘ng the largest attendance of any feed 
rade meeting in the world, the offi- 
ial tabulation by the Milwaukee 
Chamber of Commerce showed that 
‘he Central convention rolled up a 
‘otal registration of 1,136, an increase 
of 33 over the previous year’s record. 

In addition to those present from 
Wisconsin, 13 other states and the 
District of Columbia were represented 
wt the meeting. Illinois topped the 
list with 141 registrations, followed by 
Minnesota with 79, Iowa 26, Michigan 
18, Missouri 15, Ohio 8, Indiana 5, 
New York and Pennsylvania 4 each, 
Texas and New Jersey 3, Georgia and 
Alabama 2, and 1 from Washington, 
D. C. 

Highlighting the program was the 
address Monday afternoon by Con- 
gressman Richard M. Nixon (R-Calif.) 
co-author of the Mundt-Nixon bill 
which has been attracting nation-wide 
publicity in the public press. This bill 
which attempts to bring Communist 
activities out into the open has al- 
ready been passed by the house and 
is now under consideration by the 
senate. 

Congressman Nixon first analyzed 
Communist activities in the United 
States and then explained how his 
measure would meet the threat of 
communism. 


DON CRANE NAMED PRESIDENT 


Donald F. Crane, E. J. Crane & 
Sons, Chippewa Falls, was elected pres- 
ident of the Central Retail Feed asso- 
ciation at a meeting of the board of di- 
rectors immediately following the clos- 
ing session of the convention. Ray W. 
Biel, Water Street Mill, Sparta, was 
named vice president; B. M. Crain, 
Manitowoc County Covop., Francis 
Creek, secretary-treasurer; and David 
K. Steenbergh, publisher of The Feed 
Bag, Milwaukee, was re-elected execu- 
tive secretary. 
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CONGRATULATIONS on the record-breaking attendance at the Central Retail 
Feed association's 23rd annual convention in Milwaukee, June 7-8, were extended 
by Congressman Richard M. Nixon, (R-Calif.), center, one of the featured 
speakers to David K. Steenbergh, left, executive secretary, and Roland C. Tesch, 
retiring president. (Photo by The Feed Bag) 


The young legislator, who was re- 
cently voted one of the 10 most out- 
standing young men in the country, 
declared (1) that the Communist 
movement in the United States is for- 
eign controlled; (2) that its ultimate 
objective is to overthrow our free 
American institutions in favor of a 
Communist totalitarian dictatorship to 
be controlled from abroad; (3) that 
its activities are carried on by secret 
and conspirational methods; and (4) 
that the activities of the Communist 
movement constitute an immediate and- 
powerful threat to the security of the 
United States and to the American 
way of life. 

“During the current session of con- 
gress we have appropriated billions of 
dollars in order to stop the activities 
of the Communist conspiracy abroad,” 
the speaker said. “To resist Communist 
aggression abroad and ignore it at 
home seems to me an utterly incon- 
ceivable pattern of procedure.” 


By C. L. ONSGARD 


Congressman Nixon observed that 
when William Z. Foster, chairman of 
the American Communist party, re- 
cently appeared in opposition to the 
Mundt-Nixon bill at a hearing before 
the senate judiciary committee, he de- 
clared that the American Communists 
would not support the United States 
in the event of an armed conflict with 
the Soviet Union. 


“Certainly in the light of such testi- 
mony, we cannot sit back and fail to 
take legislative action against these 
potential traitors in our midst,” the 
congressman asserted. 

He described the four major ob- 
jectives of the Mundt-Nixon bill as 
follows: 

1. To strike at Communist activity 
by making it a crime for any person 
to attempt to establish in the United 
States a totalitarian dictatorship under 
the domination of a foreign power. 

2. To expose the foreign domina- 
tion and character of the Communist 
movement in the United States by re- 
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quiring the Communist party and all organi- 
zations controlled by it to register with the 
attorney general. 

3. To protect the government by deny- 
ing federal employment to members of the 
Communist party and making it a crime for 
any government official to knowingly em- 
ploy a Communist for a government job. 

4. To strike at foreign direction of the 
Communist movement in United States by 
denying passports to members of the Com- 
munist party. 

“It can be readily seen that this bill does 
not attempt to outlaw Communism in the 
United States as a political party nor as a 
theory” stated the young Californian. “We 
have on the contrary sought to strike only at 
the really subversive activities of the foreign 
directed Communist conspiracy. We believe 
that if its foreign assistance and direction 
are cut away, its criminal activities prose- 
cnted and its false fronts exposed, the 
Communist movement in the United States, 
standing alone for what it is, will be over- 
whelmingly defeated in the open market 
place of public opinion, political ideas and 
individual balloting. 

“The Communists have found methods 
of taking over countries without resorting 
to war and without resorting even to ad- 
vocacy of force and violence. The example 
of Czechoslovakia is fresh in our minds. 
There, without winning a majority of the 
votes, without using force or violence, and 
without waging war, the Communists took 
over the government and brought the free 
people of that country under the iron heel 
of the Red army,” the congressman charged. 
“It is to meet these new types of subver- 
sive techniques, which the Communists have 
developed, that the Mundt-Nixon bill was 
drafted. Its passage is essential if we are to 
stop the insidious growth of the Communist 
conspiracy in our own country.” 

Governor Oscar Rennebohm of Wiscon- 
sin, who followed Congressman Nixon on 
the program, complimented the latter on 
his fine address and observed that it was 
about time that we Americans took a greater 
interest in government. “It might well be- 
hoove some of us older fellows to pay a 


little more attention to young men like. 


Congressman Nixon,” the governor said. 
“We can pass all the legislation in the world 
but if you as individual citizens do not as- 
sume your own responsibility to get inter- 
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ested in this government of ours—legisla- 
tion won't do you any good at all. If you 
will look over the records you will find that 
in many communities only 30 or 40 per 
cent of the people go to the polls. You 
owe to yourselves a deeper interest in 
government.” 

Governor Rennebohm also noted that 
this year Wisconsin was observing its 100th 
year of statehood and paid tribute to the 
pioneers who were responsible for creating 
this state out of the wilderness. 

Ira L. Baldwin, dean of the Wisconsin 
college of agriculture, in his address, dis- 
cussed the many changes that have taken 
place in agriculture during the past 100 
years. He said that the feed industry repre- 
sents one of the most important types of 
business that service agriculture, and pointed 
out that the farmer today, spends about 60 
per cent of his total gross income on busi- 
ness expenses. 

“One hundred years ago it took about 
80 per cent of the people to produce food 
and fiber for 100 per cent,” said Dean 
Baldwin. “Today our efficiency and produc- 
tion has increased to such an extent that 
only about 20 per cent of the population is 
engaged in farming and in addition to feed- 
ing us better than we have ever been fed 
before we are producing tremendous 
amounts of food to go abroad. He said 
that the principle factors responsible for 
this improvement have been research, and 
education to put the fruits of research into 
use. 

“We have not been perfect,” observed 
Dean Baldwin, “but in my estimation we 
have made the best possible use of our 
human resources and that accounts for the 
fact that with only 6 to 7 per cent of the 
people we have 50 per cent of the produc- 
tive capacity of the world. 

In conclusion he declared that feed deal- 
ers should endeavor to keep abreast of the 
times if they are to render the service that 
they ought to render to agriculture and to 
do well in their own business. 

Lewis E. McClellan, president of the 
Milwaukee Grain Exchange, opened the 
convention Monday morning with an ad- 
dress of welcome and reported that next 
year the Milwaukee Grain Exchange would 
mark its 100th anniversary. He expressed 
satisfaction at the return of free and open 
markets and asserted that the effective dis- 
tribution of agricultural products would be 
impossible without free enterprise. 

President Roland C. Tesch, Chilton, who 
presided at all sessions of the convention, 
in his annual address reviewed some of the 
activities of the association during the past 
year and pointed out that the officers and 
directors had taken an active part in oppos- 
ing the return of price controls. He also 
paid tribute to the splendid work being 
done by the Poultry & Egg National Board 
in promoting increased consumption of 
poultry products and urged the members 


GOVERNMENT and education 
in the Badger state were rep- 
resented at the Central con- 
vention by Gov. Oscar Renne- 
bohm, left, and Ira L. Baldwin, 
dean of the Wisconsin college 
of agriculture, both of whom 
addressed the feed men. 
(Photo by The Feed Bag) 


TWO of the newly elected 
officers who will help guide 
the activities of the Centra! 
association during the coming 
year are shown above. They 
are B. M. Crain, left, Francis 
Creek, secretary-treasurer; and 
Ray Biel, Sparta, vice presi- 
dent. (Photo by The Feed Bag} 


to contribute financial 
organization. 

President Tesch also announced that next 
year the association would sponsor a three- 
day National Feed Trade show to be held 
June 6, 7, and 8 at the Milwaukee 
Auditorium, 

David K. Steenbergh, Milwaukee, execu: 
tive secretary of the Central association, re- 
ported that the organization was in a 
healthy financial condition and suggested 
that the directors consider a further con- 
tribution to the building of the Halpin 
Poultry Research Center at the University 
of Wisconsin and the financing of a fellow- 
ship to study the cost of doing business 
among feed dealers. 

Mr. Steenbergh also noted that the as- 
sociation had joined other state and na- 
tional groups in asking congress to clarify 
certain sections of the wage and hour law 
and advised the members to check carefully 
to determine if they were complying with 
the act. 

After reviewing other services that the 
association renders or is proposing to render 
its members, he, too, urged more liberal 
support for the Poultry & Egg National 
Board. 

“This Farming Business” was the topic 
of an address by Lloyd Burlingham, farm 
commentator, Chicago. “This is a new and 
coming business —this farming business,” 
remarked Mr. Burlingham, “and it’s your 
market. Your business is just as new as this 
farming business and if you're not making 
it so—look out. You have become ration 
doctors—you have to make up your feeds 
just like a doctor makes up a prescription 
—you have to prescribe feeds to fit specitic 
conditions and specific groups of livestock ” 

The speaker also advised his listeners ‘> 
keep up with research even though it tak: s 
study and hard work, “You'll find that the 
best feed dealer is always a little bit ahead 
of the parade,” he added. 

In summing up he urged feed dealers tv 
know their business and be proud of «. 
“It’s no gyp game,” he exclaimed. “You're 
selling something vital to the meat and milx 
and egg production of America. The fee! 
business is just coming into its own as 2 
basic service and farmers know the value 
of it.” 


support to that 


(Continued on page 34) 
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— Central 
(Continued from page 32) 


Occupying the closing spot at the morn- 
ing session, Ray B. Bowden, executive vice 
president of the Grain & Feed Dealers Na- 
tional association, reported on trends of the 
trade from Washington. 


Among other things he said that there 
would be no action on the international 
wheat agreement this year. He reported 
that the Commodity Credit Corp. would be 
granted a permanent charter but that if 
the present language in the bill is not 
changed the CCC will have to deal through 
the private trades in so far as possible. 
There will be no change in the wage and 
hour bill this year and no long range farm 
policy he added. 


Discussing the relationship of cultivated 
land to population, Mr. Bowden remarked 
that it takes 24 acres of good soil to keep 
one person well fed and clothed. Because 
there are only three billion acres of arable 
land some people are going eternally hun- 
gry, he said. The population of the world 
is steadily increasing, Mr. Bowden pointed 
out, and as the population increases the 
problem of keeping everyone well fed he- 
comes more and more acute. 

* * 

Nearly 1,000 persons attended the annual 
banquet Monday evening followed by a 
floor show and dancing in the Crystal ball- 
room. All entertainment and music were pro- 
vided through the courtesy of the Milwau- 
kee Grain Exchange and sentiment seemed 
to be unanimous, even by the old-timers, 
that the floor show was the finest they had 
ever witnessed. 

The Tuesday morning session opened 
with an address by O. J. McClure, Chicago, 
sales counselor. Speaking on “Salesmanship 
—A Lost Art,” Mr. McClure said that the 
three fundamentals of selling are courage, 
vision, and generalship. 

“Learn to think and talk from the buyer’s 
viewpoint,” advised Mr. McClure, “‘and find 
out what people are thinking about. Know 
what's going on and what takes place when 
a sale is made. There’s nothing mysterious 
about salesmanship, it’s just plain common 
sense.” 

Mr. McClure stressed the fact that wo- 
men are becoming a more important factor 
in buying and that courtesy is still one of 
the prime requisites of a good salesman. 


HEADS SALESMEN'S CLUB 


Stanley Des Smidt, Penick & Ford 
representative, Fond du Lac, was elected 
president of the Salesmen’s club at the 
annual “eye-opener” breakfast held 
Tuesday morning. Glenn Dunn, Union 
Service Co., Madison, was named vice 
president; and Anton Schulz, General 
Mills, Madison,  secretary-treasurer. 
Nearly 250 salesmen and guests turned 
out for the morning repast where, in 
addition to the customary entertain- 
ment, they saw Russell E. Oakes, the 
“wacky wizard” of Waukesha demon- 
strate some of his humorous inventions. 
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PROSPECTS for the future in farming and the feed industry were discussed by 
Lloyd Burlingham, left, Chicago farm commentator, and Ray Bowden, right, 
executive vice president of the Grain & Feed Dealers National association, 


pictured with Roland Tesch, retiring president of the Central association. 
(Photo by The Feed Bag) 


“Proven Farm Management Practices” 
was the subject of an address by Rex R. 
Bailey, vice president, Doane Agricultural 
Service, Inc., Quincy, Ill. 

“Farm management is the science that 
considers the organization and operation of 
a farm from the point of view of efficiency 
and continuous profit,” Mr. Bailey stated. 
“The three factors we deal with in farm 
management are land, equipment, and man 
himself.” 

After outlining the various requirements 
for profitable farm management Mr. Bailey 
noted that there are only four ways to in- 
crease net farm income: (1) through in- 
creased production; (2) through reduced 
operating costs; (3) through securing high- 
er prices for products; and (4) by securing 
a larger share of the consumer's dollar. 

“You feed dealers are coming in contact 
with and dealing with the most important 
factor in successful farm management—the 
farmer himself,’ declared Mr. Bailey. “If 
with your assistance he becomes a more 
successful feeder, a superior operator, he 
will have more money to spend for your 
feed.” 

Reviewing the feed situation in this coun- 
try, Walter C. Berger, president, American 
Feed Manufacturers association, Chicago, 
pointed out that we started the feeding sea- 
son last October with one billion less bushels 
of feed grains on hand than the previous 
year but about the same number of grain 
consuming animal units. At the same time 
we had produced the biggest wheat crop 
in our history which was urgently needed 
abroad. He explained that the only way 
we could have continued the same rate of 
feeding was to draw upon the wheat crop. 
However, the government decided that hu- 
man needs came first and therefore it was 
necessary to force the inefficient feeder out 
of the picture. 

“The high prices for feed and the squeeze 
that it has caused on the inefficient pro- 
ducer is the personal sacrifice the livestock 
and poultry producers have had to make, 


besides paying taxes, in order to help feed 
the hungry people of the world,” declared 
Mr. Berger. 

After noting the reduction in livestock 
and poultry this year Mr. Berger stated 
that, “we have less grain consuming animal 
units on farms in the United States today 
than we had in the 1937-41 average—less 
than pre-war—and still going down.” 


According to the feed survey committee 
there is considerable evidence that the ad- 
justment in livestock and poultry numbers 
to short feed supplies has been overdone 
Mr. Berger said. “Hence, with the present 
prospects of favorable crop production in 
1948, producers should consider maintain- 
ing or even increasing livestock production,’ 
he declared. 

The closing address of the meeting was 
delivered by Chris Miller, Russell-Miller 
Milling Co., Minneapolis. Mr. Miller con: 
mented on the record-breaking attendance 
and declared that the interest shown in a!! 
events attested to the care with which the 
convention had been arranged. 

Prefacing his remarks with several hvw- 
morous stories and anecdotes, Mr. Miller 
summed up the highlights brought out by 
previous speakers and emphasized the in- 
portance of plugging up our feed leaks. 

“The feed leaks in the feed lots of ovr 
grain surplus areas are terrific,” Mr. Mill:r 
asserted, “and it’s the responsibility of t! e 
feed industry to help stop these losses. Sine 
the farmer cannot control the selling pric 
of his products—and his is the only maj: r 
business in the country that operates tht 
way—the only way he can influence |: 
profit is to hold down his production cos 
Success in the feed business,” conclud: | 
Mr. Miller, “depends on showing the farm 
er how, by utilizing efficient feeding pre - 
tices, he can reduce his cost of productic 
and increase his profits.” 

At the annual business meeting Dona ! 
F. Crane, E. J. Crane & Sons, Chippew. 


(Continued on page 8+) 
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TWO-WAY BARGAIN 


Packaging. 


for You... 


The Ken-Print Bag serves as a sturdy, 
reliable container for your product. 
Made of premium quality material, 4 
high-grade Ken-Print Bags supply a # 
packaging need that cannot be dupli- | 


cated with less useful containers. 


Your Customer... 


The Ken-Print Bag converts easily into 
‘fixin’s’’ for her home, or clothing for 
her family. Whether it is a fashionable 
Ken-Print, Napkin, or Pillow Slip Bag, 
it’s a premium of real value that appeals 


to women. As a premium, the Ken-Print 


Bag is no added expense. 


If you can package your product in bags, why not try 
colorful Ken-Prints? .. . container and premium in one! 


We'll be glad to make suggestions. Just write. 


7 “‘Ken-Print Bags Are Worth the Difference in Cost’’ 


PERCY KENT BAG C0., 


wes Kansas City Buffalo New York 


REPRINT OF AN ADVERTISEMENT APPEARING IN FULL COLOR 
IN THE MARCH ISSUE OF “FORTUNE” MAGAZINE 
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Get the MOST 


Every mill operator must have 
horsepower. And, however 
you figure it, horsepower 
costs money. 


Your net profits, over a pe- 
riod of time, depend consid- 
erably on what results you 
actually get from the H. P. 
you pay for in mill operations. 


The JAY BEE Mill, with its 
assembly of working parts 
scientifically balanced for the 
utmost power and precision, 
requires a minimum of H. P. 
for the most effective 
operation. 


Reduced Operation Cost— More Net Earnings! 


Model W 
Direct Connected 
60 to 200 H.P. 


Contributing to economy of H. P. is the assembly of JAY BEE 


hammers. Momentum or "angular acceleration" of the rapidly 
revolving staggered lineup of heavy hammers helps to level out 
peak loads .. . keeps the application of H. P. constant . . . to 
eliminate strain and periodic wastage. 


JAY BEE Grinders are made in many sizes and models ... from 12 
to 200 H.P. . . . with Belt, V-belt or Direct Connected drives... 
for every grinding purpose. Write for details. 


J. B. SEDBERRY, Inc., Franklin Tenn. 


John J. Woods & Sons, Jay Bee Sales Co.....Kansas City, Mo. 
T. G. Holland Mach. Co........474 Fairfax Rd., Drexel Hill, Pa. 
E. B. Harrison Cairo, Georgia 


0. D. Padgett. Sand ville, Ga. 
A. F. Shirk Box 523, Canton, Ohio 
Jay Bee Sales Co. siennsiaiceocoiiniéslial .220 Broadway, New York 7, N. Y. 


Frank S. Sa P. O. Box 656, Gainesville, Fla. 
Bryant C. Long................ 1601 Choctaw St., Baton Rouge, La. 
Jay Bee Sales Co sontaietceaiiiioesle Jackson, Tenn. 
M. E. Padgett Bennettsville, S, C. 
Jay Bee of Texas ................ 1904 S. Akard St., Dallas, Texas 
W. H. Hust, Jay Bee Co. 

1031 N. Humphrey Ave., Oak Park, Ill. 
W. E. Berling. P. 0. Box 6084, Indianapolis, Ind. 
Jay Bee of Indiana and Michigan 


416 S. Meridian St., Indianapolis, Ind. 
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A. E. Thompson Co 
718 Washington Ave. N., Minneapolis, Minn. 
Douglas W. Palmer.......3808 44th Ave. S. W., Seattle, Wash. 
J. C. Hunter Co 600 16th St., Oakland, Calif. 
Western Engineering & Equipment Co 
5699 District Blvd., Los Angeles, Calif. 
H. A. McLeod Forest, Mississippi 
J. D. Vance. P. 0. Box 497, Murfreesboro, Tenn. 
J. R. Sorrells. 


Dothan, Alabama 

R. E. Perkins, Manager, Jay Bee Sales Co 
1508 S. First St., Louisville, Ky. 
Lima, Ohio 
Greenwich, Ohic 
P. 0. Box 331, Utica, New York 


Lima Armature Works 
The Sanders Co 
Cc. Y. Wier, Jr. 
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Nebraska Feed Dealers Meet 


Hold Annual Convention at Omaha May 24-25 


® THE annual meeting of the Ne- 
braska Grain & Feed Dealers associa- 
rion, held May 24-25 at the Hotel 
Paxton, Omaha, attracted an enthusi- 
istic group of members although the 
‘otal registration of about 200 was 
ess than anticipated. 

Frank Warden, Gering, vice presi- 
dent of the association presided at 
he opening session Monday after- 
aoon. In his annual report Howard 
Lincoln, secretary-treasurer, indi- 
cated that the association had made 
very satisfactory progress during the 
past year. He reported a total mem- 
bership of 460 active members which 
he said makes it the second largest 
trade association in the state. 

In stressing the importance of a 
strong organization Mr. Elm said that, 
“trade associations are the one thing 
that stand between you and govern- 
ment domination of business. If we 
are going to preserve our system of 
free enterprise in this country we will 
have to fight even harder for it in 
years to come.” 

Mr. Elm pointed to the interna- 
tional wheat agreement and the fed- 
eral wage and hour act as two of the 
most pressing problems facing the 
industry. He also urged the members 
to make greater use of the facilities 
provided by his office, especially the 
credit control and collection service. 

W. C. Swanson, Wayne, president 
of the association, welcomed the mem- 
bers and advised them to cooperate as 
fully as possible with the farmers and 
feeders in their localities in order to 
promote good will for the industry. 

In reviewing the activities of the 
association, which has just completed 
its first year of independent operation, 
he suggested that the members read 
their bulletins carefully and keep them 
on file. He also discussed the advan- 
tages of employing the collection serv- 
ice offered by the association. 

“Grain Improvement in Nebraska” 
was the title of an address by Chet 
Swinbank, Lincoln, secretary of the 
Nebraska Grain Improvement associa- 
tion, Organized 16 years ago, Mr. 
Swinbank pointed out that the grain 
improvement association had been an 
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important factor in changing the qual- 
ity and type of wheat grown in Ne- 
braska. From a map showing the vari- 
ous counties in the state he listed the 
varieties of wheat recommended for 
each district. 

“Our average yield of wheat is at 
least 2 bushels per acre more since the 
introduction of improved varieties of 
wheat,” remarked Mr. Swinbank. 
“This means more than $24,000,000 
extra income for the farmers and grain 
dealers of the state. Nebraska wheat 
is bringing a premium of 5 to 14 cents 
a bushel over southwestern wheat. We 
have made a great deal of progress,” 
he added, “but we need your con- 
tinued cooperation if we are going to 
make Nebraska the best wheat pro- 
ducing state in the nation.” 

In conclusion he advised the dealers 
to urge their customers to (1) plant 
certified seed and only use recom- 
mended varieties; (2) eliminate rye 
mixtures in grain because it lowers 
the protein level and darkens the flour; 
and (3) treat seed to eliminate smut. 


Dr. M. D. Weldon, department of 
soils, college of agriculture, Lincoln, 
discussed the fertilizer business in Ne- 
braska. He said that out of 90 some 
elements only 14 are necessary for 
crops. Three of them, carbon, hydro- 
gen, and oxygen, are obtained from 
the air and moisture leaving 11 to be 
supplied by the soil. The three ele- 
ments most often found lacking in Ne- 
braska are nitrogen, phosphorus, and 
calcium. The shortage of nitrogen is 
evident in nearly every section of the 
state, he declared. 

Dr. Weldon said that a state law 
requires all material sold for over $3.00 
per ton must be registered with the 
state and carry a guarantee of the per- 
centage of nitrogen, potash, phosphor- 
us, etc. About 35,000 tons of fertil- 
izer were sold in the state last year. 
In closing he cautioned the dealers 
that, “a complete fertilizer is no talk- 
ing point in Nebraska because prac- 
tically all of our soil has adequate 
amounts of potash.” 

Speaking on “My Dad's a Feed 
Dealer” E. G. Cherbonnier, St. Louis, 
feed consultant for the Grain & Feed 


OFFICERS and directors of the Nebraska Grain & Feed Dealers association pictured above 
include, (seated) Frank Warden, Gering, president; W. C. Swanson, Wayne, retiring pres- 
ident; and Howard Elm, Lincoln, secretary-treasurer. Standing (from left) are George Stites, 
Union; R. E. Day, Omaha; Carl Aller, Beatrice; Charles N. Deaver, Sidney; Ralph L. Davison, 
Seward; and Gene Binning, Dix. Not shown in the picture are. Kermit Wagner, Schuyler, 
vice president and Charles Grothe, Geneva, and Willard Rogers, Ainsworth, new members 


of the board. (Photo by The Feed Bag) 
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Dealers National association, remarked that 
the feed business is a big business and a 
very important part of agriculture. 

“You three F’s (farm machinery, fertil- 
izer, and feed and seed dealers) are the 
farmer's most valuable partners but a lot 
of responsibility goes with your job,” said 
Mr. Cherbonnier. “Do you know that 56 
per cent of the eggs produced for hatching, 
don’t hatch; and that only half of the dairy 
heifers born, ever freshen?” 

He explained that more and more the 
farmer is looking to his feed and farm sup- 
ply dealer for help and information and 
that we should make every effort to help 
him produce more efficiently and become a 
better farmer. 


The four M’s necessary in every business 
he explained are money or capital, merchan- 
dise, manpower, and methods. Confining 
most of his remarks to the latter point Mr. 
Cherbonnier stressed the importance of 
training employes and public relations. He 
advocated greater use of manufacturer's 
representatives and suggested frequent meet- 
ings of employes to talk over new products 
and sales campaigns. 

Mr. Cherbonnier said that he was very 
optimistic about the future of the feed busi- 
ness and pointed out that our human popu- 
lation is steadily climbing while our animal 
population is going down. He also said he 
was very pleased with the work of the feed 
advisory committee recently set up by the 
federal government and that the additional 
funds voted by congress for this work would 
enable the committee to enlarge its activities. 

Throughout his talk Mr. Cherbonnier em- 
phasized the importance of good merchan- 
dising practices and advised his listeners to 


Guick freezing 
Syathehcs 
atom bomb 
debydiatng 
cuit 

plasixs 


jet planes 


FEATURED speakers at the annual convention of the Nebraska Grain & Feed Dealers 
association held May 24-25 at Omaha are shown above. From left are (top) E. G. Cher- 
bonnier, St. Louis pictured with H. B. Winchester, Mankato; J. O. McClintock, Chicago, 
. Swanson, retiring president, Wayne, Neb. Below is Don Ross, Des Moines, 
shown with one of the charts he used to illustrate his talk; and Chet Swinbank and 


and W. C 


give active support to crop improvement 
and soil conservation programs. 

“Remember,” he cautioned,” that when 
farms get shabby, main street soon gets 
shabby, and business can’t prosper in a 
shabby town.” 

No activities were scheduled for Tuesday 
morning in order to allow members to visit 
friends and inspect the Omaha Grain Ex- 
change. 

The first speaker at the afternoon session 
was Don Ross, Meredith Publishing Co., 
Des Moines, Iowa, who presented an ad- 
dress entitled “Going Places with the 
American Farmer.” 

“In 1776, when this nation went into 
business for itself, it took nine farmers out 
on the land to feed themselves and one 
town dweller,” Mr. Ross declared. “But to- 
day, through more efficient farming, two 
farmers feed themselves and eight town 
dwellers and produce a high exportable sur- 
plus. During the last war farmers stepped 
up their production 30 per cent with 15 
per cent less labor.” 

Mr. Ross said that this tremendous in- 
crease in production has been brought about 
through better farming methods, machin- 
ery, better livestock, better application of 
the science of farming and better farm 
business practices. 

Using charts he also traced other phases 
of farm progress including dairying, live- 
stock, poultry, crops, homes, machinery 
and education. In summing up he pointed 
out that with an annual income of $25,000,- 
000,000 the farmer is America’s biggest 
businessman. Today he has $40 to spend 
for every $10 he had yesterday and conse- 
quently he is a customer worth cultivating. 

J. O. McClintock, executive vice presi- 


Dr. M. D. Weldon, both of Lincoln. (Photo by The Feed Bag) 


4 
VISITING secretaries at the 
Nebraska convention included 
Jack Dean, left, Kansas City, 
secretary of the Midwest! 
Feed Manufacturers associa- 
tion, shown with Mark Thorn- 
burg, Des Moines, secretary of 


the Western Grain & Feed 
association. (Photo by The 
Feed Bag) 


dent of the Chicago Board of trade, was th: 
closing speaker on the program. He de 
scribed the grain exchanges of the United 
States as great free market places which 
support the national economy. He said that 
the grain marketing system employs the 
element of speculation as one of its com: 
ponent parts to provide an everyday mar 
ket and supply price insurance and low cost 
distribution. 

“Tt was this philosophy of low cost dis’ 
tribution,” he added, “that made it possible 
for the American farmer to transform ou: 
great midwest from a wilderness into the 
greatest food empire known in the world 
within a few decades.” 

At the annual business meeting Frank 
Warden, Gering, who served the past yea 
as vice president, was elevated to the presi- 
dency of the organization. Kermit Wagner, 
Schuyler, was elected vice president; and 
Mr. Elm was re-elected secretary-treasure: 
Directors elected for three year terms were: 
George Stites, Union; Charles Grothe, Ge 
neva; and Willard Rogers, Ainsworth. Gen: 
Binning, Dix., was named to a one year 
term on the board. 

Resolutions adopted: opposed participa: 
tion of the United States in the interne: 
tional wheat agreement; opposed any legi: 
lation that would tend to bring governmen' 
interference with commodity exchanges © 
markets; and urged congress to write spi 
cific exemptions into the wage and hou: 
law and strike out sections which are sub 
ject to the interpretation of an administrato 

Following adjournment, members of th 
Omaha Grain Exchange were hosts at 
cocktail party on the mezzanine floor of th» 
Paxton. The annual banquet followed b 
a floor show and dancing climaxed th 
activities Tuesday night. 

@ EGOM KJEER, Ottosen, Iowa, has bee: 
named manager of the Farmers Co-op Ele 
vator at Humboldt, Iowa, succeeding Ton 
Robinson, who retired recently. 
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OOF THAT YOU CAN WIN 


SATISFIED FEED CUSTOMERS 


WITH 


Push your own brand 

like Mr. Feldman does 

Davis helps you formulate your own 
private brand of feeds. Build a sound 
business with steady, repeat sales to 
satisfied customers. 


Use Davis A to Z Vitamin Concentrates 
for superior results 

Scientific blends of all known essential 
vitamins. In easy-to-mix STABLE, dry 
form. Give your feeds required vitamin 
potencies to insure top results with 
poultry, turkeys, swine and calves. 


Follow successful Davis Sales Plan 

for more profits 

Davis gives you valuable merchandising 
helps, formula service . . . plus nutri- 


DAVIS ENTERPRISES, 
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GRINDING 
FUL 
MILL FEEDS anp L LINE OF FELDMAN’s FEEDS 
COAL 


THE RED MILE 


PHONE 232 GENESEO, shL.. 


March 16, 1948 


Dr. Alexander Davis 
Davis Enterprises 
919 South Perry St, 
Dayton, Ohio 


Dear Sir: 


Just a few lines to give you a bit of 


with your Davis A to Z information o 


our i 
vitamin concentrate, experience 


— well above average, and the health ser 299 Production 


he hen has been 
We build and sell a lot 
‘ f 329 
ome grains, which is 
giving very excellent results, oy 
We build cattle and 
with a low feed 


© mix with the farmers 
of our big items and is 


Sincerely yo 
The Red Mill. 
Jas. C. Feldman, Mgr. 


tional advice by our nutritional consultant, Harold W. 
Grassl. Pretested sales aids help you build feed 
volume. Boost your feed sales and profits. Write, 
phone or wire & free sales plan prospectus today. 


These DAVIS Products make it easy for 
you to build your own high quality feeds: 
DAVIS A to Z Vitamin Concentrates ® DAVIS 
Ethical Trace Minerals © DAVIS Dry Vitamin 
A & D Fortifiers © DAVIS Wheat Germ Oil © 
DAVIS Sol-U-Mix 


DISTRIBUTORS: 


Fleischmann's Irradiated Dry Yeast © Fish-Trate 
Sard-X Swine-Dine 


INC. 


919 S. Perry Street, e Dayton 2, Ohio 


time and wi 's vitamin product in ° 
ndo it. 
= 
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ARIZONA FARMERS’ 
* COOPERATIVE 


TODAY, EMMETT PRATT 
RUNS A BIG PURINA 
BUSINESS IN PHOENIX, ARIZ. 


Reading Time 1 Minute, 15 Seconds 


As general handyman for a farmers’ cooperative, Emmett 

Pratt received $75 a month as wages. In 1937, when And so the business grew. With powerful Purina sales 
the co-op stopped operating, things might have looked promotion and advertising backing him up all the way, 
pretty dark except for the fact Pratt knew what he Pratt’s sales curve continued 
wanted to do—he wanted to be a Purina Dealer. to go up. Soon he opened a 
Pratt had observed Purina Chows in action... noticed second store in Phoenix, 
the results Purina feeders were able to get. then another at nearby 
Mesa, Arizona. 


He was sold on the uniformly 
high quality of the Checkerboard 
line—felt Purina was his kind 
of merchandise. So he dis- 


By 1947, his 3 stores were selling Purina Chows, Sani- 
tation Products and Farm Supplies at the rate 


cussed Purina Franchise of a quarter-million 
possibilities with the local ~ dollars a A 
Purina Salesman, got approval Pratt doesn’t puaina 
to set up shop. He borrowed $3,500 consider that PRATT FEED & SUPPLY CO. 
for starting money, agreeing to pay it he has ~ ~ 

back at the rate of $200 a month. Then peak. He lool 

he rolled up his sleeves and waded in, at the period 


1937-47 as a pe- 
riod of building. Now : 
that he has hit his stride he expects steady aah 
in his already respectable tonnage. 


Quality merchandise and expert service to customers is a 

? ae | basic principle of the Purina Franchise. Purina Dealers 

Di serve importantly—live successfully—in their communi- 
ree] A>) ties throughout the country. It’s a good franchise to have. 


RALSTON PURINA COMPANY 
St. Louis 2, Mo. 


From the very beginning Pratt and the Purina Salesman 
were a team in the building of a successful dealership. 
Soon the debt was cleared and Pratt carefully added 
good solid employees to apply Purina’s tested merchan- 
dising plans. He and the salesman took the Purina story 
to the field — met with flockowners and dairymen — 
explained, demonstrated and SOLD Purina Chows and 
feeding programs. As is typical of Purina merchandising, 
feeding results led to repeat sales and new customers. 


THE PURINA FRANCHISE — HUB OF 


9) 
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Dream Comes 


For Owner of Anderson Feed Co. 


@ REALIZATION of a cherished 
goal is represented in the present home 
of the Anderson Feed Co. at Hunger- 
ford, Pa., owned by J. K. Anderson. 
That realization was the result of be- 
ing alert to every opportunity for 
making a dream of 20 years come true. 

“When I was married in 1922 I 
didn’t have 15 cents to my name,” re- 
lated Mr. Anderson. “I was working, 
sometimes nine and ten hours a day, 
across the road in a wire cloth fac- 
tory. I watched this building being 
built with the feeling that some day 
I wanted to own it and go into the 
feed business. I made up my mind 
then that one day I would!” 

Mr. Anderson left the community 
shortly after the building was finished. 
It was 16 years later, during which 
time nobody had made a success of 
the feed business at that site, that Mr. 
Anderson learned the property was to 
be put up for public sale. He was man- 
aging a country store in another area 
but the old dream returned stronger 
than ever and he returned to Hunger- 
ford and bought the property. “Then 
I leased it to Rehmeyer’s, a farm sup- 
ply firm of long time standing in the 
town,” Mr. Anderson added, “and 
I went to work for Rehmeyer’s im- 
mediately.” 

In 1940, after working for someone 
else in his own building for two 
years, Mr. Anderson, with the energy 
and good managing ability that char- 
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acterizes him, formed a corporation 
known as Anderson, Roseman & Co. 
and took over the business. 

The dream had come true—Mr. 
Anderson owned the building and 
was the senior partner in a feed firm 
operating the business. The picture 
was anything but bright though. For 
nearly 20 years there had not been a 
successful feed venture in the build- 
ing. The annual gross was just slightly 
over $26,000. The firm had two em- 
ployes and the only equipment was 
one small grinder and one mixer. 

“When I look at the picture of the 
feed we had on hand at that time, I 
really gasp,” Mr. Anderson chuckled. 
“Tl bet there wasn’t one ton in the 
whole place. Now—well, it’s so filled 
up with feed that you couldn't even 
get in to take a picture.” Today, eight 
years after Mr. Anderson launched 
his feed store, the annual gross tops 
$1,000,000! 

Salesmen who knew the place seven 
years ago, still don’t believe their eyes 
when they visit the Anderson Feed 
Co. In 1940 there was still the old shed 
roof on the front which covered the 
weighing scale. The present two-story 
brick front was built in 1946, shortly 
after Mr. Anderson bought up all the 
outstanding stock in the corporation 
and became the sole owner of the 
business. 

The building now extends 10 feet 
nearer the road, making the ground 
floor 50 by 135 feet. The scale was 
moved away from the front and re- 
located nearer the tracks. Two huge 
show windows on either side of the 
canopied doorway make the front 
especially attractive. Stone steps lead 
up to the door from either side and 
an iron railing adds considerable 
charm. An enclosed stairway at the 
side leads to the upper story, which is 
used for storage space, and to the 
adjoining mill at the rear. 

“We are now building a new ware- 
house 70 by 50 feet at the rear of the 


PROUD owner of the Ander- 
son Feed Co. is J. K. Ander- 
son, shown right rear with part 
of his crew. Pictured with him 
is Fred Uffelman. Kneeling in 
front are employes Warren 
Rehmeyer and John Albright. 


TOP photo shows the Ander- 
son feed plant at Hungerford, 
Pa., as it looked in 1940. Be- 
low is a view of the present 
plant, taken from exactly the 
same angle, after a new front 
and other improvements were 


added. 


property to take up the overflow which 
we now keep in rented buildings across 
the road,” Mr. Anderson pointed out. 

Harking back to the company’s early 
days, Mr. Anderson recalled, “We 
began installing new equipment as 
soon as possible after we began oper- 
ating as a feed company in 1940. Re- 
pairs had to be made to the mill and 
cuite a bit of remodeling was neces- 
sary. New hammermills, mixers, and 
automatic weighers were installed. We 
also put in a molasses mixer. It all took 
money—a thing I never inherited— 
and I went to the banks for it as I 
have always done. Every bit of new 
equipment we have put in has paid: 
for itself in a short time.” 

Mr. Anderson’s explanation for the 
phenomonal growth of the business is 
amazingly simple. “Business just flows 
in —- if you can produce what is 
wanted,” he asserted. “The quick 
step-up in our volume started when 
we began making our own feeds in 
1941. We had installed adequate and 
proper equipment to enable us to mix 
the kinds of formulas the farmers 
wanted. We concentrated on quality, 
fair prices, courtesy, and service. Be- 
cause we were making our own brands 
of feeds, in addition to the manufac- 
tured feeds which we stocked, we sent 
salesmen out to SELL. We went out 
after business and really worked at it. 
We advertised in the local newspapers, 
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lower cost, faster selling 


new Flock Wormer 


ALATABLE 


>] EASY TO GIVE IN MASH 


IN RA 


e.. 
Wormix |e 
FOR REMOVAL OF LARGE [EASY ON THE BIRDS | 


ROUNDWORMS AND CECAL WORMS 


CHICKENS AND TURKEYS 


50% 
POWDER......- 
clkaloid 


PHENOTHIAZINE 


5%) 


A Special Concentrate For Improved Effectiveness 

At Lower Cost 

Here’s a new flock wormer that removes large roundworms 

and cecal worms in chickens and turkeys. New effectiveness and 
new sales possibilities. Your customers appreciate its 
convenience . .. are quick to buy at its lower cost. Cash in 

on the big demand for this new, faster selling flock wormer 

... order Dr. Salsbury’s WORMIX today! 

For Individual Worming Promote Dr. Salsbury's ROTA-CAPS 
Remove large roundworms and capillaria worms. 

They don’t knock egg production or retard pullet growth. 


DR. SALSBURY’S LABORATORIES, Charles City, lowa 
RECOMMEND, PROMOTE AND PROFIT FROM 


the complete line of poultry medicines 
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Perry Pushes Feed Sales Too 


@ PERRY'S HATCHERY, Ponca 
City, Okla., is that feed merchandising 
rarity—a chick hatching enterprise that 
underscores livestock feed sales as well 
as poultry and enjoys results commen- 
surate with the efforts extended. 

Constantly alerted to the opportuni- 
ties presented to sell livestock feed, 
F. D. Perry, owner of the hatchery, 
had the show-me spirit when someone 
told him on the day he opened that 
hog and cattle feed couldn’t be counted 
on to figure in the volume of the feed 
department. 

“Why not?” Mr. Perry demanded 
bluntly of his informant. 

The answer had some logic, but 
little sense, decided the hatcheryman, 
who proceeded to lay the groundwork 
for a program that devloped Perry’s 
Hatchery into a popular port of call 
for both poultry and livestock feed 
buyers. 

“Opportunity knocks more than 
once for the hatcheryman to get in a 
few licks with his patrons for his line 
of livestock feed,” declared Mr. Per- 
ry. “The trouble with many of us is 
that we have a defeatist attitude to- 
ward livestock feed selling. It is not 
in our selling orbit by tradition, so we 
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rest on our laurels as poultry feed 
specialty stores.” 


Perry's Hatchery is a fine study in 
the art of selling quality livestock and 
poultry feed by the practice of contin- 
ually showing prospects what the feed 
will do for them. 


Mr. Perry spends his daytime hours, 
from Oct. 1 until the Christmas sea- 
son, servicing 300 of the community's 
poultry flocks. Educated at Oklahoma 
A & M college and Iowa State, he is 
equipped to supply a superior type 
of flock servicing. 

During this yearly interlude of 
working closely with poultry raisers 
on their farms, he conducts a studied 
campaign to sell feeds. It is a ripe oc- 
casion to break down sales resistance 
as the flock owners are grateful for 


the painstaking care he gives their 
flocks. 


“It is an ideal opportunity to line 
up feed orders for months in advance, 
not only for poultry feed, but also for 
livestock feed, remedies, and other 
supplies,” said the hatcheryman. 


The majority of the 300 flock own- 
ers have at least a few head of hogs 
so Mr. Perry endeavors to write up 
package orders on all their feeding 
projects. 

It is no rugged feat to write an 
order for six months poultry feed sup- 
ply and then adroitly steer the farmer 
into making an order for livestock 
rations too. Mr. Perry has worked the 
routine successfully many, many times. 


His step-by-step procedure in snar- 
ing a poultry flock service customer's 
cattle feed business follows a set pat- 
tern. In the initial overture, he asks 
the poultryman if he may see his live- 
stock, inquires as to the brand of feed 
he is using, gets an appraisal of the 
gains the feeder is getting, and dis- 
covers whether he is satisfied with 
the results he is receiving. 


A POPULAR port of call for 
both poultry and livestock feed 
buyers is Perry's Hatchery, 
Ponca City, Okla. Upper pho- 
to shows F. D. Perry, left, with 
an employe, Ken Smith, and a 
customer. A view of the feed 
department is shown below. 


F. D. PERRY 


In the second act of the playlet 
which the hatcheryman acts out in his 
fall barnstorming, he weaves a favor- 
able comparison between the results 
the feeder is obtaining with the com- 
petitive brand with what he could 
anticipate to achieve with Perry’s line. 
This phase of the interview bristles 
with facts and figures on weight gains 
and ultimate profits. 

Prices are excluded from these qual- 
ity-studded discussions unless the pros- 
pect points up this feature. If low 
price competition rears its ugly head 
Mr. Perry waves it aside as of small 
significance unless the feeder has an- 
alyzed the feed contents and its po- 
tential earning power. If he hasn't, as 
is the usual case, then Mr. Perry does 
it for him. 

“Home mixed feed is sometimes my 
Waterloo,” admitted the Oklahoma 
dealer, “and over-riding a man’s par- 
tiality to his own mix is sometimes a 
major problem. One effective method 
is to talk profits. On one occasion, I 
pointed out to the prospect that he 
was saving only 20 cents per hundred 
pounds, and was feeding a decidedly 
inferior mixture. The saving is some- 
times higher, but the weight gains 
and ultimate profits are proportionately 
smaller.” 

As Mr. Perry figures it, if you get 
started with a feeder and are but- 
tressed with a nationally known line, 
an attractive merchandising setting, 
and efficient sales personnel, you are 
set to do business with him for life. 

The time element is always impor- 
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Sue: 


once.” 


Helen: “Did they publish it?” 
Sue: “No, but the editor came all the 
way from New York to see me.” 


* * #* Feed Dealer’s Son: “Oh, an apple fell 
~NOT GUILTY down and I'm trying to put it back.” 
“Have you ever awakened with a jerk?” 


“Heavens no! Why, I’m not even mar- 


ried.” 


“Yes, I wrote a confession story 


CHARITY 

“Mother, may I have a nickel for the 
old man who is crying outside?” 

“Yes, dear, but what is the old man cry- 
ing about?” 

“He’s crying: ‘Peanuts, five cents a bag’.” 
* * 


INTERESTING 


CAREFULLY SIFTED FOR FEED DEALER CONSUMPTION 


SMART 


are you doing up in that tree?” 


kiss like a beginner. 


Farmer: “See here young fellow, what 


It takes a lot of experience for a girl to 


There’s plenty of — 


Repeat PROFIT 


for YOU... 


in these Nationally Known Brands! 


® PILOT BRAND OYSTER SHELLS 

® MT. AIRY GRAN-I-GRIT 

® GORTON A & D FEEDING OILS 

® ARMOUR MEAT FEEDS 

® CLEAR QUILL LIVESTOCK MINERAL 

® BLATCHFORD’S PRODUCTS 

® CLEAR QUILL POULTRY CONCENTRATES 

® FISH MEALS 

® LEADER PEAT LITTER 

® SMALL’S DEHYDRATED ALFALFA MEALS 

® NOPCO A & D DRY VITAMIN PRODUCTS . 

® WATERLOO HOG FEEDS 

® SERVALL STAZDRY POULTRY LITTER 

® LINSEED—COTTONSEED—SOYBEAN MEALS 

® V-C PHOSPHO TOBACCO FERTILIZERS 

® ROYAL OAK CHARCOAL 

® ANDERSON CHICK BOXES AND HATCHERY 
SUPPLIES 

® BLUE RIBBON & WESTERN CONDENSED 
BUTTERMILK 


AND .... Many Other Leading Brands of 
Nationally Known, Universally 
Accepted Feeds, Ingredients and Supplies. 
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TYPICAL 
Husband: “Are you ready yet, dear?” 
Wife: “Honey, I wish you would stop 
nagging me. I told you an hour ago I'd be 
ready in a few minutes.” 


TROUBLE 

When daddy came home from work he 
found his five-year-old daughter in tears. 

“What's the matter, honey?” he asked. 

“I've been having trouble all day with 
your wife,” she sniffled. 

GROUNDS 

Lawyer: “Just what grounds have you 
for a divorce, Mr. Jones?” 

Mr. Jones: “Extravagance, just plain ex- 
travagance.” 

“How so?” 

“She keeps buying ice even though | 
bought her a refrigerator six months ago!” 
* 

ADVICE 

A young college graduate asked a suc’ 
cessful business leader for some good ad- 
vice. “Tell me, sir, how can I make a good 
start in the great game of business?” 

“Sell your wrist watch and buy an alarm 
clock,” the businessman offered curtly. 

NO SALE 

Movie Starlet: “I'll indorse your cigarette 
for $50,000.” 

Agent: “Ill see you inhale first.” 

* 
OH, DOCTOR! 

Belle: “Did you ever run across a man 
who at the slightest touch would cause you 
to thrill and tremble all over?” 

Nell: “Yes, the dentist.” 

2 
That bathing dress that grandma wore 

Looked like a Mother Hubbard. 

But girls who swim today look more 

Like Mother Hubbard’s cupboard. 


THREAT 

After many weeks of urging by his wife. 
Rastus had at last aroused enough courage 
to ask his employer for a raise. Approach- 
ing his boss with some trepidation he said, 
“Boss, ve just got to have 75 cents an 
hour or else.” 

“Or else what?” the boss replied bellig- 
erently. 

“Or else 1 keeps on workin’ for 65,” 
meekly answered Rastus. 

UNREASONABLE 

Judge (after sentencing burglar): “I don’t 
see how you can insist you are innocent 
when there is so much proof of your guilt.” 

Defendant: “All I say is, how can that 
guy identify me when he had his head 
under the covers every minute I was in the 
room?” 
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Don't let your feeders 


YOURE ON YOUR OWN NOW WE CANT GROW AS FAST AS WE 
-NO MORE PAMPERING ! _ OUGHT TO WITHOUT BALANCED FEED 


j Every year, about this time, some customers seem to Just when pigs and chicks have outgrown their baby 
a get “‘penny-wise and pound-foolish”—start throwing food, those folks get the idea that grain and grass will 
- away a lot of future profits by letting their formula-_ - take the place of all the balanced nutrition so important 
feeding program die on first base. for fast, profitable growth. 


THIS IS MORE LIKE IT, NOW I'M] ME,TOO. I’M GROWIN FIT 
*GROWIN’LIKE GOSSIP"AGAIN! | TO KILL. (WHAT AMI SAYING!) | 


BITE-SIZE PIG ANO 
—" SOW FEED 
& 
So, better keep reminding all your customers that it pays Those feeders will be mighty thankful to you when 
to follow through. Point out the constant proof, year marketing time rolls ’round . . . and besides their appre- 
after year, that every formula feed dollar can bring ciation and continued patronage, you’ll also have a neat 
sack a good, fat profit. 


extra profit in your bank book. 


Right now is the time to push especially on Pillsbury’s Best Growing Mashes 
and Pillsbury’s Best Pig and Sow Feed . . . great door-openers for introducing 
your full line of Pillsbury’s Best Feeds and Concentrates. If you’re not now a 
Pillsbury dealer, write and find out about the possibility of an opening in your 


locality. Pillsbury’s Protected-Dealer Franchise means profitable business and 
future security. 


PILLSBURY MILLS, INC.— 
FEED AND SOY DIVISION 


Division Headquarters, Clinton, Iowa. Feed Mills in Nine Other Cities. 


THE FEED BAG — June, 1948 e 45 e 


| 
Pete 

\ 

| 


Start Some Chicks 


Poultry Will Bring Good Prices This Fall 


@ SHORT supplies of meat plus continued 
high demand point to good prices for poul- 
try next fall. By starting chickens this sum- 
mer farmers can provide themselves with 
marketable poultry meat next autumn. 
Broilers can be made ready for market in 
three months time making it possible to 
market chickens hatched as late as August 
for Thanksgiving and Christmas. 
Marketings of all species of meat animals 
are expected to be smaller this autumn than 


By GORDON W. SPRAGUE 
Western Condensing Co. 


last, reports the United States department 
of agriculture. Livestock inventories on Jan. 
1, 1948 showed 3 per cent fewer cattle, 3 
per cent fewer hogs, 7 per cent fewer sheep, 
2 per cent fewer chickens, and 32 per cent 
fewer turkeys than the year before. In addi- 
tion to this cut in the meat supply, the 1948 
spring pig crop is 10 per cent below last 
year’s crop, while during the first four 


Vaccine 


Profits depend on production and 


Veterinary license. Laboratory and 


production depends on protection 
from preventable virus diseases. 
An attack of Newcastle disease 
means no eggs for at least five weeks 
and possible heavy mortality. This 
can represent the difference between 
profit and loss for a whole year’s 
investment of time and money. 
Control Newcastle disease now. 
Vaccinate with Wene Newcastle 


Vaccine, produced under U. S. 
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field tests extending over an eight- 
month period have, to date, def- 
initely established the effectiveness 
of this vaccine even after repeated 
attempts by direct infection with live 
Newcastle virus. Detailed informa- 
tion for dealers, hatcherymen and 
flock owners may be obtained by 
writing to the Wene Poultry Lab- 
oratories. The vaccine is available 
to everyone. 


WENE POULTRY LABORATORIES - Vineland, New Jersey 


Biological Products 
Newcastle Vaccine « Tracheitis Vaccine Fowl Pox Vaccine » Pigeon Pox Vaccine Stained Antigen 


COAST TO COAST POULTRY HEALTH SERVICE 


months of 1948 chicken hatchings have 
been 13 per cent less, and turkey hatching: 
20 per cent less than the number hatche:'! 
before the same date of 1947. Besides, 2° 
per cent fewer cattle than last year are o: 
feed in the corn belt. 

Consumer demand should remain stron: 
through next autumn. There is yet no ev: 
dence that consumer purchasing power wi’! 
be reduced in 1948. Tax cuts and recer: 
wage increases have added dollars to buye: 
budgets while the European recovery pr: 
gram and stepped-up military spendin. 
should bolster the industrial outlook. 

Feeding ratios which show the relatio; 
ship between feeding costs and prices 1 
ceived for livestock products have show 
consistent improvement over their lo» 
levels of last January. This spring’s price 
of milk, eggs, and chickens have show: 
greater than usual seasonal strength, whil> 
prices for pork and beef remain high. Th- 
heavier than usual livestock marketing du:- 
ing winter and spring 1948, occasioned }, 
high feed prices, have to some extent key: 
meat prices from going even higher. It 
likely, however, that next autumn and wi)- 
ter farmers will be attempting to build up 
their livestock numbers and marketings wi!! 
run at levels lower than normal. 

At the same time prices of feed graii. 
at their sky high levels have faltered. Feed 
prices based on scarcity today are likely to 
drop if prospects for 1948 crops continue 
favorable. Should 1948 crop yields be equa! 
to the average of recent years, on the acre- 
age farmers intend to plant, the feed grain 
crop will be large by comparison with the 
number of grain consuming animals being 
fed. Lower feed prices are therefore in 
prospect, and farmers finishing broilers on 
feed from the new crops should realize 
profitable returns. 

Broiler prices have shown encouraging 
trends during the past months. In the New 
York market, broilers on March 1 were 
selling at 37 cents per pound; on April |, 
39 cents; May 1, 45 cents; and on May 20) 
again at 45 cents per pound. While chicken 
hatchings for the entire United States have 
this year been 13 per cent below the figure 
of last year, hatchings in the commercial 
broiler areas have been substantially above 
last year. 

By placing orders for baby chicks todiy 
farmers can put themselves in a position ‘0 
market additional meat in 1948. Increased 
broiler production provides a means by 
which the meat supply can be increased in 
time to share in the holiday market this fa’!. 


Death Takes C. F. Coughlin 
Milwaukee Grain Man 


Charles F. Coughlin, manager of tlc 
cash grain department of the Riebs Co, 
Milwaukee, Wis., died at his home May ‘5 
of a heart attack. He was a former vie 
president of the Milwaukee Grain Exchang », 
and had been a member of the exchang: 
for over 40 years. Mr. Coughlin, a nativ: 
of Madison, Wis., became associated wit 
the grain business when he joined th: 
Burger-Crittenden Milling Co. in Milwai: 
kee. He left that firm and joined the Rieb: 
Co. shortly after World War I. 
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VACCINATE NOW WITH 


Your Feed Bags do Double Work 


WHEN THEY’RE STYLED IN BEMILIN PRINTS 


Demand for double-purpose dress-print bags began sweep- 
ing the country years ago. It’s bigger than ever now. Take 


advantage of this demand by packing your feed in Bemis 
Bemilin Bags. 


Thus you get the benefit of exclusive patterns created by 
noted New York designers... patterns with a flair women 
prefer. There’s a wide variety... different, desirable pat- 
terns usually found only in high-priced, exclusive garments. 


The Bemis Band-Label, printed with rich, colorful inks, keeps 
your brand highly visible for all-round identification. Yet the 
pasted label is easily removed by soaking in water. For extra 
Sales power, pack your feed in Bemilin Bags. 


BEMIS BRO. BAG CO. 


Baltimore Boise Boston Buffalo Louisville Mobile New Orleans 


Brooklyn e Charlotte Indianapolis Norfolk ¢ Oklahoma City Omaha 
Chicago Denver East Pepperell 7 Bp. Orlando Peoria St. Helens, Ore. 
Detroit ¢ Houston e New York City BAG Phoenix ¢ Pittsburgh e St. Louis 
Jacksonville, Fla. KansasCity CompanY SalinaeSalt Lake CityeSan Francisco 
lo: Angeles « Mi polis Memphi Seattles Wichitae Wilmington, Calif. 
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Are YOUR Formulas Complete? 


Animal growth demands vitamin A. Animals cannot synthesize vitamin 
A...they must obtain it from their rations. For feeds which will promote max- 


imum healthy growth in animals, you cannot depend entirely upon carotene. 


Depend on true vitamin A. 


Animals utilize true vitamin A from fish 
liver oil with more uniformity, and 
greater efficiency. True vitamin A is 
available at guaranteed vitamin con- 
tent. This can be added to your feeds 
at any desired vitamin A level with 


positive assurance. 


Feeds are bought for results... 
Do Your Feeds Measure Up? 
FORTIFY RELIABLY WITH TRU A 


Pays 


TRU A Standardized Fish Liver Oil 


is a basic feed ingredient—true TRU A Standardized Fish Liver Oils 
vitamin A from fish liver oil— Packed to meet your needs and convenience 
standardized and stabilized— | PACKING TYPE CODE 
guaranteed minimum of 10,000 24-1 Ib. Cans Miscible 24M 


215 Ib. Drum Miscible 215M 
215 Ib. Drum Straight 215 S$ 


400 Ib. Drum Miscible 400M 
ural potency. For liquid disper- 400 Ib. Drum Straight 400 S$ 


U. S. P. units of vitamin A per 
gram, the most economical nat- 


sion, Miscible mixes readily with 


Also available in bulk tank car lots 
water or milk. For dry dispersion, 


premix your own dry A. 


alibut Liver Oil Producers 
Plant and Laboratory— Seattle 7, Washington 
SALES OFFICE~790 Broad $t., Newark 2, New Jersey 


_ The world’s largest producers of vitamin A. 
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Why Sell Grain Cwt.? 


Quoting Prices by Bushel is Costly Practice 


e IN AUGUST, 1947, The Feed Bag 
published an address by Dwight L. 
Dannen, Dannen Mills, St. Joseph, 
Mo. in which he said, “How about 
this thing we call a bushel that all of 
us price grain on? You don’t measure 
the farmer’s load in a bushel basket! 
Why don’t we use common sense and 
quote grain prices by the hundred 
pounds?” 

That question has grown to a clam- 
or — “Why don’t we use common 
sense and quote grain prices by the 
cwt?” 

One prominent feed dealer, Roland 
L. Reinders, Elm Grove Milling Co., 
Elm Grove, Wis., wrote: 

“Hurray for our side! Your article 
in The Feed Bag is right up my alley. 
Why quote grain prices by the bushel? 
We don’t! 

“For years we have sold grain by 
the cwt. It is the easiest and most con- 
venient method to price grain. It is 
the only way that a quick comparison 
can be made of grain costs. How can 
the average buyer compare $1 a bushel 
oats and $2.33 a bushel corn? But tell 
him that oats cost $3.13 per cwt. and 
corn $4.16 per cwt. and he can in- 
stantly realize the difference in cost. 

“Here’s to a price per cwt. program. 
Let’s hope it gets someplace.” 

Support for a “price per cwt. pro- 
gram” has been steadily growing dur- 
ing the past ten months. Leaders in 
grain and allied industries, the agri- 
cultural press, and numerous organiza- 
tions have added their voices to the 
clamor for a change to cwt. unit of 
measurement as a replacement for the 
old, outmoded bushel unit. 

Robert Sterling, editor of the North- 
western Miller, reported the receipt 
of a letter from Harry Lundgaard, Ada 
Milling Co., Oklahoma, in which Mr. 
Lundgaard supported the position tak- 
en by Mr. Dannen, arguing that the 
change would effect the saving of 
thousands of man hours per day now 
used in making time-consuming con- 
versions from bushels to pounds. Sub- 
sequent editorials in the Northwestern 
Miller were proof that paper’s readers 
had taken a lively interest in the ques- 
tion raised. 
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With more and more grain men tak- 
ing up the cry for a change to a cwt. 
unit of measurement for quoting grain 
prices, considerable attention has been 
focused on the possible drawbacks to 
the change. 


Early in the year the question was 
raised about the necessity of chang- 
ing the pounds-per-bushel test weight 
of grain. There would be, of course, 
no necessity for changing the grading 
methods at all. The so called test 
weight per bushel is not really a test 
weight per bushel, it is a comparative 
weight for 14% quarts. That set quan- 
tity of grain is weighed in making the 
test weight. No change would be 
necessary in this step in grading grain, 
only a change in the terminology of 
the outcome of the test would be 
necessary, instead of referring to a 
“60 pound bushel” grain men could 
grade wheat in numerical classifica- 
tions, such and such a test weight 
would classify the wheat tested as 
No. 1, No. 2, and so on. 

Another objection raised was that 
in making a change to a cwt. unit of 
measurement for grains, the historical 
relationship between present wheat 
prices and past prices, upon which 
the market operators depend so much, 
would be upset. Admittedly, there 
would be some slight confusion in the 
beginning, but this would rapidly be 
relieved as the need for comparing 
prices was brought more up to date 
with the passage of time. Even though 
there might be some difficulties at 
the outset, these would be difficulties 
to a few thousand market operators, 
who represent only a small fraction 


of the total number of persons who 
have to use grain figures every day. 
The few hours per day that would be 
lost here in making conversions for the 
sake of establishing a historical rela- 
tionship would be more than offset by 
the thousands, even millions of man 
hours saved by farmers, elevator oper- 
ators, and feed and grain dealers, who 
actually handle the grain every day. 
Support from farmers, millers, grain 
men, and all the others who are en 
gaged in the grain and feed businesses 
has been strong for what is still an 
academic proposition. The natural sim- 
plicity of using a cwt. unit in quoting 
grain prices is obvious: Making the 
change-over to such a unit would not 
be as difficult as it might at first seem. 
In actual practice, grain is bought and 
sold by its weight, not by its bulk 
measure. A farmer, delivering a load 
of grain to an elevator, has his truck 
weighed with its load, the load is 
dumped, and the truck is weighed out 
empty. The money he receives for his 
wheat is determined by the WEIGHT 
of the wheat, yet the price is quoted 
in bushels, purely an arbitrary quota- 
tion in its terminology. A similar situ- 
ation would exist in the clothing busi- 
ness if, after a salesman sold a suit 
marked $75, he would sit down and 
convert that price into a “price per 
yard of cloth” and bill the customer 
for the suit on that basis. The price 
of the suit would not change one pen- 
ny, but instead of it being a $75 suit, 
it might be a $20-a-yard suit. How- 
ever, the buyer would still have to pay 
$75. Sounds fantastic, but no more so, 
when all things are considered, than 
continuing to quote grain prices by a 
unit Of measure that is never used. 
Nowhere in the handling of grain 
is an actual bushel measure used. All 
prices are determined by weight, why 
not quote them the same way? 
Recognizing the natural convenience 
of such a procedure, grain organiza- 
tions are climbing on the cwt. unit 
measure bandwagon in an honest ef- 
fort to make a constructive change. 
At its recent national convention, the 


(Continued on page 82) 
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In the royalty of families 

He’s the guardian of our ills, 
Exchequer of the Budget 

And the payer of all bills. 


On Christmas and birthdays ; 
And holidays galore, ee 

He always comes well-laden 
With treasured trifles for: 


Johnnie and wee Donnie 
And winsome Tina-Toy. 
And Mother is not forgotten 
By her “special problem boy.” 


With ardent resolution ~ =| 


He serves us patiently. neg 
% 


Says he: “Who are you meanin’ 
It surely can’t be me? 


| 
| 


“For the mighty monarch 
Of all that I survey, 

I rule with iron hand— 

At least on Father’s Day!” 


More and more housewives afe fashioning attractive, 
practical items for the home and family from Chase-Designed Pretty 
Print Bags. Chase flour, feed, and seed bags are available in modern, 
colorful patterns. Check with your Chase Salesman. He'll be glad to 
show you how you, too, can increase the sale of your products with 
Chase-Designed Pretty Prints. 


A S E XS &e G Co. GENERAL SALES OFFICES, 309 WEST JACKSON BLVD., CHICAGO 6, ILI. 


BOISE * DALLAS * TOLEDO * DENVER * DETROIT * MEMPHIS * BUFFALO « ST.LOUIS * NEW YORK * CLEVELAND «© MILWAUKEE 
PITTSBURGH * KANSAS CITY * MINNEAPOLIS * GOSHEN, IND. * PHILADELPHIA NEW ORLEANS ORLANDO, FLA. SALT LAKE CITY 
OKLAHOMA CITY * PORTLAND, ORE. * REIDSVILLE,N.C. © HARLINGEN, TEXAS © CHAGRIN FALLS,O. * HUTCHINSON, KAN. * CROSSETT, ARK. 
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Readers who are interested in obtaining a publication which gives 
a complete digest of most of the experimental data published in the 
United States and foreign countries may obtain complete details 
by writing to The Feed Bag, 1712 W. St. Paul Ave., Milwaukee 3, Wis. 


Title of Experiment: Some Effects of Feed- 
ing Iodinated Casein to Dairy Cows. 
Authors: A. N. Booth, C. A. Elvehjem and 
E. B. Hart, University of Wisconsin, Madi- 
son, Wis. 
Digest: Data has been secured on the effect 
of feeding 15 g. of iodinated casein daily to 
11 dairy cows for varying periods of time 
and under various conditions. Increase in 
milk and butterfat- production was obtained. 
All cows lost weight and had increased heart 
rates. Night-morning milk composites were 
obtained at two and three week intervals 
during the experimental period and anal- 
yzed for fat, total solids, skim milk nitrogen, 
casein nitrogen, non-protein nitrogen, urea 
and ammonia nitrogen, and vitamin C. De- 
crease of 30 to 63 per cent in vitamins C 
and of 20 to 40 per cent in urea nitrogen 
and a maximum decrease of 0.05 per cent 
(0.32 per cent protein) in the skim milk 
nitrogen were found. Blood samples were 
taken concurrently with the milk samples 
and analyzed for total nitrogen, plasma 
nitrogen, non-protein nitrogen, urea and 
ammonia nitrogen, vitamin C and percent- 
age of cells. Blood urea nitrogen decreased. 
Duration of response varied from six to 
fifteen weeks, after which a marked drop in 
milk yield occurred after iodinated casein 
feeding was discontinued. Age and breed 
differences in response was noted. 

* 


Title of Experiment: A Study of Interior 
Egg Quality in Twenty Midwestern Flocks. 
Authors: L. E. Card and A. V. Nalbandov, 
Agricultural Experiment Station, Urbana, 
Ill. 
Digest: Observations were made on 7,200 
eggs from 10 white leghorn and 10 heavy 
breed flocks. A total of 360 eggs were ob- 
tained from each flock on approximately 
the same day. Each egg was broken into an 
individual glass plate and scored as to inte- 
rior quality. No difference was noted in the 
interior quality between the light and heavy 
breeds as their average score was the same, 
but there was a wide difference between 
flocks of the same breed. Indications were 
that this wide difference in egg white qual- 
ity was due to inherent characteristics. 

Title of Experiment: Methionine and Cys- 
tine Content of Hen’s Eggs. 
Authors: Frank A. Csonka, Charles A. Den- 
ton and §. J. Ringel, U. S. Bureau of Ani- 
mal Industry, Washington, D. C. 
Digest: Fluctuations were observed in the 
methionine and cystine content of the eggs 
laid by hens on a low or a high protein 
diet. These interim changes are normal phy- 
siologic variations. Statistically significant 
increases were established in cystine and 
methionine values when a low protein diet 
was changed to a high supplementation 
with 20 per cent casein. When a high pro- 
tein diet containing 50 per cent soybean 
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meal or one containing 20 per cent gelatin 
was fed the egg weight and the methionine 
content tended to decrease. Feeding syn- 
thetic methionine as a supplement did not 
affect the level of cystine and methionine 
content of the egg. Apparently to increase 
the levels of these two amino acids in the 
eggs, sufficient methionine in peptide form 
must be in the hen’s diet. 


Title of Experiment: Relationship of the 
Prepartum Diet to the Carotene and Vita- 
min Z Content of Bovine Colostrum. 
Authors: A. A. Spielman, J. W. Thomas, 
J. K. Loosli, F. Whiting, C. L. Norton and 
K. L. Turk, Cornell University, Ithaca, 

Digest: A study has been made of the pre- 
partum diet to the vitamin A and carotene 
content of bovine colostrum. Four rations 
were fed to 29 Holsteins and four Guern- 
sey heifers during the last 60 days of their 
gestation periods. The rations were a low 
carotene ration for wheat straw and a con- 
centrate mixture; a standard dry cow ration 
of concentrate, mixed hay and corn silage; 
the standard ration supplemented with one 
million I. U. of carotene daily; and the 
standard ration supplemented with one mil- 
lion I. U. of vitamin A daily. Colostrum 
from cows receiving the low-carotene ration 
contained significantly less vitamin A per 
gram of butterfat than did colostrum from 
cows receiving the standard dry cow ration. 
The carotene content per g. of butterfat in 
the colostrum from the carotene supple- 
mented cows was significantly higher than 
that from the other groups although the 
vitamin A content was not increased. Colo- 
strum from cows receiving the vitamin A 
supplement contained an average of 687 
mg. per 100 ml. or 164.5 mg. per g. of 
butterfat, while the colostrum from the 
standard dry cow ration group contained 
only 374 mg. per 100 ml. or 91 mg. per g. 
of butterfat, showing that the vitamin A 
content of colostrum may be influenced by 
the prepartum diet. Regardless of the form 
of vitamin A in the ration, the ester form 
of vitamin A predominated in the colo- 
strum. Highly significant positive correla- 
tions were found between the plasma caro- 
tene and vitamin A of the cows 18 days 
before calving and the carotene and vitamin 
A content of the colostrum. 


* * 


Title of Experiment: Synthesis of Nicotinic 
Acid by the Developing Turkey Embryo. 
Authors: Carolyn Furman, Esmond E. Snell 
and W. W. Cravens, University of Wiscon- 
sin, Madison, Wis. 

Digest: To determine if the reported high 
nicotinic acid requirement of growing tur- 
keys reflected inability of the poults to syn- 
thesize nicotinic acid, the following experi- 
ment was conducted. Fertile turkey eggs 
were incubated at 99.5 F for 0, 7, 14, 24 


and 29 days and the entire egg content as- 
sayed for nicotinic acid by the standard 
U. S. P. procedure. It was found that the 
turkey embryo synthesizes considerable 
quantities of nicotinic acid, the total amount 
increasing approximately 60 fold during 
incubation. 


Cattlemen See Results of 
Two Year Feeding Project 


The results of a two-year feeding project 
were viewed by over 500 cattlemen from 
Texas, Oklahoma, Colorado, and New Mex- 
ico April 28 when the Ralston Purina Co. 
held a field day at the Caruthers‘Campbell 
ranch at Barnhart, Tex. The visiting ranch- 
ers viewed cows and calves which had been 
divided inte two groups in 1946 and fed 
different rations, one group being fed a 
balanced supplement fortified with vitamin 
A and the other feeding on a single source 
protein supplement. 

Losses of 48 pounds less per cow in the 
fortified supplement group were recorded 
over the first wintering and calving period. 
When weaned, the calves from each group 
were weighed and the calves from the forti- 
fied supplement feed group weighed an 
average of 41 pounds per head more than 
the other group. 

Supplement feeding through the summer 
of 1947 was discontinued. When the ani- 
mals went back on the supplement feeds in 
December, it was found that the fortified 
supplement cows had maintained their ex- 
tra weight through the summer. Results of 
the second wintering and calving period 
were identical with the first. 

The cows from the fortified supplement 
group had dropped almost 50 per cent more 
calves, the calves from the group averaged 
15 pounds heavier per head, and the cows 
in that group dropped earlier calves due to 
the conditioning effect of the fortified 
supplement. 

L. H. Caruthers, one of the owners of 
the experimental herd, declared that the 
extra weight on his cows, the greater num- 
ber of calves, and the heavier calves repre- 
sented profit more than sufficient to pay 
for the entire supplement feed cost. 


Schedule Nutrition School 
At lowa State Sept. 24 


The annual nutrition school, sponsored 
jointly by the Western Grain & Feed asso- 
ciation, Iowa State college, and the Feed 
Institute, Inc., Des Moines, Iowa, will be 
held on the Iowa State college campus 
Sept. 24, according to Marvin E. Narra- 
more, managing director of the Feed Insti- 
tute. The school will convene at 9 a.m., 
and will close not later than 5 o'clock that 
afternoon. A group luncheon will be held 
for those in attendance. 

An interesting and highly instructive pro- 
gram has been scheduled for the nutrition 
school which promises to make it a valuable 
event for feed men and feeders alike. Addi- 
tional details on the school can be obtained 
from Mr. Narramore at 828 Liberty build- 
ing, Des Moines 9, Iowa. 


Modern Equipment Pays Dividends 


Keune Says Speedy Service Builds Business 


@ DE LUXE service is the watch- 
word in business today according to 
M. A. Keune, owner of the Seymour 
Flour Mill at Seymour, Wis. 

“This axiom applies to the small 
towns as well as the big cities,” Mr. 
Keune declared. “The farmers today 
have just as modern homes and mod- 
ern equipment to work with as any 
other man in business. They operate 
their farms on a production basis and 
have no use for the feed dealer who 
tries to pawn off second rate mer- 
chandise and service on them when 
they leave their work on a busy day to 
come to town to do their shopping. 
They want, and expect, service. They 
have as much right to expect it as any- 
one else in this modern age.” 

The Seymour Flour Mill was found- 
ed in 1908 by A. J. Keune. It was 
operated exclusively as a flour mill 
until World War I, at which time a 
line of formula feed was added. The 
firm advertised the formula feed in 
the local newspaper and it wasn’t long 
before the feed department proved to 
be more profitable than the flour. A 
few years later, flour milling was dis- 
continued entirely. 

After A. J. Keune had operated the 
business successfully for 26 years he 
sold it to his son, M. A. Keune, who 
had worked in the mill since leaving 
school, and “A.J.” retired. 

When Mr. Keune purchased the 
mill from his father, he decided to 
try increasing the business by specializ- 
ing in fast, efficient service. He in- 
stalled a 90 h.p. Strong-Scott grinder, 
a 50 h.p. Blue Streak mixer, a 2 ton 
Strong-Scott mixer, a 11% ton Burton 
mixer, a corn cracker and cleaner, 
and a cleaner for small seeds. 


After completely modernizing the 
mill with the latest equipment, Mr. 
Keune embarked on an advertising 
campaign in the local newspapers to 
inform the public that he was equipped 
to give “de luxe” service. 

“The advertising paid for itself in a 
very short time,” Mr. Keune related. 
“It wasn’t long before new faces be- 
gan appearing in our place of business 
to give us a try—and we delivered the 
goods. Now the same faces are well 
known faces of satisfied customers— 
thanks to good equipment that did not 
let us down on our promises of fast, 
efficient service.” 

The building which houses the busi- 
ness is 50 by 186 feet. The feed stor- 
age room is located right next to the 
grinding and mixing department. The 
office is 17 by 20 feet. The work room 
is separated from the outer office by 
a small L shaped counter. Mr. Keune 
prefers the small counter so that only 
one or two customers can stand here 
at a time. With this arrangement there 
is no time lost with visitors who have 
time to kill. Mr. Keune has a small 
private office at the rear of the outer 
office. 

At the front of the building is a 
well arranged window display, which 
the customers pass in entering the 
mill. The outer office is also used as 
a display room. There are shelves on 
the walls running the full length of 
the store. These shelves are utilized 
for the display of the merchandise 
carried by the firm. Manufacturers dis- 
play cards are also prominently placed 
about the room. 

The firm handles a complete line of 
Arcady and Master Mix formula feeds 
in addition to flour, salt, twine, poul- 
try remedies, and dog and pet food. 
Mr. Keune does not consider any of 
the additional lines as “sidelines”, as 
they are all merchandise that moves 
off the shelves daily. He prefers to 
call them general feed line items which 
are staple, due to their constant turn- 
over. 

“The feed business occupies all of 
my time,” Mr. Keune stated. “It keeps 
us all jumping from the time we swing 
our doors open in the morning until 


MODERN equipment is essen- 
tial in order to render prompt, 
efficient service to feed cus- 
tomers according to M. A. 
Keune, above, owner of the 
Seymour (Wis.) Flour Mill. An 
exterior view of the mill is 
shown at lower left. 


we close them at night. I never have 
found time to operate any sidelines tn 
connection with the feed business, 
and I'd rather confine my efforts strict- 
ly to one line which has proved to be 
profitable over a period of many 
years.” 

The firm has four men employed 
in the grinding and mixing depart- 
ment and also a full time bookkeeper. 
Selling presents no big problems to 
this dealer, for the Seymour Mill is 
known in the trading area for quality 
merchandise, fine service, and fair 
dealing at all times. Mr. Keune likes 
to think that his hundreds of well 
satisfied customers are his real “sales- 
men”. 

“Much of our success,” explained 
Mr. Keune, “is due to the sound basis 
on which my father established this 
business years ago. We believe that 
our top lines of merchandise and the 
de luxe service we specialize in has 
played an all important part in not 
only keeping this business up, but 
actually making it grow.” 
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Dry Vitamin Products 


ATKINS & DURBROW, INC. 


are proud to announce to the feed industry a new quality line 
of Dry Vitamin products designed to cut your feed costs. 


Two — not one, but two — quality 2,000 D3 products 


ATKINS & DURBROW 
DeLux Dry D 
2,000 D3 per gram 
900,000 D3 per pound 
with a base of Farina 


ATKINS & DURBROW 


Standard Dry D 
2,000 D3 per gram 
900,000 D3 per pound 
with a base of middlings 


Both products are of the same high quality, but represent different 
price levels to meet the changing conditions that exist in today’s 


market 
ALSO 
A complete line of Dry (Stabilized) Vitamin A and A & D products 


ATKINS & DURBROW 
Dry-A 
3,000 A per gram 
1,362,000 A per pound 


These high quality Dry products plus our regular offerings of a 
complete line of potencies of 


Fortified Sardine Oils 


and our ability to furnish you with your special requirements of 


Fortified Cod Liver Oils 


place us now in a position to contract with you for the quality 
products that actually meets your exact needs. This improve- 
ment in service represents a move we have long considered 
and links together the products you want most, with our now- 
famous country-wide distributing system. 


ATKINS & DURBROW 


Dry-A & D 
in practically any 
combination of potencies 


Write or wire for additional information 


See the Atkins & Durbrow representative. He will - 
do everything he can to fill your requirements 
with skill and dispatch. 


combination of potencies 


Allied Chemical & Dye Corp. 


ATKINS DURBROW, 


165 JOHN STREET, NEW YORK 7, N.Y. 


ROIT BOSTON 
CHICAGO MINNEAPOLIS KANSAS CITY OMAHA DET 
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Atkins & Durbrow 
standard Dry D 
2,000 D3 per gram 
900,000 D3 per pound 
with a Middlings base 
Atkins & Durbrow 
DeLux Dry D 
2,000 D3 per gram 
900,000 D3 per pound 


with a Farina base 


Atkins & Durbrow 
Dry A 
3,000 A per gram 
1,362,000 A per pound 

Atkins & Durbrow 
Dry A&D 

in practically any 


Fortified Sardine Oils 


General Mills, Inc. 
Arpro Wheat Germ Oil 


Barrett Division 


Niacin 
Sperti, Inc. 
Brewers’ Dried Yeast 


Carogreen, Inc. 

Dehydrated Alfalfa 
Sun Dried Alfalfa 


- 


Let the new Archer Hoc 
Feed Financing 


ram help you sel 
more Archer Hog Feed: 


THE ARCHER HOG FEED FINANCING PROGRAM IS AN ENTIRELY 
NEW METHOD OF FINANCING FEED PURCHASES. BUILDS 
SALES, CUTS YOUR CREDIT WORRIES. READ ON AND PROFIT! 


H* is an entirely new, quick and 
simple way to finance hog feed 
purchases ... the Archer Hog Feed 
Financing Program. Now your feed- 
ers can buy Archer Quality Hog Feeds 
just the way they buy automobiles, 
tractors, farm implements and seed. 
Under this new financing program you 
can make immediate deliveries... no 
delay, no red tape! No mortgages! No 
collateral necessary! 

It’s as simple as this: The farmer 
fills out an application for credit. A 
feeder contract and agreement is then 
executed. Next you, the dealer, make 


out a feed finance delivery invoice 
covering the purchases of the farmer 
during the month and write up a 
note for the farmer for the amount. 
You then assign this note to Archer- 
Daniels - Midland Company, who in 
turn gives you credit for the amount. 
It’s simple, it’s quick, it’s the business- 
like way to build Archer Quality 
Feed sales. 

Ask your Archer Quality Feed 
salesman all about the new Archer 
Feed Financing Program or write 
direct today! 
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Take Advantage New Trends 


Youngs Cater to Gentlemen Farmers 


@ “GENTLEMEN farmers constitute 
a ripe-and-ready new source of busi- 
ness for feed dealers,” according to 
Myles and Blair Young, brother co- 
owners of the M. Young & Co., Win- 
terset, Iowa. The brother-partners are 
capitalizing on a nationwide trend— 
the penetration of professional men, 
with other business interests into 
farming. 

In Winterset an ever increasing 
number of the community’s business 
men—lawyers, merchants, physicians, 
etc.—are joining the ranks of those 
who operate farms on a combination 
hobby-business basis. The majority of 
these so-called “gentlemen farmers” 
run large scale feeding projects, to 
which they devote diligent attention 
in vigorous efforts to obtain the high- 
est possible returns. 

“High prices for farm products have 
prompted many of our better known 
citizens to purchase farms and operate 
them as a profit making sideline ven- 
ture,” declared Myles Young. “Most 
of them are not in the dilettante cate- 
gory either, but have a sharp, well- 
grounded knowledge of farming prac- 
tices. They leave their offices late in 
the afternoon, slip on working clothes, 
and help their farm managers with 
various feeding and crop projects. 

“They are dead serious in their en- 
deavors to make their farms pay off,” 
he continued, “and apply modern tech- 
niques throughout. Since they have 
a progressive attitude, they listen avid- 
ly to anyone who offers advice on 
any phase of the business. 

“We're moving twice as much feed 
this year as last. One reason for the 
increase can be credited to the aggres- 
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sive bid we have made for the gentle- 
man farmer trade. These men have 
unbridled enthusiasm for learning the 
ingredients of the feed they buy, for 
learning how one feed excels another, 
and for learning how they can alter 
their feeding methods and thereby im- 
prove profits. 

“We won accolades from one Win- 
terset businessman-farmer by showing 
him how he could obtain a few cents 
more for his eggs by having them 
graded. We earned the gratitude and 
business of another one by illustrating, 
with actual figures, that one ton of 
fertilizer wasn’t adequate for his 
needs.” 

Gentlemen farmers, the Youngs 
have discovered, are especially recep- 
tive to the quality feed argument. 
Since most of them are long-headed 
businessmen, however, they like to be 
shown. 

“A stock-in-trade device with us,” 
explained Myles Young, “is to take a 
handful of low-grade pellets, for ex- 
ample, grind them into powdery bits, 
and point out the inferior ingredients. 
Then we do the same thing with our 
brand of pellets, making a comparison 
between the ingredients of the two 
lines. This demonstration is particu- 
larly convincing to the sideline-farmer 
traffic — they are quick to note 
improved features of any quality 
products.” 

Unofficial headquarters of off-hours 
farmers of Madison county is the Ro- 
tary club. Practically all leading busi- 
nessmen in this city of 4,000 popula- 
tion are Rotarians and the organization 
is heavily sprinkled with  sideline- 
farmers. 

Every Thursday, along with Rotary 
clubs all over the country, the Win- 
terset organization assembles around 
a horseshoe-shaped table in a second 
story hall on Winterset’s town square. 
The program includes a savory meal, 
the usual rollicking songs, with piano 
accompaniment provided, and a guest 
speaker. 

However, there is where the simi- 
larity ends, for the Winterset Rotary 
sessions contain one feature foreign 
to clubs in most cities, The closing of 


CATERING to gentlemen- 
farmers is bringing big returns 
to Myles and Blair Young, left 
and right above, co-owners of 
the M. Young & Co., Winter- 
set, lowa. An exterior view of 
the plant is shown at lower left. 
each meeting is the signal for a second, 
lively, informal, unprogrammed session 
between members who operate farms 
on the side. 

Discussion at these symposiums runs 
to talk about feeds and feeding, crops, 
fertilizers, farm managers, and a wide 
range of other agricultural subjects. 

Myles Young, a loyal Rotarian, sits 
in at these meetings and joins whole 
heartedly into give-and-take discussions 
which sometimes reach a warm, debat- 
able pitch. When the subject gets 
around to feeds and feeding tech- 
niques, Mr. Young is regarded as the 
final word. 

“By joining in on these meetings,” 
Mr. Young pointed out, “and ‘chew- 
ing the fat’ with the men on an in- 
formal, down-to-earth footing, during 
which I carefully avoid any interjec- 
tion of the commercial angle, I spread 
good will which often results in feed 
sales later. 

“The majority of these men own 
purebred, registered livestock. One 
man owns 400 head of hogs, another 
farms an entire section of land, an- 
cther has a fine herd of dairy cows, 
while still another feeds a large herd 
of livestock. When the conversation 
swings to feeds, all ears are alert for 
any tips which may be offered. If any- 
thing I say proves advantageous, it may 
cause a man who is patronizing a com- 
petitor to make a changeover to us.” 

The nine man feed sales organiza- 
tion at M. Young & Co. is trained to 

(Continued on page 95) 
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of EIGHT giant Spencer Kellogg 
me office of research in products of the 


The worl of the soybean is the many products it 
makes ... from paint to shortening . . . flour 
and feed to plastics and paper coatings. 


Perfection of refinement, at Spencer Kellogg, 
stems from 54 years of experience in the 
processing of oil bearing seeds. Research and 
careful technical methods supervise and guarantee 
the high Spencer Kellogg standards. 


BUFFALO 5, N.Y. 
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Are Making Good Enough Feeds 


Industry Has Big Responsibility to Feed Buyer 


@ A SUCCESSFUL analysis of a 
business usually resolves itself into de- 
termining the relative position of a 
few simple facts and later, the de- 
velopment of these in their compara- 
tive importance. Based upon this prem- 
ise, let us make an analysis of the feed 
manufacturing business. 

1. The object is to make feeds and 

sell them at a profit. 


2.The product must contribute to 
the welfare of the feeder—reduce 
the cost of producing meat, milk 
and eggs. 


To operate a feed plant requires 
capital and labor. We hire capital from 
the stockholders, and we hire the labor 
of the employes. Thus management 
immediately assumes a dual responsi- 
bility. To produce dividends for the 
stockholders who furnished the capi- 
tal, and a fair return to the employes 
for their skill and work in operating 
the business. A full realization of these 
two obligations is the beginning of 
good labor relations. The next obliga- 
tion is that which is due the customers. 
If a feed business is to be funda- 
mentally sound, it must furnish the 
customer with a good product-—one 
that will enable him to lower his pro- 
duction costs—one that is an improve- 
ment over home mixtures. 

In order to accomplish this, the 
feed must first meet the nutritive re- 
quirements of the class of livestock or 
soultry for which it is intended. Next, 
it is necessary to keep down manu- 
facturing and distribution costs. Re- 
gardless of quality, a good feed can 
be so handicapped by excessive over- 
head costs that it is not economical 
for the feeder. 

Advertising must be truthful. An 
adequate educational service should be 
furnished the feeder. He must have 
direction on how to make best use of 
the product. You are selling a feeding 
program, not just a bag of feed. 

Now let us take a look at the re- 
sponsibility we owe the feeder. As we 
learn more about the nutritive re- 
quirements of different classes of live- 
stock and poultry, the problem of mak- 


“An address delivered May 13 at the annual 
meeting of the Texas Feed Manufacturers 
association, Fort Worth, Tex. 
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ing balanced rations becomes more 
and more complex for the students of 
nutrition, and more and more con 
fusing to the others. This is a scien- 
tific age. Merely computing the crude 
protein, fat and fiber content, is not 
enough to meet the competition of 
today and tomorrow. I will admit it 
satisfies some of our feed control offi- 
cials but it means very little when it 
comes to producing meat, milk and 
eggs, more efficiently. 


We are rapidly learning more about 
the amino acid makeup of protein, and 
this must be considered in making ra- 
tions for monogastric (single stom- 
ached) animals. More and more is be- 
ing learned about vitamins and trace 
minerals. New vitamins are constantly 
being discovered, and their influence 
brought to light. 


In recent years, we have learned 
much about the so-called “animal pro- 
tein factor.” Unfortunately, the name 
is misleading, because it is not protein 
at all. One of these days this factor 
or factors will be isolated—its chemical 
makeup discovered—and then it may 
be synthesized and available to the 
feed trade in pure form, or at least 
in high concentration. 


As each new nutritive factor is dis- 
covered and its properties understood, 
an immediate search for an economical 
source gets under way. In many in- 
stances we find it in some of the by- 
products that occur from other indus- 
tries. The processors of meat, fish and 
poultry, furnish valuable byproducts 
to say nothing of the distillers, the 
brewers, the flour millers, cheese and 
butter plants, and a great many others. 


The next obligation is to know the 
approximate analysis of each feed in- 
gredient you propose to use in your 
formulas. Without this you cannot 
make a balanced ration, and neither 
can you judge values in purchasing 
{cedstuffs. 

Every student of nutrition recog: 
nizes that the quality of the ingredi- 
ents used in a feed have as much in- 
fluence upon results as does the 
formula. 


If we have to produce a feed con- 
taining certain amounts of vitamins 
per pound, how in the world can this 
be accomplished unless we have a 
pretty good idea of the vitamin con- 
tent of the ingredients used in making 
the feed. Let us take alfalfa meal for 
example. I mention this because it is 
an outstanding example of the most 
variable ingredient used in formula 


feeds. 


In a recent article by Lamar Kish- 
lar on dehydrated alfalfa meal, the 
author presents a study of 1400 cars 
of dehydrated alfalfa meal in 1947. 
All were supposed to contain 17 per 
cent protein and most of the cars were 
guaranteed to have a minimum of 
100,000 units of A per pound. Only 
50.7 per cent of the 1400 cars analyzed 
met the guarantee. Thirty-one per cent 
were below 17 per cent, some were less 
than 13 per cent—30.7 per cent failed 
to meet the guarantee of 100,000 units 
of A—12.9 per cent or one car out of 
every eight, failed to meet both mini- 
mum protein and vitamin A guarantee. 
I might add that I have seen cars of 
alfalfa meal arrive with four or five 
different kinds of meal in the same 
car—variations in vitamin A activity 
from 2,500 to 300,000 per pound. Col- 
or is not a safe guide — laboratory 
analysis is the only sure way to deter- 
mine vitamin content. 


Now suppose we start to formulate 
a chick starter. The National research 
council indicates that for a margin of 
safety we should have not less than 
2500 units of vitamin A activity per 
pound. Good alfalfa meal is an econ- 
omical source of this, as well as many 
other factors. Unfortunately, because 
of the variation in this feedstuff as 
previously mentioned, unless you have 
a laboratory assay you do not know 
just what the potency is. 

If you are using ground milo, oats 
and other white grains containing lit- 
tle or no carotene, your main source 
of vitamin A would be alfalfa. If the 
vitamin A activity of your meal is 
50,000 units per pound then 100 
pounds per ton of starter will con- 
tribute 2500 units per pound of fin- 
ished feed. If it is 100,000 units, only 
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50 pounds would be required. 

If you are not assaying, you do not know 
the carotene content of your alfalfa meal. 
The next car of your alfalfa meal may be 
only 25,000 units .per pound instead of 
50,000. That means your chick starter will 
contain only 1250 units per pound instead 
of 2500—just half enough. Your customer's 
chicks do not grow as they should, and 
your reputation suffers. You may say, you 
will add some vitamin A oil to play safe. 
That's all right but it adds to the cost of 
the feed. Adding twice as much of a nutri- 
ent as required does not necessarily make 
the feed any better, it merely constitutes a 
waste of money, and sometimes it causes 
trouble. Take salt for example. Many of the 
complaints from broiler raisers about wet 
litter can be remedied by reducing the salt 
content of the ration. I know of many cases 
where five to six pounds per ton produced 
just as good growth as 10 pounds. Of 
course, it is necessary to consider the 
amount of fish meal or meat scrap before 
deciding upon the amount of added salt. 


I wonder just how much you feed manu- 


facturers know about the nutritional council 


of the American Feed Manufacturers asso- 
ciation and what it has done and is doing 
to raise the standards of the manufactured 
feed industry. 


Back in January, 1941, Ralph M. Field, 
who was then president of the American 
Feed Manufacturers association, called in 
to Chicago nine men who were directing 
the nutritional research for the feed manu- 
facturers they represented. He explained 
to them the idea that by meeting together 
to discuss common problems they should 
be able to make better feeds. They were 
very enthusiastic about the possibilities and 
quickly organized the group and adopted 
a set of by-laws. One of the first require- 
ments adopted was that each member of the 
council must be actively engaged in con- 
ducting biological research. The group has 
now grown to about 50 active members. A 
few associate members were also admitted; 
men who are biological chemists from the 
laboratories of industry. The council meets 
twice a year to discuss the problems of 
making better feeds and to hear reports 
from outstanding research workers in nutri- 
tion. It was my good fortune to be one of 
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"Nothing—thank you! We're just browsing." 


the nine men who founded the council. I 
have never known a more conscientious 
group of men, all working together for a 
common cause. They have the respect of 
the research workers in our agricultural col- 
leges and experiment stations, many of 
whom frequently attend the meetings of 
the council. 

There should be more feed manufacturers 
conducting biological laboratories. Many 
who do not have them could well afford to 
do so if they only realized the value they 
could obtain from them. Often the expense 
involved is more than offset by the saving 
in making feeds. 

The manufacturer who has a contro! 
laboratory to assay incoming ingredients 
and outgoing feeds, knows what he is do- 
ing because he can accurately determine 
vitamins and other factors. Without thi; 
laboratory there is too much guesswork. 

There are some manufacturers whose 
tonnage is not sufficient to justify the ex 
pense of maintaining a laboratory. In such 
cases, it is advisable to have assays of critica! 
ingredients made by a commercial labora 
tory. Ten or even $15 per car of a critica 
feedstuff is good insurance for both the 
manufacturer and his customers. There is 
also another method. Buy critical ingredi 
ents upon a guaranteed basis from depend 
able sources. Such firms may charge slightly 
more for their products, but they are uni 
form, dependable, and in my experience, 
as a rule, worth the extra cost. 

It is natural that a manufacturer wishes 
to present his product in its best light. On 
the other hand, while extravagant and mis- 
leading statements may bring about a tem- 
porary advantage, in the long run they do 
not build confidence either for the manu: 
facturer or the industry. There seems to be 
a tendency towards the use of too many 
adjectives in advertising. The industry 
should not be guided by wishful thinking. 
Recently, I saw an advertisement that stated 
a certain hog feed would produce 100) 
pounds of pork on 300 pounds of feed 
That might be true. A real good feed could 
do that on pigs weighing 50 pounds. No 
such qualifications were made and the im 
plication was that it could be done on hog: 
of any age or weight. One cannot truth 
fully state “The Best Feed” until it has 
been tested against all the other brands o: 
the market. It implies that all other feed: 
are inferior and that is not true either. 

If the management would have a heart t: 
heart talk with the advertising manager o 
agency, and apply the yardstick of truth t 
all claims, the industry would be far bette: 
off. That’s another responsibility. Failure t: 
recognize it, gets one in trouble with th: 
federal trade commission and many othe 
agencies. 

I am happy to report that there is muc! 
progress in obtaining more uniform fee: 
control regulations. That there is still roon 
for improvement, is indicated by this ex 
tract from a letter received by a feed manu 
facturer from a state feed control official, 
few months ago. 

“This will acknowledge receipt of you 
letter of—blank date—requesting applica 
tion blanks for registering feed in this state 

“If you will submit to us by letter th: 
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NOW-MORE THAN EVER 


Keep your feeds Vitamin- Right 


The higher the price for your feeds—the better your 
feeds must perform. Because the folks who buy your 


all three important vitamins—-A, BD and G— 


separately, or together in o variety of practical 
combinations 


“dry cerrier products” or fortified oils 


products for animal feeds or for poultry feeds 


@ low-potency products for easy hendiling, or 


higher-potency products for economy 


ali products NOPCO - gucranteed—all priced 
righti 


feeds must produce enough meat and eggs to get 
those prices back with profit. 


Feed prices are still high. So today—more than ever 
your feeds must contain all the nutrients and vitamins 
needed for efficient performance. 


But—-how can you be sure your feeds are “Vitamin 
Right"? Here’s an authoritative answer: 


“In my opinion, the practical vitamin problem cen- 
fers chiefly around the three Vitamins A, D and G 
(Riboflavin). These require special consideration 
becouse of possible or probable shortage. The other 
dozen or more factors presumably will be supplied 
In adequate amounts if good quality poultry feed- 
stuffs are used in the usual recommended amounts 

Dr. R. M. Bethke, 
Proceedings, Ohio Animal Nutrition 
Conference, 1941, p. 11. 


Let NOPCO solve your A-D-G problems from now 
on. Put your A-D-G problems in the hands of a 
trained NOPCO field representative. He'll help you 
pick the right Vitamin Products from NOPCO's new 
product line—an A-D-G line designed to meet the 
needs of every type of feed manufacturer, 


Write today fer your personal copy of Facts 
for Feed Manufacturers''—a complete catalog 
of practical vitamin facts. Learn how easily 
the right NOPCO product can make your feeds 
Vitamin-Right. Write to one of these addresses: 


East of the Rockies West of the Rockies 


Agricultural Department Agricultural Bepartment 
Nopco Chemical Company Nopco Chemical Company 
¥st and Essex Streets 1140 S$. 10th Street 
Harrison, New Jersey Richmond, California 


Yes—Keep your feeds Vitamin-Right 
with the right NOPCO Vitamin Product 
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Savings in Estate Taxes 
Possible Under New Law 


@ YES, the new law (Revenue Act of 
1948) may make your present will obsolete. 
You may unknowingly pass up many of 
the tax advantages of the new law by al- 
lowing your present 
will to remain un 
changed. The law 
does not automatical- 
ly give all taxpayers 
the same advantages. 
That is why lawyers 
throughout the coun- 
try have been busy 
reviewing wills and 
trusts, and advising 
many of their clients 
to make immediate 
changes. They know, 
if the client should 
die before he has had a chance to make a 
new will, it will be too late for the surviv- 
ing spouse to secure the advantages the 
law allows. 


Gerald Burke 


The new law is retroactive to Jan. 1, 
1948. This means you may have been op- 
erating under the new provisions for about 
five months whether you know it or not. 


Under the new law, a taxpayer can split 
his property between himself and his spouse, 
and save estate taxes the same way he saves 
income taxes by splitting his income. The 
revenue act of 1948 attempts to equalize 
the tax burden. It gives common law states 
some of the advantages exclusively enjoyed 
in the past by community property states. 
A deduction is allowed to the surviving 
spouse up to one-half of the net estate. 


For example, if husband and wife lived 
in a common law state, a $200,000 estate 
(all earned by the husband) would all be 
included in his taxable estate if he died, 
but his estate would get a deduction of 
$100,000, if he left that much to his wife. 
That would only leave $100,000 to be 
taxed. 

Under the new law, estate and gift tax 
liability will depend upon property owner- 
ship under state law. Married couples will 
be permitted to dispose of up to one-half 
of their property to each other, without 
estate or gift tax liability. The law provides 
that there may be deducted from the gross 
estate the value of any interest passing out- 
right from the decendant to the surviving 
spouse, if: 

1. The interest has been included in the 

gross estate. (Under Sec. 811) 
. The total marital deductions do not 
exceed 59 per cent of the adjusted 
gross estate. (Adjusted gross estate 
simply means entire gross estate less 
deductions for administration, funeral 
expenses, debts, claims, taxes, etc.) 


Suppose, for example, X dies leaving 
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CONDUCTED BY GERALD BURKE 


the following individually owned property: 


Cash in bank $ 15,000 
Real property 110,000 
Life insurance payable to wife 100,000 

Gross estate $225,000 


(His will leaves all property 
outright to his wife after be- 
quest of $50,000 to his two 
children and $50,000 to Har- 
vard university.) Funeral ex- 
penses, administration claims, 
etc., amounted to 25,000 
Balance—adjusted gross estate $200.000 
marital deduction up to 50 
per cent of adjusted gross 
estate $100,000 
The net estate for tax purposes, is ar- 
iived at as follows: 
Gross estate 
Less administration ex- 
pense, funeral, etc. $ 25,000 


$225,000 


Marital deduction 100,000 
Gift to Harvard 50,000 175,000 
Remainer $500,000 


This estate would be exempt from tax 
since there is a $60,000 exemption before 
application of additional estate tax rates. 

The marital deduction may be allowed if 
property interests pass to the surviving 
spouse: 

(1) By request or devise from decedent 

to surviving spouse; 


(2) By decedent's intestacy; 

(3) As dower, courtesy, or any statutory 
interest in lieu thereof; 

(4) By transfer to the surviving spouse 
at any time; 

(5) As joint owner, with right of sur- 
vivorship; 

(6) Through the exercise, non-exercise, 


or release of a power of appointment 
held by decedent; 

(7) As proceeds of life insurance poli- 
cies receivable by surviving spouse. 


As a general rule, as long as any other 
person may possess or enjoy any part of the 
property after the termination of the sur- 
viving spouse’s interest, no marital deduc- 
tion will be allowed. There is an exception 
to this rule. If, for example, the decedent 
creates a trust giving the income for life to 
the surviving spouse, the value of the trust 
may qualify for the marital deduction, if 
the surviving spouse has: 

(1) The unqualified right to all the in- 

come, payable at least annually, and 

(2) The exclusive power to appoint the 

corpus to herself or her estate, and 
such power is exerciseable in all 
events. 

You will note this gives the surviving 
spouse complete control and she can ter- 
minate the trust by consuming all the funds 
in it if she so desires. 

If the decedent leaves $100,000 in trust 
with instructions to pay all income to his 
wife for her life, and further provides that 
the corpus (the entire $100,000) of the 
trust is to be distributed as his wife, by her 
will shall direct, the trust can qualify for 
the marital deduction. 


Insurance proceeds may be taken as a 
marital deduction even if payable in install- 
ments during surviving spouse’s life if sur- 
vivor has full power to appoint all amounts 
payable after his or her death. 

To secure the maximum benefits, you 
are entitled to under the new law, by all 
means secure the counsel and assistance of} 
a competent attorney. Mistakes may prove 
very costly to your loved ones. 

Next month we will discuss the effect of 
the new law on gifts. 


QUESTIONS & ANSWERS 


Q.—Must the executor value the estate as 
at the date of death? 

A.—The executor has the privilege of valu- 
ing any interest in property passing to 
the surviving spouse as of the date of 
decedent’s death, with an adjustment fo: 
any difference in value as of the date one 
year after death. 

* 

Q.—What happens if property is disposed 
of six months after death? 

A.—An adjustment is made for any differ 
ence in value from date of death to date 
of disposal. 


SEND IN YOUR QUESTIONS 


Readers desiring advice on business prob- 
lems are invited to submit their questions 
to Mr. Burke. Letters should be addressed 
to Better Business Clinic, The Feed Bag, 
1712 W. St. Paul avenue, Milwaukee 3, 
Wis. 


Q.—Have estate and gift tax rates changed? 


A.—No. The 1947 rates are still in effect. 


Q.—What is a disclaimer? 

A.—A disclaimer is a complete and un- 
qualified refusal to accept the rights to 
which one is entitled. 

* 

Q.—Is is true that only the interests taken 
by the surviving spouse under the law is 
considered to pass to her from the de- 
cedent? 


A.—Yes. If the widow disclaims a bequest 
of her deceased husband to her, and the 
property falls into the residue going to 
others as residuary legatees, the property 
is regarded as passing not to the wife. 
but to the residuary legatees. If the sur- 
viving widow is one of the residuary 
legatees and she accepts her share as 
such, the amount she actually did receive 
will be considered for the purpose of the 
marital exemption. 


@ NOBLE E. SCOTT, Crown Point, Ind.. 
has purchased the J. J. Baldwin Feed store 
and will operate it under the name Scott’: 
Feed store. 

DREW MOVES CHICAGO OFFICE 

E. F. Drew & Co., Inc., manufacturers 
of vitamin products, has moved its Chicago 
office to a new location at 360 North 
Michigan Avenue, according to Robert M. 
Preston, vice president of the company’s 
farm feed division. The firm also maintains 
offices in New York and Boston and has 
its factories and laboratories in Boonton, 


N. J. 


THE FEED BAG — June, 1948 


~ 
j 
3 


“Extra value goes 
poultry feeds when 


Dried Cheese Whey!” 


An economical supplement! ® 


By adding Kraco Dried Cheese Whey, this feed mixer 
adds valuable nutrients from milk to his poultry feeds. 
Like hundreds of other progressive mixers, he knows that 
Kraco does a real job in helping to promote rapid growth, 
sturdy frames and greater egg production. And naturally 
a plus value in poultry mashes leads to increased sales. 


wYou bet—Kraco gets results economically! When the 
high quality milk nutrients in Kraco are added to feeds, 
they aid in stimulating growth-promoting elements in 
the grain. Since Kraco helps poultry get more good out 
of each kernel of grain, it actually helps produce better 
birds on less grain. This extra value Kraco adds to your 
mash helps you get new customers—keeps your old cus- 
tomers coming back! 


CHEESE WHY 


Kraco, the dried whey product from quality Swiss and 
American cheeses, adds 4 important plus factors to feeds: 


1. Protein—mainly the growth-promoting milk protein, 
lactalbumin. Of outstanding biological value (96% rating), 
lactalbumin is a fine supplement to the 
protein in grains. 


2. Milk sugar—a 70% proportion of lac- 
tose, the milk sugar energy food. Lactose 
also helps to maintain intestinal health. 
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3. Minerals— adequate portions of milk calcium, phos- 
phorus, and other minerals. These help to develop deep 
frames and good egg-producing qualities. 


4, Vitamins—Kraco is a natural source for vitamins of 
the B-G complex. These include riboflavin in natural form. 


Aids in Coccidiosis Control 


Under proper sanitary conditions, a special flushing mash 
containing Kraco aids in the control of coccidiosis (be- 
cause of Kraco’s rich lactose content). 


Compare Kraco’s high feeding value with its low cost, 
and you’ll want to add Kraco now for bigger profits. 
Order it right away from your nearest Kraft office. 


Industrial Food Products, KRAFT 
FOODS COMPANY. General Offices: 


New York « Minneapolis« Atlanta 
San Francisco « Denison, Texas 
Branches in all principal cities. 
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500 Peshtigo Court, Chicago 90, Illinois. 
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VITANDRY D2 
Irradiated Yeast Sterols 


D-Activated Animal 
Sterol Vitamin D3 


Each batch alike! This is a “must” 
when introducing vitamin products 
into your feed formula. With Drew- 

Tested A and D products you can 

depend on this all-important factor — 


VITAND Uniformity. For 40 years processors 


A and D Feeding Oils 
and Fortified Cod-Liver 
Oils 


of vitamin and edible oils. Warehoused 


near you for quick delivery. 


- F. DREW & CO., Inc. 


15 EAST 26th ST., ~NEW YORK 10, N. Y. 
Commerce Bldg., Zone 10 * CHICAGO: 360 N. 
‘CANADA: E. F. Drew & Co., Ltd., Montreal * ARGENTINA: E. F. Drew & Cia. Argentina S. A. I. C., 
BRAZIL: £. F. Drew & Cia. Ltd., Rio De Janeiro FACTORIES & LABORATORIES: BOONTON, N. J. 
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Modernization Program Pays 


New Equipment Attracts Trade to Helmer Grain Co. 


@ PLANNED modernization and the 
installation of new machinery and 
equipment proved to be the “ace-in- 
the-hole” for the Helmer Grain Co., 
cwned by the Stroh, Ind., Grain Co. 
The business, formerly known as the 
Bard Feed store, was purchased about 
three years ago and one of the Stroh 
partners, Dale Noll, took over the 
operation of the firm located at Hel- 
mer, Ind. 

Jason Adams was named manager 
of the Helmer Mill and working under 
the supervision of Mr. Noll, a long 
range modernization program was 
planned to increase the efficiency of 
operation, boost the output, and build 
the business. 


The new owners found that much 
of the equipment was obsolete. The 
building itself, with a capacity for 
8,000 bushels, was little more than a 
shelter for the supplies and operating 
equipment. The sheller was too slow, 
the hammermill inadequate for speedy 
service, and the entire processing op- 
eration was slow and costly. All grain 
brought into the mill, whether in small 
lots, truck loads, or car loads, had to 
be wheeled in by hand and put out 
the same way. 

Physical labor, time-consuming and 
unhandy, was at a maximum in the 
operation of the mill. Farmers anxious 
to get their work done at the mill so 
they could get back to their fields, 
usually had to pitch in and help. Other 
mills, 10 to 15 miles more distant, of- 
fered faster, more efficient service 
which more than offset the closeness 
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of the Helmer Mill for local farmers. 
Customers were slowly being weaned 
away by the modern equipped mills. 
Operating costs at the Helmer Mill, 
because of the amount of hand labor 
involved, had risen to alarming heights. 
The new owners, anxious to increase 
their business, decided to modernize 
the old building, install new equip- 
ment and machinery, and generally 
step up their efficiency and lower 
their operating expenses. 


First, they engaged the services of 
an experienced mill construction firm 
to complete the modernization, re- 
modeling, and additions to the build- 
ing and installations. Where the old 
mill was only 36 feet high, the present 
height of the two leg elevator, built 
as an integral part of the old unit, is 
72 feet. A large drive-in, 72 feet long, 
was built into the mill. The drive-in, 
with an entrance at the front and an 
exit at the rear, has a concrete floor 
or base and an overhead shelter. Sup- 
plementing the drive-in, three dumps 
for quick unloading and two drags 
for easy transfer of grain to elevators 
were installed. 


A new, high speed Sidney sheller 
replaced the old sheller. The old 40 
HP motor was replaced by a new 60 
HP electric motor to operate a new 
Blue Streak hammermill. Other new 
equipment includes an Eureka grain 
cleaner, a Sidney corn cleaner, and a 
Kelly Duplex feed mixer. 

The net result of all the new ma- 
chinery was an immediate speeding up 
process in all phases of the mill oper- 
ation. Farmers were no longer irked 
by slow service, instead they showed 
their appreciation by. increasing their 
patronage. “We can now turn out 
three times as much work as before,” 
declared manager Adams, “with the 
same number of employes.” The 
hearty response from local farmers 
makes this increased volume doubly 
necessary. 

In addition, four retail feed bins 
were installed, each of 200 bushel ca- 
pacity, which are kept filled by gravity 
from larger stores above. They afford 
quick and handy service to farmers 
wanting to buy feed in small quanti- 


EFFICIENT operation and 
speedy service is stressed by 
Jason Adams, mill manager, 
shown (right) above, serving 
a customer from the retail feed 
bins. An exterior view of the 
mill at Helmer, Ind., is shown 
at lower left. 


ties. Each bin contains a different feed, 
enabling a farmer customer to choose 
a feed most suited to his needs. “The 
time and labor saving factors of this 
set-up are immeasurable,” reported 
Mr. Adams. “To say that it gives three 
times faster service and is at least 
three times easier is a conservative 
statement,” he added. 

These small sale bins have proven 
to be a big factor in increasing small 
quantity sales, have been highly profit- 
able, and have stirred up much favor- 
able comment from satisfied customers, 
spreading the word of the new fea- 
tures of the Helmer mill far and wide 
in the trade territory. 


A new grain hopper was also in- 
stalled, fitted with a set of Fairbanks- 
Morse scales. The general appearance 
of the entire plant was spruced up 
and made more attractive, which in 
itself proved to be a real asset in at- 
tracting new customers. The entire 
modernization program to date has 


‘cost in the neighborhood of $25,000, 


the manager estimated, but has already 
proven its worth in a sharp increase 


(Continued on page 95) 
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— Ferguson 


(Continued from page 15) 


acre went up 83 per cent. 

Between pre-war and January, 1948, farm 
wages increased 260 per cent, feed 164 per 
cent, machinery 42 per cent, building 130 
per cent, and supplies 60 per cent. 

Today's farmer with a much greater in- 
vestment per acre in machinery must have 
and can afford to pay for more highly 
skilled labor. He finds it to his advantage to 
specialize. He tends to become a specialist 
in one or more enterprises on that farm. 

These trends are not without their prob- 
lems. Grain farming with less livestock 
tends to reduce sod acres and increase ero- 
sion and soil depletion. 

It is more economical to ship a car of 
feed from the corn belt to the eastern shore 
than to ship the quantity of eggs or live 
poultry produced by that car of feed. As 
long as this situation exists, it is inevitable 
that poultry feeding operations will not tend 
to grow in the corn and wheat belt areas. 

This tends further to emphasize com- 
mercial sized feeding units. 


Recently a banker asked me to help him 
plan a poultry program for his old maid 
sister who lived alone on a hill farm in 
southeast Ohio. Questioning indicated that 
the farm was not even electrified. He was 
deeply disappointed when I advised him 
that a poultry program on a farm today 
without electricity was as unpractical as a 
bank without an adding machine. The day 
when farm women are going to raise poul- 
try and not realize a substantial return per 
hour are rapidly disappearing. 

Farmers are saying we cannot afford to 
buy at retail and sell at wholesale. The 
part-time farmer or suburbanite with a re- 


tail egg outlet at the office or factory may 
continue, but the full-time operator will 
move in the direction of larger units. 

As this tendency grows the greater will 
be the need for sound credit and financing. 
In 1900 a farm could be established for 
$3,000. In 1930 it took $8,000. Today the 
out-of-doors machinery alone will cost up- 
ward of $10,000. The feed industry has 
done much to increase poultry production 
efficiency through extension of credit. There 
are those who feel that credit is the banker's 
job, but the combination of feed company 
credit plus service and advice and super- 
vision has put many an operator over the 
top who would have failed with credit alone. 

Science has been the greatest single fac- 
tor in bringing American farming from 
primitive pioneer production to its modern 
efficiency. To that end the feed industry 
has contributed greatly. You have employed 
the best trained men our college depart- 
ments of biological chemistry, animal nutri- 
tion, animal husbandry, dairy and poultry 
have produced. 


In fact you have in recent months not 
only emptied the barrel of such young men, 
but you have made it extremely difficult 
for our institutions to keep up a teaching 
staff to train men for you. 


My experiences in poultry extension go 
back to 1920 when our major project was 
on culling hens. These early culling pro- 
grams soon taught producers that culling 
alone was not the answer. In those days, 
county agents used to line up a flock for 
a culling demonstration but insisted that 
they be fed mash for 30 days before the 
show. In those days there were no com- 
mercial feeds. I bought my first meat scrap 
in a hardware store. Colleges began to 
recommend mixtures containing meat and 
milk byproducts. The old 5-point mash 


New Plant of B. |. Weller Co. 


Shown above is a view of the highly 
modernized plant, located at East Chicago, 
Ind., recently completed by the B. I. Weller 
Co., Chicago, manufacturers of sheet metal 
products. Providing a 100 per cent increase 
in working space, the new plant has welding 
booths of advanced type, take-away con- 
veyors, and overhead trolleys to step up 
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fabrication efficiency. The new structure, 
adjoining the old plant, is of brick and 
steel construction with large windows pro- 
viding excellent working conditions within 
the plant. The company manufactures com- 
plete elevator legs, heads, cups, boots, screw 
conveyor trough, spouting, bins, hoppers 
and custom built sheet metal work. 


consisting of equal parts ground corn, 
ground oats, bran, middling and meat scrap 
was introduced. I bought my first barrel of 
cod liver oil in 1922 from a soap manu- 
facturer. These were the birthdays of the 
feed industry. Its growth is ample evidence 
of the place it has served in American 
agriculture. 

In more recent years we have seen egy 
production increases from 122 eggs per 
hen in 1935 to 158 eggs 12 years later. 
This increase in hen efficiency produced 
last year’s egg crop at a saving in feed of 
approximately a million tons. 

The science of nutrition has had _ its 
counterpart in the science of breeding. Corn 
yields due to the application of the science 
of genetics have increased 20 per cent. 
The performance of hybrid corn has chal- 
lenged the poultry breeder to new methods 
and techniques in poultry breeding. Hybrid 
chickens are now a challenging reality be- 
ing carefully watched as contenders for a 
place of prominence in laying houses and 
on broiler farms. 

Today artificial insemination brings to 
every dairyman the services of sires valued 
far beyond that which he could possibly 
afford to own. The sciences of bacteriology 
and pharmacy are daily producing new con- 
trols on infectious disease. 

In spite of all these advances, the field of 
agricultural research is still in its infancy. 
Agriculture to keep apace with the increas: 
ing demand for food and fibre must invest 
and reinvest in research. Your industry is 
to be complimented on the interest and 
support you have given the discovery of 
new facts. 

The findings of research if they are to 
serve well the nation’s agriculture and agri- 
culture’s customer the consumer must be 
made available through education to those 
who can use them in solving day-to-day 
feed and food problems. 

Our basic responsibility is to see that we 
have a well-nourished nation. No nation 
can grow and remain strong on an inade- 
quate diet. Our responsibility to learn, to 
teach, and to apply the findings of research 
does not start and stop with the soil, the 
crops, the animals, the farmer, and those 
who service him. It must reach out into 
the kitchen and dining room of every 
American home. 

There can be no discounting the great 
desire of American wives and mothers to 
apply science to the management of ou 
homes and to the nutrition of our young 
sters. 

We must cultivate a keen interest in the 
marketing, processing, and merchandising 
of farm products. It is not enough to inter: 
pret the results of a laboratory test on a 
pen of hens or a herd of cows in terms 
of egg yields or pounds of milk produced. 
What value do these products have when 
consumed? What is their place and im 
portance in human diet? 

In conclusion, let me say again that the 
most important person in your business is 
your customer, the American farmer, and 
in turn his customer, the American con: 
sumer. As these two enjoy prosperity, good 
health, and the other good things in life, 
you too will prosper. You are not some: 
thing aside from American agriculture, you 
are a part of it! 
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assimilation 


oat Min Tra-min, the iodine is “protein bound” with a natural 
*<. organic feedstuff. This is the combination in which iodine 

‘appears in natural feed materials... the form most natural 
3 to the animal’s digestive system. 


“Protein-bound” iodine in Tra-min is more readily available 
to the animal or fowl: Tests at a State University showed that 
hens fed mash containing “protein-bound” iodine assimi- 
lated about 10 times more than hens fed ordinary inorganic 
iodine (potassium iodide). See chart at right. 


Tra-min supplies more abundant and more readily assimi- 
lated iodine. Utilization of higher levels of iodine has shown 
marked benefits on metabolism of animals and poultry. 


No loss of todine —Organic iodine in Tra-min hasbeen taken _tor 
up by animal protein. It can be released only by digestion. “® 


FEED CONTAINING| GRAMS PER. 100 GRAMS 


times more 


BLOOD IODINE IN MICRO- 


60 


Unlike inorganic iodine, “protein-bound” iodine is 100% 
stable. Your customers always get full iodine value! 


NO IODINE 


10 20 30 40 5 


Supplies trace minerals, too—Tra-min also furnishes essential 


NO IODINE 


manganese, zinc, copper, cobalt and iron in balanced, proper 


POTASSIUM 
IODIDE 


POTASSIUM 
IODIDE 


|. 
|. 


Tra-min is economical—convenient to use—gives you a 


IODINE 


“*PROTEIN BOUND" 


better feed! Investigate! Write today for our “Facts oni 
Address Dept. B-6. 


**PROTEIN BOUND" 
IODINE 


1 

2 

3 

amounts as prescribed by the National Research Council. 4 
5 

6 

7 


wise 


‘ONSIN 
Western Lime & Cement Co, Midlond-Western, Inc. 


Milwaukee 1, 
WEST COAST 


Maciver-Purdum, tne, El Ave Hannsz Supply Co. 
Bozeman, Mont. 


“PROTEIN BOUND" 
IODINE 


MINNESOTA 


Wisc. Minneapolis, Minn, 
HAVANA, CUBA TEXAS 


Sen Rafael 456 Lubbock, Texas 


hater LONG ISLAND end NEW 
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Hoosiers to Meet June 21-22 


Plan Summer Frolic at French Lick 


@ PLANS have been completed for the 
annual convention of the Indiana Grain & 
Feed Dealers association, scheduled for 
June 21-22 at French Lick Springs hotel, 
according to Fred K. Sale, secretary of the 
Hoosier state association. 

Only two business sessions have been 
scheduled, leaving attending grain and feed 
men ample opportunity to enjoy the many 
sporting events and entertainment features. 
The meeting will open Monday, June 21, 
with an address by Phillip E. Legge, Union- 
dale, president of the organization. 

After a session of community singing, 
led by Walter Beck, the assembled feed 
dealers will hear a discussion on the pur- 
chase of corn on the hundredweight basis, 
led by R. T. Creekmore, Winchester. Fred 
L. O’Hair, president of the Central Na- 
tional Bank, Greencastle, will speak on 
management and money, followed by Dr. 
G. B. Wood, school of agriculture, Purdue 
university, who will present observations on 
the country elevator business course. 

A special luncheon for the ladies will be 
held at 12:30, and the afternoon will be 
devoted to a golf tournament, bridge party, 
bait casting, horse shoe pitching, bowling 
tournament, and a soft ball game. Jesse 
Zook, entertainment chairman, has an- 
nounced that there will be prizes for all 
events. 


The annual banquet will be held Monday 
evening in the East dining room of the 
hotel. The banquet will be followed by a 
musical program and featured entertain- 
ment. No speakers have been scheduled for 
the banquet Mr. Sale said. 

Tuesday morning, the business sessions 
will again get under way with President 
Legge presiding. Don F. Clark, secretary of 
the Grain & Feed Dealers National associa- 
tion, St. Louis, will deliver an address titled, 
“The Grain Trade Looks Ahead”. Prof. 
J. A. Hoefer, animal husbandry department, 
Purdue University, will give an explanation 
of some of the important aspects of swine 
nutrition. The grade committee report will 
be given by R. V. Hardin, Fortville, chair- 
man of the committee. 

Dr. M. O. Ross, president of Butler uni- 
versity, Indianapolis, will deliver the con- 
cluding talk of the convention, speaking on 
“Economic Democracy”. 

Reservations to date indicate that the 
convention will be a larger affair than last 
year’s meeting, according to Secretary Sale. 
Grain and feed men have been urged to 
bring their wives to the French Lick ses- 
sion, and special events have been arranged 
to make the convention highly enjoyable 
for them. One of the high spots of the 
meeting for the ladies will be the tour of 
the hotel’s famous formal flower gardens. 


Help Make AFMA Convention Success 


Among the many participants who helped 


make the American Feed Manufacturers 
1948 convention a success was the three- 
some shown above. From left to right are 
Bill Diamond, Chicago, director of the 
service to agriculture department of the 
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association; Fred Hessel, GLF, Buffalo, re- 
tiring chairman of the nutrition council; and 
Dr. J. L. Krider, University of Illinois, one 
of the featured speakers. The convention 
was held May 5-7 at Cincinnati. (Photo by 
The Feed Bag) 


There are still some rooms available at 
the French Lick Springs hotel, and addi- 
tional accommodations can be had in West 
Baden and French Lick. Convention-goers 
are urged by Mr. Sale to send in their 
reservations promptly to assure the type of 
accommodations desired. 


Mutual Millers to Hear 
Merchandising Expert 


Vernon E. Vining, merchandising con- 
sultant for Westinghouse Electric Co., will 
be one of the headline speakers at the mid- 
summer convention of the Mutual Millers 
& Feed Dealers association, Aug. 18-19 ac 
cording to Gustavus A. Bentley, secretary 
treasurer of the Mutual group. Mr. Vining 
is widely recognized as an entertaining and 
informative speaker. 

The Mutual convention is scheduled to 
be held at the Hotel Jamestown in James 
town, N. Y. The complete program for 
the session is still being arranged by Mr 
Bentley and the other officers of the asso: 
ciation. Plans contemplated at present prom- 
ise to make the meeting interesting as well 
as educational. 

Officers of the Mutual Millers & Feed 
Dealers association are: Scott B. Gray, 
Franklinville, N. Y., president; Walter Sib 
ley, Cuba, N. Y., vice president; and Mr. 
Bentley, Jamestown, secretary-treasurer. Di 
rectors include: Sherman Shadle, Forestville. 
N. Y.; Howard A. Fiske Falconer, N. Y.: 
Raymond Hammar, Russell, Pa.; Elizabeth 
A. Coleman, Wellsville, N. Y.; Roy Grav- 
ink, Clymer, N. Y.; and Lewis Abbott, 
Hamburg, N. Y. 


Whitmoyer’s Maine Plant 
Razed by $100,000 Fire 


The Rockland, Maine, plant of the Whi: 
moyer Laboratories, Inc., Myerstown, Pa 
was razed by fire May 13, with the los 
estimated in excess of $100,000. The Maine 
plant, which was engaged in the manufac 
ture of cod liver oil, cod liver meal, fis! 
meal, and fish oil, was a two and three stor) 
wooden structure over 200 feet long. 

One end of the plant, in which only pa: 
tial damage was done to machinery, is beiny 
reconstructed immediately to resume ope: 
ation. An entire new plant will be co: 
structed to replace the damaged installation 
officials reported. The company will be ab! 
to maintain production of its fish meal an 
oil products through the use of tempora: 
facilities and expanded operations in its fo 
Canadian plants. C. W. Whitmore, pres! 
dent, said that the company would continu 
to supply the trade with its customary pr: 
ducts and services. 


@ H. C. COLE ELEVATOR, Marrisa, I! 
has been completely repainted. The ne. 
color scheme is aluminum with green trin 
laid over a base of khaki. Phillip Knech 
manages the elevator. 


@ LEO BINNS, Baxter Springs, Kan., for: 
mer auctioneer, held a grand opening re 
cently to inaugurate his new feed business 
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HOW YOU MAY EXAMINE THIS CONFIDENTIAL BOOK 


“Illustrative Formulas” is the title of a new book the many factors and interrelations involved in modern 
showing the application of recent scientific nutritional formula work and successful feed manufacturing. In 
knowledge to practical feed formulas. It was designed addition to dozens of actual formulas, the book con- 
for our customers’ use as a source book of ideas, and _ tains detailed suggestions oninterchanging ingredients, 
for checking formulas against new developments in original forms for figuring formula costs, making feed 
feeding. The contents have been planned to include __ surveys, etc. 


This book was not published for general distribution, but if you would like to 
examine it, we will be glad to make a copy available to you, without any 
obligation on your part. Just write on your letterhead, or mail coupon below. 


» )6WORLD’S OLDEST AND LARGEST 
CLAW RA SPECIALISTS IN VITAMIN. PRODUCTS FOR FEEDS 


(Please attach to letterhead) 


DAWE’S MANUFACTURING COMPANY 
4800 South Richmond St., Dept. FB-33 
Chicago 32, Illinois 


YES, we are interested in seeing your new book “Illustrative Formulas.” 


310-A 
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— Peck 


‘(Continued from page 58) 


formulas for the feeds you wish to register 
we will prepare applications and submit 
them to you for your consideration and 
approval. 

“The reason we make this request is due 
to the fact that manufacturers cannot be ex- 
pected to understand all of the numerous 
rules in connection with the registration of 
feeds in this state. Usually when blank ap- 
plication forms are made out by manufac- 
turers and returned to us they must be re- 
drawn in order to make them comply with 
state law and regulations. We have found 
by long experience that the most satisfac- 
tory way is for manufacturers to submit 
formulas by letter. 

“In listing formulas every ingredient, re- 
gardless of quantity, should be stated. A 
complete brand name and the guaranty 
which you wish to make should be given. 
However, we will calculate a guaranty if 
you will give us the percentage or weight 
of each ingredient.” 

Note that in one state at least, “manu- 
facturers cannot be expected to understand 
all of the numerous rules in connection with 
the registration of feeds.” I just cannot be- 
lieve that. If it is true, it is certainly time 
to simplify such regulations. How can we 
expect cooperation when one side makes 
rules that they admit the other side cannot 
be expected to understand? If all the manu- 
facturers that register feed in that state 
would do as this official suggests, he would 
soon find himself swamped attempting to 
write up all the declarations according to 
the set of rules only he can understand. 
Only a very small percentage of manufac- 
turers make open formula feeds, and you 
and I know, an open formula does not 
mean much unless the quality of all the 
ingredients is also stated. In addition, such 
a rule cannot be enforced. No chemist can 
make a quantitative analysis of a manufac- 
tured feed with sufficient accuracy to stand 
up as evidence in court. Regulations that 
cannot be enforced, only serve to encour- 
age disrespect for all law and defeat the 
real purpose. 

Let us have fewer regulations, make them 
simple enough so a feed manufacturer can 
understand them, and then enforce all of 
them equitably. 

A friend of mine, who is a state feed 
control official, recently inquired “Why is 
it necessary for a feed manufacturer to de- 
clare so many different ingredients in a 
feed? They are not all necessary.” The feed 
we were discussing was a 16 per cent pro- 
tein dairy feed, which as you all know is a 
highly competitive feed bought mainly on 
price. I explained that the relative prices of 
ingredients fluctuate, and because of this, 
it is frequently necessary to vary the for- 
mula from time to time to meet competi- 
tion. To do this would require new tags 
and constantly changing registrations. 

It does not make very much difference to 
a cow whether most of the protein comes 
from cottonseed meal, soybean oil meal, 
corn gluten meal or linseed oil meal, when 
mixed with the other feedstuffs. Neither 
does she care very much about the exact 
relative percentage of corn, milo or hominy. 
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These combinations can be shifted from 
time to time and still provide a good dairy 
feed. For the feeder who is buying the feed 
it is important to make these changes to 
keep the cost of the feed at an economical 
level. Because of our feed control regula- 
tions, we have to list all the ingredients 
and then vary the amounts as the market 
fluctuates. All those declared must be in- 
cluded in some amount, or otherwise, the 
tag is misleading. I'll confess, I don’t know 
the solution of this problem. I know it con- 
stitutes a headache for both manufacturers 
and feed control officials. 

The feed industry has a definite respon- 
sibility to the research workers in the agri- 
cultural colleges and experiment stations. 
They are constantly investigating the nutri- 
tive requirements of our herds and flocks. 
They furnish the industry with much data 
on the nutritive properties of feedstuffs. 
They teach us much about management 
and sanitation. Without all this assistance 
which we receive from them, it would be 
practically impossible to make the good 
feeds we produce today. 

Many of the key men in the feed in- 
dustry received their basic training at these 
institutions. The progressive feed manufac- 
turers beat a pathway to their doors to get 
their latest results and to obtain advice. It 
seems to me that as we deal with these 
people, we should recognize this assistance 
by realizing our obligations to them. They 
are interested in the welfare of the farmers 
and feeders. That makes it a mutual inter- 
est because so is the manufacturer. We can- 
not expect this sort of cooperation to con- 
tinue on a healthy, wholehearted basis un- 
less we produce and sell feeds they can 
approve of. The research worker is trained 
to base his decisions upon results. He views 
the feeds we produce in the same way. 

Any campaign telling of the advantages 
of formula feeds is bound to be a boomer- 
ang unless the industry delivers to the 
feeder a product as good as claimed. Many 
feed manufacturers are making very good 
feeds—some are making them as good as 
they know how but they do not know 
enough about it. I’m sorry to say there are 
some who wish to ride to success on an 
industry program. If competition should 
put them out of business, it would benefit 
the industry as a whole. Every sub-standard 
lot of feed sold hurts the entire industry. 
There is no place in the feed industry of 
tomorrow for those who do not realize their 
responsibilities. 

@ THEODORE K. SIMONS, Flint, Mich., 
former manager of the Producers Elevator 
at Williamston, has purchased the Craig 
Elevator Co. at Webberville, Mich., from 
Charles F. Craig. 


@ SCHULER GRAIN CO., Breckenridge, 
Minn., has awarded contracts for the con- 
struction of a 40,000 bushel grain elevator. 


HALLIDAY TAKES NEW POST 

Harry E. Halliday, St. Louis, president 
of the St. Louis Merchants Exchange, has 
been named head of the grain department 
of Merrill Lynch, Perce, Fenner & Beane, 
according to Kenneth H. Bitting, manager 
of the firm’s St. Louis office. Mr. Halliday 
has been an independent grain broker in 
St. Louis for many years. 


Des Moines Feed Club Field Day, 


Hyperion Club, Des Moines, 
Iowa June 17 
Indiana Grain & Feed Dealers As- 
sociation, French Lick Springs 
Hotel, French Lick, Ind. 
June 20-22 
National Fertilizer Association, 
Greenbrier Hotel, White Sulphur 
Springs, W. Va............ June 21-23 
Store Modernization Show, Grand 
Central Palace, New York City 
July 6-10 
International Baby Chick Associa- 
tion, Kiel Auditorium, St. Louis, 
Mo. July 13-16 
National Hay Association, Hotel 
Statler, St. Louis, Mo...July 25-27 
American Veterinary Medical As- 
sociation, Palace Hotel, San 
Francisco, Calif........... Aug. 16-19 


Mutual Millers & Feed Dealers As- 
sociation, Hotel Jamestown, James- 
New England Feedmen’s Confer- 
ence, University of Maine, Or- 
ono, Sept. 9-10 
Illinois Feed Association, Pere Mar- 
quette Hotel, Peoria, Iil. 
Sept. 13-14 
American Soybean Association, 
Hotel Peabody, Memphis, Tenn. 
Sept. 13-15 
Northeastern Poultry Producers 
Council, Harrisburg, Pa. 
Sept. 14-16 
Iowa Nutrition School, Iowa State 
College, Ames, Iowa........... Sept. 24 


National Mineral Feeds Association, 
Bismarck Hotel, Chicago, Ill. 
Sept. 27-28 

Grain & Feed Dealers National As- 
sociation, Hotel Sherman, Chi- 
| Sept. 30-Oct. 1 


Wisconsin Hatcheries Association, 
Hotel Schroeder, Milwaukee, 
Wis. Oct. 12-14 


Association of American Feed Con- 
trol Officials, Shoreham Hotel, 
Washington, D. C.........Oct. 14-15 

Cornell Nutrition Conference, Hotel 
Statler, Buffalo, N. Y.......Nov. 4-5 

Ohio Animal Nutrition Conference, 
Ohio State University, Columbus, 
Ohio Nov. 11-12 

Western Grain & Feed Association, 
Hotel Fort Des Moines, Des 
Moines, Iowa. .............. Nov. 22-23 

Indiana Grain & Feed Dealers As- 
sociation, Claypool Hotel, Indian- 

Institute of American Poultry In- 
dustries, Municipal Auditorium, 
Kansas City, Mo................. Feb. 6-8 


THE FEED BAG — June, 1948 


i 
| 
i 
| 
H 
i 
; 
| 


This new book explains the 
economy and uses of Water- 
proof Laminated Textile Bags 
for many products that need 
extra protection. Mail this 


coupon now for your copy. 


Waterproof Department 


Nation-wide Production and 


THE FEED BAG — June, 1948 


BEMIS BRO. BAG CO. 
111-O North Fourth St., St. Louis 2, Mo. 


Send me a copy of “A BOOK YOU CAN BANK ON TO SAVE 


YOU MONEY.” 


Name 


Firm 


Street. 


Cit ry State 
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Attract the Public 


By Making Store Inviting 


@ LONG-PLANNED modernization 
has resulted in a 100 per cent jump in 
sales at Spaulding’s Feed & Seed store, 
St. Petersburg, Fla., according to A. R. 
Spaulding, owner and manager of the 
business. 

“It pays to make your store attrac- 
tive to your customers,” the Florida 
feed dealer asserted. “A customer will 
always choose a store where he can 
purchase his needs in a pleasant atmos- 
phere and it is the job of the owner 
to give him that atmosphere.” 

“Our first job,” Mr. Spaulding 
maintained, “is to attract the public’s 
attention and get them to look at our 
store. If they are not attracted first, 
they will not come in to look.” 

Spaulding’s Feed & Seed store is 
constructed of neat concrete blocks. 
French doors make an inviting en- 
trance to the salesroom. Large, black 
lettering announces the firm’s name 
and business to the public, and is 
easily visible from a considerable dis- 
tance. 

The front part is maintained only 
as a salesroom. Mr. Spaulding ex- 
plained, “Whether they are buying, 
or merely looking, they like to walk 
into a clean, orderly salesroom; there- 
fore, we have a separate back room 
for weighing and sacking.” Just in- 
side the door is a neat island display 
of bagged feed, “just enough,” Mr. 
Spaulding pointed out, “to show the 
customer what he is buying and not 
clutter up the front.” 

As the customer progresses further 
into the salesroom he sees other dis- 
plays designed to attract his attention 
to different types of merchandise. A 


huge rack filled with colorful garden 
seed displays catches the eye of the 
gardener. The section devoted to poul- 
try remedies and sanitation products 
reminds the poultryman that clean, 
healthy flocks are the most profitable. 
Many customers are attracted to the 
fertilizer section by a novel sign, “Let 
the Good Earth Produce”. This dis- 
play is close to the seed racks, a natu- 
ral tie-in for sales of seed and fer- 
tilizer to the many gardeners that pa- 
tronize Mr. Spaulding’s establishment. 

The entire salesroom and the ad- 
jacent office are finished in cream- 
colored celotex. Fluorescent lighting 
shows up the merchandise to best ad- 
vantage throughout. 

Mr. Spaulding purchased the store 
in 1937 and has been constantly re- 
modeling and adding space ever since. 
“Most feed stores”, Mr. Spaulding 
pointed out, “offer the public the same 
lines of quality merchandise at sub- 
stantially the same prices. The extra 
‘glamor’ we have added here has kept 
us from remaining just another feed 
store. Our modernization program has 
made the store. Our friends and cus- 
tomers are a very modern-minded 
group of people—it is only natural 
that we go ‘modern’ too.” 

Eight employes make up the staff 
at Spaulding’s. Two salesmen, under 
the direction of Frank Haugh, sales- 
room manager, handle the showroom 
duties. A bookkeeper takes care of the 
accounts and paper work. Outside 
salesmen and truck drivers make up 
the balance of the staff. Four delivery 
trucks are kept busy constantly deliv- 
ering orders for Spaulding customers. 

Frank Haugh is well known for 
miles around for his knowledge of 
flowers and plants. He spends one 
afternoon a week calling on customers 
to help them with their problems. Mr. 
Haugh shows customers how to plant 
and care for flowers, how to plant and 
water lawns for best results, and how 
to care for shrubbery. 

“T never,” asserted Mr. Haugh, “try 
to sell a customer merchandise that I 
wouldn't want myself. I give them 
straight answers, and they like it that 
way. I don’t believe in ‘high-pressure’ 


CUSTOMERS like to shop in 
pleasant surroundings, accord- 
ing to A. R. Spaulding, above, 
owner of Spaulding's Feed & 
Seed store in St. Petersburg, 
Fla. An interior view of the 
store is shown left below. 


sales talk.” High quality merchandise, 
contended Mr. Haugh, sells itself. 
Once a man has used a good product, 
whatever it is, hell always be a loyal 
buyer if it has proven satisfactory. 

“No matter how busy we are,” 
added Mr. Haugh, “we are never too 
busy to stop and explain any item in 
the store to a customer. It may result 
in only a small sale, or no sale at all, 
but it creates goodwill and brings folks 
back for bigger orders.” 

Mr. Spaulding uses the local news: 
papers to remind his many friends of 
the store and its products. He felt from 
the beginning that it was good policy 
to keep his name before the public 
lest they forget the merchandise and 
services available at Spaulding’s. 

The Florida dealer is active in civic 
affairs. He is president of the Rotary 
club, past master of his lodge, and 
past district deputy of the Masonic 
Grand Lodge of Florida. Mr. Spauld- 
ing keeps up with business trends 
through his activities in several busi- 
ness organizations. He has served as 
president of the St. Petersburg Mer- 
chant’s association and a director of 
the Florida Feed Dealer’s association. 

Mr. Spaulding explained his inter- 
est in store appearance by pointing out 
that, “They say ‘Clothes make the 
woman’. So it is at Spaulding’s. Our 
modernization program has made the 
store!” 
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SALT 


HELP YOUR CUSTOMERS DO IT... 


Faced as they are with a shortage of feed grains, your customers welcome any 
suggestions that help them stretch their supply. 


One of the most effective ways is salt free choice. 

With plenty of salt before them all the time, livestock make better use of 
their rok Their digestive systems are more active . . . they assimilate better 
... pack on pounds faster . . . are healthier and thriftier. 

Purdue University Tests show that with hogs, for instance, 321.4 pounds 
of corn with salt did the work of 451 pounds with zo salt. 

This means that feeding, fattening and finishing stock is more profitable. 


Your customers make more money . . . they raise more livestock . . . they are 
better customers. 


100 ibs wet. ‘ 
MORTON co 


NON-HARDENING 


under normal use 
and storage conditions 


Morton’s Free Choice Salt is es- 
pecially developed for livestock 
feeding. It’s pure—easy to feed, 
- easy to use for mixing, and form- 
ulated to remain NON-HARD- 
ENING under normal use and 
il storage conditions. It’s easier to 
Free Choice Salt Increases Profits. With snd 
salt available all the time, each animal can ier to sell for you. 

get the salt it wants and needs for eco- 


Livestock Need Salt Free Choice. Salt 
supplies both sodium and chlorine — the 
sodium needed in bile for digesting fats 


and carbohydrates; the chlorine of hydro- 
chloric acid for converting feed proteins 
into body tissue. Salt is also important to 
blood, to nerves, to muscles. 


Choice SALT 
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nomical production. The animal is healthi- 
er and thriftier — your customer’s profits 
are greater .. . they become better, more 
profitable customers for you. 


tHis FREE soox 

WILL BOOST YOUR SALT SALES 
\ Ask your Morton salesman for a sup- 
: ply of this 40-page, authoritative book- 
let for handing out to your customers. 
It’s the finest thing of its kind ever 
published. 
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Feed Store Goes the Farmer 


McCoy Fits Out Truck as Traveling Display Room 


@ THE old story about Mohammed 
and the mountain provided an inspira- 
tion upon which C. B. McCoy, Col- 
umbus, Miss., feed dealer has worked 
out a highly successful merchandising 
program. 

“If my customers can’t come to me,” 
he reasoned, “I'll go to them.” Work- 
ing on the theory that many farmers 
just couldn’t spare time to come into 
town for their feed and supplies every 
time they needed something, Mr. Mc- 
Coy has fitted out a truck as a travel- 
ing display room and goes about the 
countryside showing farmers his stock 
and taking orders for their feed and 
farm supplies. 

One day each week Mr. McCoy is 
out at the crack of dawn with his 
“rolling store”, visiting farms. Custo- 
mers are invited out to the truck to 
examine his stock and he books orders 
for delivery the following week. Mr. 
McCoy does not try to sell the mer- 
chandise in the truck, but he will, in 
an emergency, let a farmer have an 
item he needs desperately. 

Mr. McCoy feels that he is doing 
a definite service to the farmers in his 
trading area in more ways than just 
making it easier for them to order. 
“When a farmer can’t spare time to 
come in and make purchases of badly 
needed feed,” the dealer explained, 
“his poultry and livestock may suffer 
from inadequate or poor rations for 
a few days, with a subsequent loss to 
the farmer. I am really helping them 
to see to it that their flocks and herds 
always are properly fed.” 

At present Mr. McCoy covers the 
entire trading area with his “rolling 
display room”, but he plans to even- 
tually confine his calls to regular cus- 
tomers, thus making every minute on 
the road count. He has a full-time out- 
side salesman and he plans to allow 
him to do all the good will and con- 
tact work after a time. 

Mr. McCoy’s salesman is also an ad- 
viser to the farmers in the Columbus 
area. He renders valuable aid to live- 
stock and poultry raisers through his 
suggestions for sanitation, feeding, 
breeding, and pest control. 

Mr. McCoy does a great deal of out- 


side work tov, in addition to his sales 
efforts. He does all the artificial cattle 
breeding for the Lowndes County Co- 


“DISPLAY - ROOM - ON - 
WHEELS" is the truck fitted 
out with sample stocks which 
C. B. McCoy, above, owner 
of the Farmers Supply store 
at Columbus, Miss., takes di- 
rect to many farmers and their 
wives who are too busy to 
come to him. 


operative association, and for count- 
less individuals. “These outside activi- 
ties,” Mr. McCoy observed, “serve a 
two-fold purpose. They enable us to 
meet many people we might never 
contact any other way, and they show 
the farmers in this area that we are 
anxious to see them achieve better re- 
sults and are willing to go out of our 
way to help them do it.” 

Mr. McCoy has developed a profit- 
able sideline business in his spraying 
service. He owns an air compressor 
capable of exerting 500 pounds of 
pressure, which is mounted on a 
trailer. With this equipment he is able 
to spray barns, poultry yards, corn 
cribs, and outbuildings, with DDT or 
other high-powered insecticides and 
disinfectants. The rig is also used for 
spraying crops and orchards to control 
weeds and plant diseases. “I am the 
only person in Lowndes county,” de- 
clared Mr. McCoy, “who offers such 
a service. It has already boosted the 


rounding countryside. Mr. 


sale of insecticides and sanitation pro- 
ducts tremendously, and has helped 
build up my feed sales. I have about 
all the business for spraying service 
that the equipment can handle, but 
we have even higher hopes for the 
future for outside services of this 
type and others.” 

This feed dealer has an excellent 
background for the position he is 
rapidly assuming as consultant and ad- 
viser to the agriculturalists of the sur- 
McCoy 
was born on a small farm in Louisiana. 
He lived and worked on this farm un- 
til he went to college. After gradua- 
tion, he spent two years as agricultural 
agent for the Illinois Central railroad 
in Louisiana. World War II inter- 
rupted his career, but after discard- 
ing his uniform when the war was 
over, Mr. McCoy decided to go into 
business for himself at Columbus. 

McCoy’s Farmers’ Supply store is 
located on Columbus’ principal high- 
way, over which rolls a goodly por- 
tion of the rural trade coming to town. 
“I picked this site for two reasons,” 
revealed Mr. McCoy. “It was on a 
railroad, and a main traffic artery. The 
location has paid dividends on both 
counts.” 

The modern, concrete-floored build- 
ing has several large display windows 
which Mr. McCoy uses to good ad- 
vantage. This dealer believes in using 
live displays in his windows and has 
utilized displays with calves, pigs, 
chickens, turkeys, rabbits, dogs, and 
other animals. The displays are 
changed frequently, to keep interest 
alive, but never until the animals used 
in the exhibit have matured suffi- 
ciently to make the point that sound 
feeding practices produce results. 

“T think live displays are one of the 
most effective means of selling formula 
feeds,” stated Mr. McCoy, “as well as 
one of the most inexpensive. They 
have attracted attention and built store 
traffic for me, and my sales have cer- 
tainly benefited.” 

Mr. McCoy really showed that he 
knew the secrets of attracting custo- 
mers when he held his grand opening 


(Continued on page 82) 
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NOW IT CAN BE SOLD 


The brewery strike is over so 
we can SCHLITZ Brewers 
Yeast. Improve fox, mink, poul- 
try and swine rations — Add 


SCHLITZ Yeast. 


IT SMELLS FISHY... 


Because KODDY-MIX contains 
genuine cod liver oil. A dry, 
non-caking vitamin D_ that's 
highly stable. Made in 100-D 
and 400-D potencies. 


HERE'S REAL VALUE 
MULTI-MIX, vitamin D and ribo- 


flavin supplement now available 
at new, low price. Replace 
"straight" oil and milk with 
MULTI-MIX. 100 Ib. drums. 


IF IT’S WHITE IT'S RIGHT 


Rely on CLO-TRATE for depend- 
able fortified cod liver oils. Four 
potencies in stock. Also CLO- 
TRATE "DRY D" 2000-D. Try 
LIVEX "'800"' — supplies "'natu- 


ral" riboflavin to poultry and 


swine economically. Get new 


folder. 


ALL ABOARD .... 


Still time to make the WEEDI- 
CIDE Special. Get your share 
of the profitable 2,4-D weed 
killer business now. Order our 
WEEDICIDE 70% 2,4-D Powder 
today. 


CHECK THIS LIST.... 


And phone or write when you 
need CLINTON Feeds, Grain, 
Feedstuffs, Peebles Fort. Whey, 
Dried Milk, Miricol Trace Min- 
eral, Wheat Germ Oil, Dee-Dex 
DDD Concentrate, Sea-Coll, 
Manganese Sulphate. Anadex 
Kaf-Kaps. 20% ANTU. 


DISTRIBUTORS OF 


BRAND FEEDS 


STRATTON GRAIN 
COMPANY 


Grain and Feed Merchants 


MILWAUKEE 2, WISCONSIN 
MARQUETTE 8-741! 


July’s birthday hat is tipped to J. D. 
Sykes, vice president in charge of public 
relations for Ralston Purina Co., St. Louis, 
who celebrates on July 19. A native of 
North Carolina, Mr. Sykes attended the 
Tarheel state college and served as exten- 
sion poultryman in Alabama and Missis- 
sippi before he was made poultry co- 
ordinator in the United States department 
of agriculture in 1937. 

In 1941, Mr. Sykes joined the Ralston 
Purina Co. as regional poultry manager. 
He was made manager of the company’s 
general poultry and hatchery division in 
1943, promoted to director of public rela- 
tions in Feb. 1946, and was elevated to 
vice president in charge of public relations 
in December of that year. During the war 
he served as consultant to the grain and 
feed branch of the USDA and he is cur- 
rently chairman of the agricultural service 
division of the American Feed Manufactur- 
ers association. Mr. Sykes will celebrate his 
birthday with Mrs. Sykes and his son, J. D. 
Sykes, jr., who is an engineering student 
at Alabama Polytechinc Institute. 


JULY 2—C. C. Johnson, Innis, Speiden 
Co., New York, N. Y.; Sheldon Lattin, 
Lattin Co., Inc., Buffalo, N. Y. 

JULY 3—S. A. Meier, Phoenix, 
(S. A. Meier Co.). 

JULY 4—Ralph S. Ibberson, T. E. Ibber- 
son Co., Minneapolis, Minn.; Fred H. 
Moore, Hilltop Laboratories, Minnea- 
polis, Minn. 

JULY 6—R. N. Gullick, Chas. Dallas Reach 
Co., Newark, N. J.; Homer B. Park, 
Philip R. Park, Inc., Chicago, Ill. 

JULY 7—G. L. Day, Apple River Mill Co., 
Minneapolis, Minn.; Clarence D. Moll, 
Paetow Co., Milwaukee, Wis. 

JULY 8—Dr. Tevis M. Goldhaft, Vineland 
Poultry Laboratories, Vineland, N. J.; 
George F. Obrecht, jr., Geo. F. Obrecht 
Co., Baltimore, Md. . 

JULY 9 — Kenneth E. Battaglia, Atkins, 
Kroll & Co., San Francisco, Calif.; Fred 
H. Hessel, Coop. GLF Mills, Inc., Buf- 
falo, N. Y.; W. J. LaCourt, Milwaukee 
Feed & Grain Co., Milwaukee, Wis. 

JULY 10—H. C. Fisher, Northrup King 
& Co., Minneapolis, Minn.; Karl L. Juve, 
National Food Co., Fond du Lac, Wis.; 
Victor A. Oberting, Interstate Commodi- 
ties, Inc., Albany, N. Y.; S. N. Osgood; 
Fruen Milling Co., Minneapolis, Minn. 

JULY 11—Fred B. Ris, Corn Products Sales 
Co., New York City, N. Y. 

JULY 12—A. J. McLoughlin, Arcady Farms 
Milling Co., Chicago, Il. 

JULY 14 — G. D. Davis, National Oil 
Products Co., Harrison, N. J. 

JULY 15—Roland L. Reinders, Reinders 
Bros., Elm Grove, Wis. 

JULY 17—E. T. Cashman, Mankato Mill- 
ing Co., Mankato, Minn.; J. E. Davis, 
Northern Supply Co., Amery, Wis.; R. A. 
Roosevelt, Eriez Manufacturing Co., 
Erie, Pa. 

JULY 18—Joe Free, Milwaukee Tallow & 
Grease Co., Milwaukee, Wis.; Earl E. 


Ariz. 


J. D. SYKES 


Ibberson, T. E. Ibberson Co., Minne.- 
polis, Minn.; J. F. Moyer, Dodge City, 
Kans. 

JULY 19 — Walter E. Smith, Rogers 
Smith, Chicago, Ill.; J. D. Sykes, Ralston 
Purina Co., St. Louis, Mo. 

JULY 20—Roland M. Bethke, Ohio Agri- 
cultural Experiment Station, Wooster, 
Ohio; Clifford E. Bolgard, Gardner Ad: 
vertising Co.; St. Louis, Mo. 

JULY 21 — Emory L. Cocke, Ashcraft- 
Wilkinson Co., Atlanta, Ga.; C. S. John- 
son, Ralston Purina Co., St. Louis, Mo.: 
E. H. Kellogg, Kellogg Co., Ocala, Fla. 

JULY 22—L. H. Ness, Cramer-Krasselt Co., 
Milwaukee, Wis. 

JULY 23—J. F. Wischhusen, Manganese 
Research €& Development Foundation, 
Cleveland, Ohio. 

JULY 24—Levan B. Flory, Traders Flour 
& Feed Co., East Stroudsburg, Pa. 

JULY 25—Jack M. Cutter, Fortune Fisher 
ies, San Francisco, Calif.; Walter J. 
Krings, Merchants Exchange of St. Louis, 
St. Louis, Mo.; B. J. Krieg, Deutsch 
Sickert Co., Milwaukee, Wis.; Earl R. 
Reeves, Specifide, Inc., Indianapolis, Ind; 
A. C. Weberg, Ralston Purina Co., Min- 
neapolis, Minn. 

JULY 26 — Rudy Eschenheimer, Rucy 
Eschenheimer Co., Chillicothe, Mo.; Fred 
K. Sale, Indiana Grain Dealers Ass., 
Indianapolis, Ind. 

JULY 27 — Oscar L. Haertel, Hiawat'\a 
Grain Co., Minneapolis, Minn. 

JULY 28 — Walter C. Berger, Americ#n 
Feed Manufacturers association, Chicag », 
Ill.; H. C. Whitten, Hallet & Carey C.., 
Minneapolis, Minn. 

JULY 29—Charles P. Burr, National D:-- 
tillers Products Corp., New York, N. Y ; 
Samuel N. Golden, Amburgo Cory, 
Philadelphia, Pa.; Elmer P. Paetow, Pa - 
tow Co., Milwaukee, Wis.; Ralph ©. 
Smith, Ralston Purina Co., St. Louis, M .. 

JULY 30—Eldred A. Cayce, Ralston Puri: 
Co., St. Louis, Mo. 

JULY 31—James W. Pehle, King Mid: ; 
Flour Mills, Minneapolis, Minn.; E. k. 
Steul, E. K. Steul Co., Madison, Wis. 
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— Snare More 
(Continued from page 43) 


tant. In launching a sell-a-new-laying-mash 
program, the smart dealer will wait to bring 
up mention of his brand when the poultry- 
man’s production is on the skids. 

If the prospect is obtaining 60-70 per 
cent results with a competitive line, Mr. 
Perry believes in remaining unobtrusively in 
the background until his egg production is 
slipping when it should be increasing. He 
uses that opportunity as a springboard for 
a campaign to get the man’s business. 

Perry’s Hatchery has a capacity of 85,000 
chicks. Local poultrymen regard the dealer 
tenderly for his stand-pat guarantee to re- 
place any death loss of his baby chicks 
over five per cent. 

Remedies and allied sidelines — mostly 
poultry equipment — should pay hatchery 
overhead, contended Mr. Perry, which 
leaves hatching and feed profits as pure 
“velvet” for the dealer. By boosting live- 
stock feed sales, the hatchery-owner-dealer 
has added materially to his annual gross and 
to his success and profit. 


Berger Testifies Against 
International Wheat Pact 


Walter C. Berger, president of the Amer- 
ican Feed Manufacturers association, testi- 
fied before a special subcommittee of the 
Senate foreign relations committee in Wash- 
ington, May 17, expressing the views of the 
AFMA and the National Grain Trade Coun- 
cil, which Mr. Berger represented as a 
member of its executive committee, on the 
international wheat agreement. 

Voicing the objection of the AFMA to 
the principles of the agreement, Mr. Ber- 
ger discussed the effects the agreement 
would have on our domestic economy. 

He expressed a hope that the senate 
would not consider the proposed agreement 
favorably. The only possible benefit to the 
United States, Mr. Berger pointed out, 
would be in a guaranteed market for our 
surplus wheat. This guarantee, he explained 
to the committee, is not in the agreement, 
and if it were, our national policy, which 
has always been one of aid to countries less 
fortunate, would make it impossible for us 
to invoke it in time of world wheat sur- 
pluses. If we did, foreign nations could 
evade it by pointing to a dollar deficiency, 
a situation that cannot ever be remedied. 

On the other hand, Mr. Berger told the 
committee, if wheat prices go up any more, 
or even hold their present level, government 
subsidies on wheat exported under the 
terms of the agreement would seriously 
burden our taxpayers. Such a subsidy, he 
warned, would also have an indirect effect 
on our domestic economy when grains are 
short and prices are high. 


@ SIM CAREY, Des Moines, Iowa, has 
opened the Carey Bros. Seed & Nursery 
store, 

@W. R. JOHNSTON, Coldwater, Kan., 
owner and manager of the W. R. Johnston 
Grain Co., died recently. 
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_MEAL- PELLETS 


“MANUFACTURED ONLY gy 


ATIONAL FOOD 


BEST seller for over 25 years, and never once has a bag been brought 
back “for any reason at all’ — that’s the record National No-Milk holds 
at the Clintonville Elevator Company, Clintonville, Wisconsin. 

Sales experiences like this are not uncommon to feed dealers selling this 
time-tested, time-proved line . . ? for National No-Milk Calf Food — on the 
market since 1885 — has always made substantial money for dairymen, the best 
reason any customer has for coming back for more. 

If you are looking for a calf food that can build rock-ribbed brand loyalty 
to your store thru lush years and lean, then National No-Milk is for you. Your 
inquiry will be welcome. Write 


NATIONAL FOOD COMPANY 


FOND DU LAC, WISCONSIN 


75 @ 


we reel qnat any product 
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The Secretaries’ 


Apologetic Pete Stallcop, secretary of the 
Pacific Northwest Grain Dealers association, 
admits he has fallen behind in his Circle 
correspondence, but explains that he has 
been too busy, what with his directory and 
plans for his June 18 convention, to even 
draw a deep breath. The wheat crop, he 
writes will be the best the Pacific Northwest 
ever had. 

George E. Blewett, secretary of the Texas 
Grain & Feed Dealers association, reports 
that he was very dissatisfied with the Senate 
action on the permanent charter for the 
Commodity Credit Corp. The matter still has 
to pass the house and Mr. Blewett urges all 
grain and feed men to contact their repre- 
sentatives and voice their disapproval of the 
measure. 

Spring has treated Iowa well, according 
to Mark G. Thornburg, secretary of the 
Western Grain & Feed association. The 
weather has been ideal for crops, he relates, 
and if it continues favorable, a bumper crop 
can be expected from the “tall corn” state. 
Livestock numbers are down about the same 
as in other sections but the spring pig crop 
has been excellent, “Large litters and more 
pigs saved this year than ever before,” he 


adds. 


Generally good weather has also been 
the lot in Ohio, Van Thomas, secretary of 
the Ohio Grain, Mill, & Feed Dealers asso- 
ciation, reports, except for the Ohio river 
valley, and the water has receded after the 
spring floods there. A current “heat wave”, 
with the temperature reaching 100 in Col- 
umbus, should make things “fine for the 
Buckeye state.” 


Howard Elm, secretary of the Nebraska 
Grain & Feed Dealers association, writes, 
“Money is evidently getting a bit tighter as 
we have more and more dealers using our 
collection and credit control system. It 
works very well and dealers are pleased 
with it.” The wheat crop in Nebraska, Mr. 
Elm predicts, will be 100 per cent, with 
acreage a little above last year. 


Giving credit to Pete Stallcop for the 
idea, Don Clark, secretary of the Grain & 
Feed Dealers National association, requests 
that secretaries of affiliated associations con- 
duct a questionnaire investigation among 
their members in order to summarize in- 
dividual elevator operation costs for country 
elevators into a general trade average cost. 
Any suggestions individual secretaries might 
have on how better to accomplish this task 
will be welcomed, writes Mr. Clark. 

“It sure peeves me,” scolds “Dick” 
Meinershagen, “for so many of our trade 
to let the other fellows carry the load.” Mr. 
Meinershagen writes that about half his 
members answered the first dues notice, with 
the rest coming in slowly. He points to 


Feed Men Try Luck in Canada 


W. C. Pratt, W. C. Pratt Co., Chicago, 
recently played host to a group of feed men 
for a week end of fishing at his lodge at 
Nestor Falls, Ont., Canada. Those in at- 
tendance are shown above in a_ picture 
taken in front of his lodge. Front row: 
Walter C. Berger, Chicago, president, Amer- 
ican Feed Manufacturers association; Hu- 
bert (Dusty) Rode, Milwaukee Feed & 
Grain Co., Milwaukee; John Zipoy, Pills- 


bury Mills, Minneapolis. In the back row, 
from left to right, are: Eldon Roesler, busi- 
ness manager, The Feed Bag, Milwaukee; 
Mr. Pratt; David K. Steenbergh, publisher, 
The Feed Bag; and Frank Steinmetz, jr., 
Pillsbury Mills, Minneapolis. The largest 
number of lake trout taken were snared by 
Mr. Steenbergh while Mr. Berger hooked 
the biggest fish—a muskie which he could 
not land. 


the fact that the uniform grain storage 
agreement rate was raised as an example 
of the work done by the associations for 
the benefit of the trade. 

Orris E. Case, otherwise known as “Grand- 
pappy’, secretary of the Kansas Grain, Feed 
& Seed Dealers association, bemoans the 
fact that only a dozen or so secretaries 
bother to keep up with Circle correspond 


MEET YOUR SECRETARY 


@ EDWARD R. Humphrey, secre- 
tary of the Oklahoma Grain & Feed 
Dealers associa- 
tion, is another 
veteran of the 
grain and feed 
industry with 
over 40 years of 
experience  be- 
hind him. 

Born in 
Springwater, N. 
he took 

Horace Gree- 

ley’s advice to 

heart and after 

E. R. Humphrey graduating from 
the Rochester Business Institute, Roch- 
ester, N. Y. in 1903 he “went West.” 
Mr. Humphrey started his career in 
the grain business with the Chickasha 
Milling Co., Chickasha, Okla. and has 
been active in the industry ever since. 
He was located in Vernon, Tex., Okla- 
homa City, Okla., and Amarillo, Tex., 
before finally settling in Enid where he 
is currently the owner of the E. R. 
Humphrey Grain Co. 

In 1911 Mr. Humphrey was married 
to Miss Roselle Miller of Shelbina, Mo. 
Although he has no children of his 
own he is fond of youngsters and en- 
joys good music and golf. He is also 


active in Masonic circles and a member 
of the Shrine. 


ence. He feels that with over 20 secretaries 
on his list, he should have a higher “bat: 
ting average” than that. Even his grand- 
son, he claims, can write more often than 
some of the sec’s. 

Ed Dickey, secretary of the Illinois Feed 
association, advises feed dealers to keep in: 
formed. He writes, “Make your store « 
service institution and an information cen 
ter where farmers and feeders will learn to 
turn for the newest advice and guidance on 
all farm matters. 

@ JOHNSON BROS., Shenandoah, Iowa 
celebrated opening of the firm’s new feed 
mill with an open house at which an esti- 
mated 4,500 persons inspected the new 
facilities. 

MARCUS SELLS FEED INTERESTS 

Irvin Marcus, Abbotsford, Wis., has sold 
his interest in Boyd Mills, Inc., Boyd, Wis., 
to Harry Grubbs. The company will con- 
tinue to manufacture the same line of pro- 
ducts under the new ownership as in the 
past. Mr. Marcus, who has retired from 
business temporarily, has indicated that he 
will resume active participation in the feed 
industry at some future date. 
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W by is Vitamin D so essential in 


|Q| manufactured poultry feed? 


Poultry flocks need Vitamin D in 
| A | their ration to assure sound, nor- 

mal growth . . . and to promote 
good bone structure. It takes healthy chicks to 
make good layers, and Vitamin D is essential to 
the development of good layers—without ab- 
normalities. And Vitamin D helps layers to 
maintain high year-round production. Lack of 
Vitamin D results in weak-shelled eggs and 
poor hatchability. 


Are all sources of Vitamin D 
Q equally effective? 


No, not so far as chickens are con- 
A cerned. There is only one effective 


Because it is the economical, scientific source of Vitamin D. ‘‘Delsterol”’ is 
A exceptionally stable, unvarying in quality, and consistently uniform in 
potency. As a dry ingredient, it mixes easily and supplies Vitamin D in a 
form that is readily assimilated by the birds. 


pELSTE 


source of Vitamin D for poultry, and 
it is Vitamin D;. This fact was discovered by 
Du Pont scientists and led to the development 
of Du Pont’s Vitamin D;-‘‘Delsterol,” the orig- 
inal “D"- Activated Animal Sterol. 


Q Why do many feed manufacturers prefer “Delsterol”’ Vitamin D,? 


pu 


REG. PAT, OFF. 


BETTER THINGS FOR BETTER LIVING 
THROUGH CHEMISTRY 


DELSTEROL’ VITAMIN DBD, 


Irradiated ANIMAL STEROL 
ORIGINATED BY DU PONT 
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The best guarantee you can give poultry raisers 
that their flocks are assured unexcelled protection 
against Vitamin D deficiency is to fortify feeds with 
“Delsterol” “D”-Activated Animal Sterol. 

For details, write E. I. du Pont de Nemours & Co. 
(Inc.), Organic Chemicals Department, Wilmington 
98, Delaware. 
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Make 
with 


The Safe, Easy, Clean Application Method 


Nationally Advertised at.............. 
Your Cost 


People everywhere want to banish weeds, dandelion, plantain from their 
lawns. Provide the easy, work-free, inexpensive way to apply weed killer 
safely, and you'll pick up plenty of extra profits this summer! Specially 


designed for weed killers, the Hudson 2,4-D does the job best... in less 
time without muss and fuss. 


EXTRA SALES You SELL a customer 2,4-D... enough 


aor lawn will $1 
— YOU RENT the Hodson 2,4-D Sprayer 

Special for half a day... plenty of & 1 
introduc tory time for average lawn..... 


Rental Plan YOU RING UP. 


A dealer suggested this plan. Now hundreds are using it to make double 
profits from weed killers. Use this plan to introduce the Hudson 2,4-D 
in your community. Once a customer uses the sensational work-saving 


Hudson 2,4-D Sprayer, he’ll want one of his own. Apply the rental 
on the purchase price... you’ve made a sale. 

@ Non -corroding, 

copper tank, all 

brass fittings. 


@ Oil- and chemi- 
cal-proof hese. 


@ Light, rugged 
aluminum cart, 
rubber-tired 

Se 


Hudson helps you promote this rental plan with free handbills, 
free newspaper mats with every 2,4-D Sprayer order. 


ACT NOW ... Order from your jobber today. Order several Hudson 
2,4-D Sprayers ... at least one for store display . .. several for sale 
and to rent. If you can’t get immediate delivery, phone or write Hudson 


H. D. HUDSON MANUFACTURING COMPANY 
. 589 E. Illinois Street, Chicago, Illinois, U.S. A. 


SPRAYERS AND DUSTER 


HAY TOOLS AND 

EQUIPMENT 
LIVESTOCK EQUIPMENT 
POULTRY EQUIPMENT 
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Two Mid-summer Meetings Planned 
By Wisconsin Seed Dealers Group 


Two summer meetings have been sche- 
duled for members of the Wisconsin Seed 
Dealers association, one for June 29, and 
the other to be held July 12, according to 
J. D. Hopkins, Madison, president of the 
association. 

The June meeting will be held at Madi- 
son at the Hill farm, located on highways 
12 and 14 west of Madison. Planned as a 
field day, the meeting will feature demon- 
strations of seed cleaning and treating. Ex- 
pert seed cleaners will be on hand to an- 
swer questions and show actual results of 
different methods of seed cleaning. The 
day's program will include a visit to the 
experimental plots. Chemical weed control, 
corn borer control, grain breeding, pastur- 
age, and brome grass and ladino clover, 
are some of the featured subjects to be dis- 
cussed by authorities in their fields. 

The Spooner experimental station, Spoon- 
er, Wis., will be the site of the July 12 
meeting. A highlight of the morning ses- 
sion will be a discussion of current legisla- 
tion and its possible effect on the seed trade 
by Robert C. Woodworth, assistant to the 
president of Cargill, Inc. Mr. Woodworth 
is widely experienced in Washington activi- 
ties and is able to present a comprehensive 
picture of governmental trends. 

In addition to the seed treating and clean- 
ing demonstrations which will be held at 
the Spooner meeting, a week end party at 
a nearby summer resort is being arranged 
for seedsmen who wish to avail themselves 
of the opportunity for an outing. 


Sommer Bros. Plan Expansion of 
Newly Acquired Plant in Kansas 


Sommer Bros. Seed Co., Pekin, Ill., has 
acquired a new plant at Topeka, Kan., and 
plans to expand its facilities there to pro- 
vide direct shipment to carload customers. 
The new plant, formerly the Kansas Mill- 
ing Co., is a six-story building with total 
floor space of 25,000 square feet. The plant, 
which has been equipped with modern seed 
cleaning and processing equipment is owned 
and operated by Arthur U. and Oscar J. 
Sommer, who founded the seed company 
in 1909. 


Holbert Appoints Three Chairmen 
For ASTA Membership Committees 


Jim Holbert, Bloomington, Ill., president 
of the American Seed Trade association, 
has appointed chairmen for the three main 
groups in the ASTA’s current membership 
drive. The hybrid seed corn membership 
committee is headed by George Strayer, 
Hudson, Iowa. R. J. Laible, Bloomington, 
Ill., has been named to head the general 
membership committee, and Harold Good- 
win, also of Bloomington, has been ap- 
pointed head of the associate’s group. 


THE FEED BAG — June, 1948 


SEED FIRMS CONSOLIDATE 

Charter Seed Co., Twin Falls, Idaho, has 
purchased all the physical assets of the Filer 
Seed Co., Blackfoot, Idaho. The transaction 
effected a consolidation of the two firms, 
with the personnel and plants of the two 
companies operating as before. Wilfred Ol- 
sen, president of the Filer Seed Co., be- 
came a stockholder and director of the 
Charter firm. All business is now being 
handled through the Charter organization. 


APPOINTED RESEARCH DIRECTOR 


Dr. R. Milton Carleton has been ap- 
pointed research director for Waughan’s 
Seed Co., Chicago, according to John C. 
Vaughan, president of the firm. Widely 
known for his radio program, “The Prac- 
tical Gardener”, which is broadcast weekly 
over 500 stations of the Mutual Broadcast- 
ing system, Dr. Carleton is also well-known 
in scientific circles. 


Seed Meetings 


Southern Seedsmen’s Association, 
Hotels Baker and Adolphus, 
Dallas, Tex. 

June 17-19 


Canadian Seed Growers Association, 
University of British Columbia, 
Vancouver, B. C..........June 23-25 


American Seed Trade Association, 
French Lick Springs Hotel, French 

Wisconsin Seed Dealers Association, 
Madison Hill Farm, June 29, 


- Alabama Seedsmen’s Association, 
Admiral Semmies Hotel, Mobile, 
Ala., July 9-10 

Kansas Seed Dealers Association, 
Broadview Hotel, Wichita, Kan. 


July 16-17 

Georgia Seedsmen’s Association, 
Piedmont Hotel, Atlanta, Ga. 
July 28-29 


American Soybean Association, Ho- 
tel Peabody, Memphis, Tenn. 
Sept. 13-15 


Western Seedsmen’s Association, 
Hotel President, Kansas City 


Nov. 1 

Louisiana Seedsmen’s Association, 
Virginia Hotel, Monroe, La. 
Nov. 5-6 


Texas Seedsmen’s Association, Ho- 
tel Galvez, Galveston.....Nov. 7-9 
Virginia Seedsmen’s Association, 
John Marshall Hotel, Richmond, 
Va. Dec. 11-12 


H. D. McMichael Elected President 


Of Florida Seedsmen’s Association 


H. D. McMichael, Crenshaw-McMichael 
Seed Co., Tampa, Fla., was elected presi- 
dent of the Florida Seedsmen’s association 
at the group’s annual convention held May 
16-18 at Miami Beach. He succeeds David 
Hughes of Miami in that office. 

Francis Branan, Florida Seed & Feed 
Co., Ocala, was named) first vice president, 
and George H. Cooper, Glade & Grove 
Supply Co., Princeton, was elected to the 
second vice presidency.. Joe Toth, Hector 
Supply Co., Miami, was named to the sec- 
retary-treasurer’s post to succeed H. R. 
Bingham, who resigned because of the press 
of business. 

Featured speakers at the convention in- 
cluded: Dr. F. S. Jamison, Dr. Roy Blair, 
Dr. Geo. Ruehle, Dr. L. O. Gratz, and Dr. 
W. G. Kirk, all of the Florida experiment 
station; Dr. Taylor Alexander and Dr. A. 
L. Stahl, both of the University of Miami; 
and R. H. F. Dade. Elbridge Freeborn, vice 
president of the Southern Seedsmen’s asso- 
ciation, and Lane Wilson, executive secre- 
tary of that group, were among the dis- 
tinguished guests of the Florida association. 


W. C. Templeton, Former Kentucky 


Professor, Joins Richard Seed Co. 


William C. Templeton, jr., Winchester, 
Ky., formerly assistant professor of farm 
crops at the University of Kentucky, has 
joined the F. W. Richard Seed Co. in 
Winchester. Mr. Templeton, a native of 
Mississippi, was educated at Mississippi 
State college and later received a master’s 
degree in plant breeding from the Univer- 
sity of Illinois. Mr. Templeton is a World 
War II veteran, having served three and 
one half years in the army air forces. 


@ ALLEN VAUGHAN, Vaughan’s Seed 
Co., Chicago, left New York May 24 via 
Pan American airlines on an European in- 
spection trip. Flying direct to London, Mr. 
Vaughan’s itinerary included several days 
in the British capitol, a visit to Edinburgh, 


Rotterdam, and other points on the conti- 
nent. 


NEW SEED REPRESENTATIVE 

James Bibbins, formerly manager of the 
Southern States Cooperative, has joined 
the Central States Seed Service, Inc., Lima, 
Ohio, and will serve as field representative 
for both field seeds and hybrid corn. Mr. 
Bibbins is a Michigan State graduate and 
has several years of experience in seed 
production, 


REPRESENTS ITALIAN SEED TRADE 

Ethel Ely Pattison, International Seed, 
Inc., New York City, has been appointed to 
represent the Italian Seed Trade association 
at the convention of the American Seed 
Trade association in French Lick, Ind., 
June 23-26, by the Italian group. Close co- 
operation with American seed interests has 


marked the post-war recovery of the Italian 
seed trade. 


@ COOPERS ELEVATOR, Holmsville, 
Neb., has opened a new modern feed plant. 
Hollis Wolf has been appointed manager 
of the plant. 
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Southern Seedsmen’s Convention 
Scheduled June 17-19 in Dallas 


The program for the Dallas convention 
of the Southern Seedsmen’s association, 
June 17-19, at the Adolphus and Baker 
hotels, has been completed, according to 
Lane Wilson, executive secretary of the 
association. 

The opening business meeting, at the 
Baker hotel will be presided over by 
Albert Biggio, jr., association president. An 
address of welcome will be delivered by 
J. E. McDonald, commissioner of agricul- 
ture for the State of Texas. Don Hastings, 
Atlanta, Ga., will respond on behalf of the 
organization. Following the president's re- 
port, the keynote address will be given by 
Martin Dies. J. H. Cade will report for the 


membership committee, and L. Harry Mix- 
on will give the necrology report. Stuart 
Simpson, chairman of the constitution and 
by-laws committee, will close the morning 
session with his report. 

The wholesale field seed forum, sche- 
duled for the Adolphus hotel, will be held 
the afternoon of June 17. Stuart Simpson 
will discuss insurance against damage claims, 
followed by Dr. Russell Coleman, Missis- 
sippi experiment station, who will explain 
the operation of a southern seed research 
laboratory. A buyers clinic will bring the 
session to a close. 

Thursday evening will be the occasion of 
a Texas special buffalo barbecue at the 
picnic pavilion of the fair grounds. Music, 
entertainment, and dancing will round out 
the evening's festivities. 


7 PORK PRODUCTION R ACE 1S ON: 


Sell the feed that helps PIGS GAIN FAST 


@ The 1948 pork year is off to a fast start! The biggest 
profits will go to the pigs that come in for the earliest 
fall markets! Here is a set-up that can mean real money 
to dealers pushing that popular 35% protein concen- 
trate, Sterling Pig and Hog Balancer! Blended, balanced 
and highly concentrated—Sterling provides a maximum 
of nourishment with a minimum of bulk—produces fast, 
thrifty gains! Contains no screenings, no farm grains! 
Sell this highly profitable feed from start to finish. 
PUSH STERLING PIG AND HOG BALANCER NOW! 


NORTHRUP KING «CO. 


Minneapolis 


DEPENDABLE SINCE 1884 


Minnesota 


The third business session will be held in 
the Baker hotel Friday morning. The legis- 
lative report will be given by Richard Simp- 
son and W. Ray Hastings will report on 
All-America selections. Dr. William J. Hale, 
coiner of the word chemurgy, will be the 
featured speaker at the Friday morning 
meeting. The various state seed associations 
will report before the morning session ends. 

A special luncheon for the ladies will be 
held Friday noon, followed by a style show 
by Nieman-Marcus. 


The afternoon session Friday will fea- 
ture a retail forum in the Baker hotel, pre- 
sided over by Evalyn Webb. J. H. Mere- 
dith, jr., will discuss labor problems, and 
selling will be the subject of a talk by 
Elmer Wheeler. 

Friday evening the seedsmen will attend 
the annual dinner dance and floor show in 
the grand ballroom of the Adolphus hotel. 

The final session of the convention will 
be held Saturday morning with the final 
convention reports being given and the 
election of officers slated to occupy the 
last hours of the meeting. 


Corn States Names Virgil M. Bass 
Southern Illinois Representative 


Virgil M. Bass, Oskaloosa, Iowa, has been 
appointed field representative for Corn 
States Hybrid Service in southern Illinois. 
Mr. Bass succeeds §. C. Mabel, who will 
cover the northern half of the state only 
due to the press of business. Mr. Bass, who 
joined Corn States March 1, has had con- 
siderable experience in the hardware and 
implement business, having operated his 
own store for a number of years. Recently 
he served as a field manager for the Regis- 
ter & Tribune Co. of Des Moines and prio: 
to that time he represented Standard Oil Co. 

JOINS WYCKOFF SEED CO. 

William G. Wyckoff, Meridian, Miss., ha- 
joined the Wyckoff Seed Co., Meridian, 
following his graduation from Mississippi 
State college, where he majored in agricul 
ture. Mr. Wyckoff served in the United 
States navy for two years in World War I! 
and resumed his studies at Mississippi State 
two years ago. 

HEADS ASTA PRESS COMMITTEE 

Howard Withey, second vice president 0! 
the American Seed Trade association, ha: 
been named chairman of the press and radio 
committee for the June convention of th: 
ASTA, according to J. R. Holbert, presi 


dent of the organization. Other member 


named to the committee are: Jim Anderson 
A. J. Biggio, jr., Francis Coulter, J. J. Lane 
Raymond Sawyer, A. W. Tibbitts, and Ber 
Walcott. 

TRANSFERRED TO WEST COAST 
George Marks, New England sales man 
ager for the insecticide division of Innis 
Speiden & Co., New York City, for ove 
nine years, has been transferred to Sai 
Francisco where he will assume his new 
duties as West Coast sales manager for in 
secticides for the company. Joseph Lyons. 
formerly of the company’s New York of. 
fice, was named to succeed Mr. Marks in 

the Boston headquarters. 
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R. L. Lingard Appointed 
Prater Sales Manager 


R. L. Lingard, Chicago, has been named 
sales manager of the Prater Pulverizer Co., 
Chicago, according to company officials. 

Mr. Lingard was formerly associated with 
the Carnegie Illinois Steel Co. as division « 


HAVE EARNED PLACE 
YOUR LAYING MASHES 


A FACT which has been proved conclusively by experiment 
station tests and the experiences of commercial feeders is that 
distillers grain feeds may replace other more critical or more 
costly ingredients and maintain OR INCREASE egg pro- 
duction. Of equal importance is the second contribution— 
better fleshing and development generally. 


R. L. LINGARD 


Produlac Dried and Nadrisol improve the balance in feeds, 


engineer; with the Friedman Mfg. Co. of supply valuable nutritional factors — protein and important 
Chicago as general manager; with the . 
Fountainette Corp., Chicago, of which he potencies of the Vitamin B-G complex. They are economical 


was president; and with the Pfanstiehl 
Chemical & Metallurgical Co., Waukegan, 
as general manager. He was also vice pres- Not on one count, but on ALL counts, Produlac Dried or 
ident and general manager of the Pony 


Tractor Co. in Peru, Ill., and has served as Nadrisol deserves a place in your laying mashes. 
secretary to the mayor of Gary, Ind., and 


us a member of the city’s board of safety. 


to use and easy to mix. 


Mr. Lingard, who has several successful PRODULAC DRIED AND NADRISOL ARE AGAIN 
inventions to his credit, holds advanced 
james an personnel and Pri relations and AVAILABLE TO THE FEED MIXING INDUSTRY 
in public relations work. During World 
the army. FOR FURTHER INFORMATION IS INVITED. 
Cornell Nutrition School Mix Produlac Dried or Nadrisol —also in hog and cattle rations 
To be Held at Buffalo Corn Solubles in all rations for @ and for dogs, horses, game 
The annual Cornell nutrition conference chickens, turkeys and ducks. birds, fur bearing animals. 


for feed manufacturers has been scheduled 
for the Statler hotel in Buffalo, N. Y., Nov. 
4-5, according to Prof. M. L. Scott, Cornell 
poultry department, who is chairman of the 
committee in charge of the conference. 
The conference is sponsored jointly by 
the American Feed Manufacturers associa- 
tion and the departments of poultry and _ 
animal husbandry and the school of nutri- = 
tion of Cornell university. The purpose of 
the conference is to bring the feed manu- 
facturers the latest information on develop- 
ments in the field of nutrition to help them 
provide better feeds for farm animals. 


The committee, under the leadership of onde? 
Prof. Scott, is composed of Profs. C. L. °°” iis PRODUCTS OF 
Norris and G. F. Heuser, of the poultry NATIONAL DISTILLERS PRODUCTS CORPORATION 
department; and Profs. J. K. Loosli, S. E. 
of tac GRAIN PRODUCTS DIVISION 120 BROADWAY NEW YORK 


husbandry department. 
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— Sell by Cwt. 


(Continued from “page 49) 


American Feed Manufacturers association, 
adopted a resolution favoring the cwt. unit 
over the bushel. Many other groups are 
actively supporting that stand. 


The machinery for undertaking the 
change is tailor made in the national and 
affiliated organizations within the grain 
trade and allied industries. There are ob- 
stacles, of course, but none that cannot be 
easily surmounted by cooperative, coordi- 
nated action on the part of the organiza- 
tions that represent the industry. These or- 
ganizations are in a position to effect the 
introduction of the legislation that would 


be necessary and to work for its passage. 

To quote Mr. Dannen again, “Why 
don’t we use common sense and quote 
grain prices by the hundred pounds?” The 
Feed Bag echoes, “Why indeed!” 


KARLAN & STEINMAN, Monticello, 
Wis., recently installed a new 75 HP Blue 
Streak mill and a 1% ton mixer. 


L. H. HILL CO. IN NEW LOCATION 

L. H. Hill Co., Inc., feed specialty, in- 
secticide and agricultural chemical firm, has 
moved its office to a new location at 111 
King street, on Capital square in Madison. 
The firm, which specializes in its own brand 
of agricultural chemicals—the Hi-Co brand 
—is maintaining its warehouse at 612 West 
Main street. 


DOUBLE ADVANTAGES OF 


THE GRANULAR GRIND 


R. V. HEDRICK, BUCKNER, MO., 
GIVES HIS CUSTOMERS THE 


Here you see a typical Prater installa- 
tion—another case where the miller 
has made a sound investment to give 
his customers better service and make 


more money for himself. 


Most important to farmers and 
feeders is the Blue Streak GRANULAR 
GRIND that provides higher feeding 


ANOTHER Successful 


value and better mixing quality. It’s a 


known fact that a mealy een grind 
...and it has 


is more easily digeste 


also been demonstrated that the Blue 
Streak grind—free from flour and 
slivered hulls— mixes smoothly and 
evenly with supplements throughout 
the entire batch. 

Prater will be glad to work with you 
in developing the Blue Streak process 
in your mill. Check, sign and mail the 
coupon for detailed information. 


PRATER PULVERIZER COMPANY 
1539 South 55th Court, Chicago 50, Ill. 


Please send details on the equipment checked: 


Blue Streak 
| Blue Streak Mills |_] Twin-Spiral Mixers 
Blue Streak Certified 
Corn Cutters Permanent Magnets 
: Name 
4 Address. 
: City State 


— Feed Store 


(Continued from page 72) 


in 1946. Attendance was tabulated at ap- 
proximately 3,000! He achieved this envi- 
able record by featuring Eddy Arnold, na- 
tionally known radio entertainer. The wel! 


. known star was in the McCoy establishmen: 


all day, made a special half-hour broadcas' 
over WCBI, and helped Mr. McCoy hol 
numerous contests and drawings in whic’ 
prizes ranged from small sacks of feed t 
calves! 

“People appreciate the convenience « 
being able to select their purchases fro: 
my ‘rolling show room’, especially the lac 
ies,” remarked Mr. McCoy. “The fact th: 
my business is prospering proves that cu 
tomers can be made by offering them som. 
thing extra in the way of service.” 


DeForest Named Presiden: 


Of Illinois Grain Dealers 


D. D. DeForest, Galesburg, IIl., was 
elected president of the Illinois Grain Desa!- 
ers association at the organization’s 35{) 
annual convention in Peoria May 6. He 
succeeds H. E. Morgan, Clifton, who was 
named to the board of directors. 

Leslie Markwalder, Cissna Park, was 
elected first vice president and E. E. Ham 
man, Le Roy, was re-elected second vice 
president. Thomas A. Verry, Arlington, 
was re-named treasurer. 

Directors elected include: J. A. Bridson, 
Thawville; A. C. Koch, Breese; N.R. Peine, 
Minier; L. W. Railsback, Weldon; L. 83. 
Walton, Mayview; and Mr. Morgan. 

Featured speakers at the convention in- 
cluded: Henry H. Green, president of the 
Grain & Feed Dealers National association: 
Walter B. Garver, agricultural economist of 
the Federal Reserve Bank of Chicago; J. |. 
Hayden, association of American railroads: 
and B. E. Wrigley, president of the Peoria 
Board of Trade. 


Yarger Appointed Manager 
Of Hubbard Feed Division 


T. F. Yarger, Mankato, Minn., has been 
appointed manager of the feed division of 
the Hubbard Milling Co., Mankato, acco: d- 
ing to C. B. MacLeod, president of tie 
firm, Mr. Yarger succeeds George C. Tho 
as, who resigned recently to raise broil: rs 
on his newly-acquired Indiana farm. 

Mr. Yarger has been associated wh 
Hubbard for some years, at both the M. 
kato and Ambridge, Pa., plants. Previous +o 
joining Hubbard, Mr. Yarger operated is 
own feed business in South Dakota, ma 1 
taining five branches. He sold that busin. ss 
to General Mills, Inc., and served wth 
General Mills as president of the fam 
service division for a number of years. 


@ MOORMAN MFG. CO., Quincy, ||. 
has opened a feed store in Clarence, ) 
H. E. Brooks, Macon, has been named 
manage the business. 
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McCarthy Named Chairman 
Of AFMA Nutrition Council 


George P. McCarthy, Universal Mills, 
Fort Worth, Tex., has been named chair- 
man of the nutrition council of the Amer- 
ican Feed Manufacturers association, ac’ 


GEORGE P. McCARTHY 


cording to Walter C. Berger, president of 
the association. He succeeds Fred Hessel, 
Cooperative GLF Mills, Buffalo, N. Y. Dr. 
Paul Record, Security Mills, Inc., Knox- 
ville, Tenn., has been appointed vice chair- 
man of the council, and William T. Dia- 
mond, director of the agricultural service 
division of AFMA was named secretary. 

Gail Urban, Wilson & Co., Chicago, 
was appointed chairman of the dog food 
division, and Walter Armstrong, Maritime 
Milling Co., Buffalo, was named vice chair- 
man. W. E. Glennon was re-named secre- 
tary. 

The traffic committee chairman, T. R. 
Atchison, Ralston Purina Co., St. Louis, 
was re-appointed for the coming year. 


Oregon Feed Dealers Group 
Holds 17th Annual Meeting 


Over 400 feed and seed dealers gathered 
in the Multnomah hotel in Portland, Ore., 
May 14, for the 17th annual convention of 
the Oregon Feed & Seed Dealers associa- 
tion. Using business improvement as their 
theme, a program of nationally known 
speakers addressed the meeting. 

W. E. Glennon, secretary of the Amer- 
ican Feed Manufacturers association, stressed 
the importance of advertising in building 
and maintaining sales volume. “You know 
what you have in your store,” Mr. Glennon 
stated, “but no one else does unless you 
take every means, early and often, to adver- 
tise what you have.” 


Other speakers at the session included: 


Harold Davis, Buchanan, Cellers Grain Co., 
McMinnville; Frank McKennon, Oregon 
State department of agriculture; Harry 
Schoth, United States department of agri- 
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culture; Sid Victor, Charles H. Lilly Co., 
Albany; R. M. Hardison, Oregon State 
college; Walter Upshaw, Oregon State de- 
partment of agriculture; George Moorad, 
commentator from station KGW; James 
Aiken, University of Oregon; and Rev. 
Fred Clayton, St. John’s Episcopal church, 
Milwaukie, Ore. 

At the annual election, the following 
were named to the board of governors: 
Dick Cook, Walter Scott, sr., William 
Clark, and Byron Hilton, all of Portland; 
Lloyd Baker, Redmond; Charles Ruth, Cor- 
nelius; William Scarth, Salem; Oliver Mor- 
ton, Medford; and Duane Crabtree, Eugene. 


@ WYOMING GRAIN CO., Wyoming, 
Ill., has purchased the former Bartlett Bros. 
elevator at Camp Grove, Il. 


HERE’S HOW YOUR 
PROFIT 


The HUBBARD SUNSHINE 
flag 


Hall Resigns as President 
Of McMillen Feed Mills 


Will A. Hall, 70-year old veteran of 
southern feed manufacturing, has resigned 
as president and general manager of Mc- 
Millen Feed Mills, Inc. of Tennessee, ac- 
cording to R. H. Fletcher, president of 
Central Soya, Inc., Ft. Wayne, Ind., parent 
company of the Tennessee bulk feed plant. 
Heavy duties inherent in the expansion pro- 
gram undertaken by the company since the 
plant was purchased from the former Inter- 
national Sugar Feed Co. were cited by Mr. 
Hall in tendering his resignation. He will 
continue to serve the company in an advis- 
ory capacity, company officials indicated. 


THE FARMER’S 
OWN GRAIN 


Don't BUCK against the farmer’s in- 
clination to feed out his own grain. 
Cash in on this market by furnishing 
the right kind of supplement that will 
make his own feed go farther in doing 
the right kind of job. By custom-mixing 
his feed with one of Hubbard’s Sun- 
‘shine Concentrates—or by selling your 
own-complete feed fortified with Hub- 
bard—you perform a nutritional ser- 
vice, and save money for the feeder. 
Let us tell you how to build a sound, prof- 
itable business on the Hubbard plan. 


Milling Co, | 


MANKATO, MINN. 
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— Central 
(Continued from page 34) 


Falls was re-elected to the board of direc- 
tors. Also named to the board were B. M. 
Crain, Manitowoc County Co-op., Francis 
Creek; and D. R. Guptill, Producers & 
Consumers Co., Genoa City. 

In addition to expressing appreciation to 
the various persons and organizations who 
had helped make the convention a success, 
the association adopted resolutions endors- 
ing the Mundt-Nixon bill and all legislation 
which is designed to keep the Commodity 
Credit Corp. from competing with private 
business; and went on record favoring a 
change to the hundredweight system of sell- 
ing grain instead of the bushel. 


Serving on the nominating committee 
were John A. Becker, Monroe, chairman; 
B. J. Logan, Westby; and James Keegan, 
Richland Center. The resolutions committee 
was composed of Fred Pittelkow, Oshkosh, 
chairman; Colby Porter, Fox Lake; James 
Murphy, Burlington; F. W. Shekey, Fort 
Atkinson; and L. J. Hartzheim, Beaver Dam. 

Following adjournment of the convention 
proper, the feed men were entertained at a 
stag luncheon by the Blatz Brewing Co. 
The luncheon was served in the beautiful 
new Blatz auditorium which has just re- 
cently been completed. The guests had 
ample opportunity to sample Milwaukee 
hospitality and those who wished were 
taken on escorted tours of the new Blatz 
bottling plant. 


HOW THE FUL-O-PEP PLAN 


Boo 


THE FUL-O-PEP RESTRICTED FEEDING PLAN may save up to !¢ or 
more on the cost of growing pullets to maturity. Many poultry- 


men report saving as much as 50% on feed cost with the Ful- 
O-Pep Plan, as compared to the commonly recommended 
plan of keeping feed in front of range-reared pullets at all times. 


CONCENTRATED SPRING RANGE*, an exclusive Ful-O-Pep ingredi- 


ent, provides a special Vitamin Boost which aids sound growth 
and helps produce strong, vigorous birds. 


& 


THE FUL-O-PEP PLAN produces many of the Nation’s finest 
pullets, as shown in results from the National Egg Laying 


Contests and reported in extensive advertising through leading 
poultry publications and radio stations. During the past 8 
years Ful-O-Pep raised pullets in these contests have averaged 
laying the equivalent of 15.8 more eggs per bird than the average 


of all other entries. 


REMEMBER! The name ‘“Ful-O-Pep” includes more 


than just a feed ... it’s a Feeding Plan that may 
save poultrymen up to 4 of the cost of feeding 


pullets to maturity. 


Boost Your Profits by Pushing 
FUL-O-PEP GROWING MASH 


..-A Leader in the Famous 


Line of Ful-O-Pep Feeds. 


*Reg. U.S. Pat. Off. 


THE QUAKER OATS COMPANY, CHICAGO 


4,1LL. 


Jones, Hawkins Get New 
Posts with Burrus Mills 


Grady Jones, Fort Worth, Tex., has 
been promoted from mill superintendent to 
the newly-created position of coordinator of 
production and sales for Burrus Feed Mills, 
Fort Worth, according to Wiley Akins, gen- 


O. L. Hawkins 


Grady Jones 


eral manager of the firm. The new position 
was necessary because of the expanded acti 
vities due to the completion of the com- 
pany’s new Fort Worth mill, one of the 
world’s largest, Mr. Akins said. 

Mr. Jones has been with Burrus Mills fo: 
17 years. Prior to joining the Burrus o1 
ganization, he was superintendent of a large 
Fort Worth feed mill for 13 years. 

O. L. Hawkins, formerly manager ol 
mills in Indiana and Iowa, has been named 
superintendent of production at the new 
Fort Worth mill. He has been in the feed 
milling business all his life and has located 
in Fort Worth, where he will be joined by 
Mrs. Hawkins and twin daughters, 2 years 
old. 


MilwaukeeExchangeNames 


Slawny Transport Manager 


William J. Slawny, Milwaukee, has been 
appointed manager of the Milwaukee Grain 
Exchange’s transportation department. He 
succeeds James A. Madden who resigned 
recently. 

Mr. Slawny was chief clerk of the rate 
department of the Western Weighing & 
Inspection bureau for 20 years. For the past 
five years, he has been associated with the 
Froedtert Grain & Malting Co. as traffic 
manager. 

@ O. H. TEDFORD, Waynesville, N. C.., 
has opened the Waynesville Feed & See 
Co. to do a wholesale and retail business in 
feeds, seeds, and farm supplies. 


SCHMALZ NAMED CHIEF CHEMIST 

Frederick D. Schmalz, Minneapolis, ha: 
been appointed chief chemist for the Kiny 
Midas Flour Mills, succeeding Fred J. Lums 
den, who will retire at the end of the yea: 
after having been with the King Midas or 
ganization for 35 years. Mr. Schmalz, a 
native of St. Paul and a graduate of the 


. University of Minnesota, has been chemist 


in charge of products control for the Russell: 
Miller Milling Co. for the past 15 years. He 
was recently elected chairman of the North- 
west section of the American Association 
of Cereal Chemists. 
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Which Insecticide to Use? 


Here are Tips on Seven Most Common Ones 


@ THE large number of new livestock in- 
secticides now appearing on feed dealers 
shelves is responsible for a lot of corre- 
spondence based on the general question 
“Which one is good for what?” Examina- 
tion of the formulas on the labels of these 
materials shows that many of them contain 
several different insecticides, any one of 
which would kill the bug at which the 
material is aimed. The use of several active 
ingredients makes an impressive label but 
it also raises the cost of the product. There 
are cattle louse powders containing rote- 
none in combination with sabadilla, or 
DDT, and some contain all three. Any of 
these materials will kill cattle lice but using 
all three wastes materials and raises costs. 

Seven insecticides —- rotenone, DDT, 
nicotine sulphate, lime sulphur solution, 
sodium fluoride, sulphur, and pyrethrum— 
will take care of all the common external 
parasites of livestock and poultry and they 
need not be mixed in complicated formulas. 
Their uses are as follows: 

Rotenone 5% powder, Use 8 ounces in 
100 gallons of water to dip sheep for ticks 
and lice, 1 pound in 100 gallons to spray 
or dip cattle or swine for louse control. 

Rotenone 1.25% powder: Use for dusting 
cattle for grub control. It will also kill cat- 
tle lice but a %4% powder is sufficient for 
cattle lice. 

DDT 50% wettable powder: Six pounds 
in a hundred gallons of water makes a 
good spray for controlling horn flies on 
cattle, or spraying the interior of the barn 
to keep down house flies. 

DDT 5% solution in kerosene: Spray in 
poultry houses for red mite control. If the 
Northern fowl mite is present it will also 
be necessary to dust the birds with sulphur. 

DDT 5% powder: Will kill cattle lice 
but rotenone is preferred. Sprinkle lightly 
on dogs for flea control, and on floors of 
rooms where fleas are present. DDT some- 
times kills cats but a half teaspoonful, well 
distributed over the body, will relieve them 
of many fleas and probably do little damage 
if used not oftener than once a month. 

Nicotine sulphate {Black Leaf 40): Paint 
on roosts in evening to kill chicken lice. 
Not too effective against the head louse of 
chickens. 

Sodium fluoride: Use straight for poultry 
lice placing a “pinch” above the tail, under 
the vent, on the back, on the neck, and 
under each wing. 

Sulphur: Dust fowls thoroughly to con- 
trol the Northern fowl mite. The houses 
will have to be sprayed as noted under 
DDT 5% solution, and the nest material 
and litter replaced if control is to be com- 
plete. 

Lime sulphur solution: Dilute with 15 
parts of water for use as a dip or spray 
for control of sheep scab or cattle mange. 
Several treatments at 7 to 10 day intervals 
are necessary and the dip or spray should 
be heated to about 110 degrees for use. 

Pyrethrum: This insecticide is the active 
ingredient in many common fly sprays hav- 
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By H. H. SCHWARDT 


Cornell University 


ing an oil base, and is usually bought and 
used in this form to rid cattle of flies just 
before milking. During the war it was large- 
ly replaced by the synthetic organic mate- 
rials thanite and lethane. Pyrethrum is a 
good “knock down” agent for fly sprays be- 
cause it quickly paralyzes flies, but they 
frequently recover. To overcome this, small 
amounts of DDT are usually added to these 


sprays to insure the death of all flies 
knocked down. So long as the DDT is 
added only in small amounts this mixture 
probably is justifiable but animals should 
never be wet to the skin with any oil 
solution of DDT. Just enough to wet the 


outer ends of the hairs should be applied. 


PILLSBURY PROMOTES FINLAYSON 

James C. Finlayson, formerly manager of 
the accounting department of the feed and 
soy division of Pillsbury Mills, Inc., has 
been elevated to division controller, accord- 
ing to Clyde H. Hendrix, division presi- 
dent. He succeeds Don H. Hunter, who will 
devote all his time to his duties as division 
vice president. Mr. Finlayson joined Pills- 
bury in 1944, and was made manager of the 


“FORMULA B” 
plus salt and calcium from your 
own stock supplies everything 


accounting department in 1946. 


FOR FEED, 
DEALERSe 


Herman Nagel 


| Formula B 


MINERAL CONCENTRATE 


needed for complete mineralization 4 


Make your own brand completely mineralized Formula Feeds 
with less work and at less cost—without paying ee mineral 


feed prices or freight for salt and calcium! Just ad 


calcium 


and salt from your own stock to Herman Nagel's "FORMULA B" 
Mineral Concentrate. Economical, highly-concentrated "FOR- 
MULA B" requires no premix — and it supplies scientifically- 
balanced amounts of seven trace minerals and four entirely 
soluble phosphates. Salt, calcium, and "FORMULA B"—nothing 
more is needed for complete mineralization. Write for details 


and new free circular on "FORMULA B" today! 


“TRACE” supplies, in proper balance, these 
seven vital trace minerals—Stabilized Iodine, 
Copper, Cobalt, Manganese, Iron, Zinc and 
Boron. Write for “TRACE” circular now. 


Distributed in Eastern States by 
The Amburgo Co., Inc. 
1421 Chestnut St. 
Philadelphia 2, Pa. 


HERMAN MAGEL'S 


CONCENTRATE 


In lowa by 


Carroll Swanson Sales Co. 
620 Des Moines Bldg. 
Des Moines 9, lowa 


The HERMAN NAGEL CO., 53 W. Jackson Blvd., Chicago 4, Ill. 
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Farm Editors are Guests 
At Larro Research Farm 


A group of over 80 editors of the na- 
tion’s farm magazines, attending the annual 
spring meeting of the American Agricul- 
tural Editors convention in Detroit, recently 
were guests of General Mills, Inc., at the 
company's Larro research farm just outside 
Detroit. 


F. E. LaShelle, jr., vice president of the 
Larrowe division of General Mills, wel- 
comed the group to the farm, explaining 
the function of the farm as “farming for 
facts”. Mr. LaShelle told the visiting jour- 
nalists that, “we are out to get the answers 
to the farmers’ feeding problems. When we 


don’t know the answers, we go to the ani- 
mals and they tell us.” 

Dr. H. Ernest Bechtel, director of Larro 
research, and other staff members, escorted 
the group. The tour was divided into eight 
sections with as many lecturers stationed at 
various points on the farm grounds. At 15 
minute intervals the editors changed stations 
and thus covered the entire establishment. 

Paul Sanders, Richmond, Va., editor of 
the Southern Planter and president of the 
association, expressed the organization’s ap- 
preciation to the company for showing the 
editors how the farm applies itself to the 
task of broadening the farmer's profit mar- 


gin over feed costs. 
— 


@ UPLAND GRAIN CO., Upland, Ind., 


has completed its new mill and elevator. 


Vi-tal-ized 


FEED 


Rich in Vitamins 


Tre GECOMKEY 


Lis 


AT A GLANCE / 


bed 
iD 


Lized 


‘tamins 


ORI. 


S. &. 
6761 Broadway 


When your customers see the 2 big red letters "Y-O" 
on every bag of Conkeys Y-O Feeds, they know they're 
getting the extra vitamins that help produce extra gains 
for extra profits . . . they 
dollar-value in quality feeds. 

No wonder more and more feeders are saying every 


FEEDS 


CONKEY CoO. 


Mills: Cleveland, Ohio; Toledo, Ohio; Nebraska City, Nebr. 


know they're getting top 


Cleveland 5, Ohio 
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W. Hawke, Spencer Kellogg 
Department Head, Retires 


Walter B. Hawke, who for almost 30 
years has been manager of what is now 
Known as the linseed oil meal department 
of Spencer Kellogg & Sons, Inc., Buffalo, 
N. Y., has announced plans to retire from 
acitve business July 1. 

Mr. Hawke joined Spencer Kellogg © 
Sons June 1, 1917. He was first associated 
with the sale of various vegetable oils and 
later took over management of the cak 
and meal department after serving for ; 
time with the copra purchasing department 
The retiring manager has handled the sak 
of linseed oil cake and copra oil cake fo: 
export as well as the sale and distributio: 
of linseed oil meal and other byproducts in 
the domestic markets. 

His years of close association with th: 
feed and fertilizer trade gained him a hos: 
of friends in the industry. Mr. Hawke has 
not indicated his future plans other than 
a desire for a well earned vacation in the 
immediate future. 


Michigan Feed Men Get 
New Tax Measure Passed 


After several years of strenuous effort on 
the part of the Michigan Associated Feed 
Men, Charles S. Force, Kalamazoo, presi- 
dent of the group, reports that a new sales 
tax bill has been passed by both the Michi- 
gan house and senate and became law on 
May 10. The law imposes a sales tax on 
goods sold at retail, with certain specific 
exemptions including goods sold for “agri- 
cultural producing”. 

According to the new Michigan law, 
goods sold for agricultural producing are 
exempt from the sales tax provided that the 
transferee signs an affidavit that the prop- 
erty transferred in the sale is to be used o1 
consumed in connection with the produc: 
tion of horticultural or agricultural pro- 
ducts as a business enterprise. Such a signed 
statement is to be accepted in the courts 
as prima-facie evidence of the legality of 
the exemption. 

If the law is interpreted by the state 
internal revenue department as it has been 
written, and according to the wording of 
the definitions in the act, feeds, seeds, fer 
tilizers, remedies, sanitation products, and 
other merchandise sold by feed dealers to 
farmers for their use in farming as a busi- 
ness enterprise, will be exempt from the 
sales tax Mr. Force said. The sales tax com- 
mittee of the Michigan Associated Feed 
Men will cooperate with the state internal 
revenue department in drawing up an ap- 
proved form to serve as an exemption 
certificate. 


@ WILMER FREY, Bostwick, Neb., has 
been named manager of the E. W. Ely & 
Sons elevator. 

@ FARMERS CO-OP ELEVATOR CO., 
Bessie, Okla., is currently constructing a 
new 100,000 bushel concrete elevator which 
the firm expects to put in operation before 
the next harvest. 
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Deane W. Malott Elected 
To General Mills Board 


Deane W. Malott, president of the Uni- 
versity of Kansas and author of many 
works on agricultural marketing, finance, 
and business economics, has been elected 


DEANE W. MALOTT 


to the board of directors of General Mills, 
Inc., Minneapolis, according to Harry A. 
Bullis, chairman of the board. 

Dr. Malott, who lives in Lawrence, Kan., 
graduated from the University of Kansas in 
1921 and received his master’s degree -in 
business administration from Harvard busi- 
ness school in 1923. He was awarded an 
L.L.D. from Washington university, Topeka, 
Kan., in 1941, 

Dr. Malott served as assistant dean of 
the Harvard business school from 1923 to 
1929, when he resigned to become vice 
president of the Hawaiian Pineapple Co., 
Honolulu. In 1933 he returned from Ha- 
waii and served as associate professor at 
the Harvard business school until 1939, 
when he was named president of the Uni- 
versity of Kansas. 


Roy M. Lynnes to Head 
Poultry Supply Dealer 


Roy M. Lynnes has been elected president 
of Baby Chick Co., Chicago, and publisher 
of Poultry Supply Dealer, national business 
monthly serving the hatchery and poultry 
supply trades. 

He succeeds the late Burridge D. Butler, 
with whom he was associated in the man- 
agement of Poultry Supply Dealer for 25 
years. Mr. Butler died recently at the age 
of 80, in Phoenix, Ariz. 

Other officers elected were: J. E. Ed- 
wards, vice president; F. W. Orlemann, 
treasurer; and A. R. Hirsch, secretary. 

@ CHARLES L. TAYLOR, Los Angeles, 
Calif., owner of the Chas. T. Taylor Co. 
and a member of the Los Angeles Grain 
Exchange, died recently of a heart attack. 
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@ TOM F. CONNALLY, Clarendon, Tex., 
past president of the Texas Grain & Feed 
Dealers association, has recovered from in- 
juries received last summer when a box car 
door fell on him. Mr. Connally plans on 
re-entering the grain business shortly. 
@ C. B. MIDDLETON, What Cheer, Iowa. 
recently purchased the Wiley Milling Co.'s 
grain elevator, feed mill, and coal business. 


BEMIS OPENS CLEVELAND OFFICE 


Neely J. Leake, a veteran of 28 years 
with the Bemis Bros. Bag Co., St. Louis, 
has been named to manage the new sales 
office opened recently in Cleveland, Ohio, 
by the Bemis firm. Robert C. Thomas, sales 
representative, will be Mr. Leake’s assistant, 
and Miss Dorothea Haggerty has been ap- 
pointed office manager. 


DEATH TAKES MISS MAGERS 


Miss Cordelia Magers, who has been as- 
sociated with the Grain & Feed Dealers Na- 
tional association for many years, died May 
9 after a protracted illness. Miss Magers, 
who was employed by the National in its 
St. Louis office, had been connected with 
the grain and feed trade in St. Louis for 
many years. Before joining the association 
staff she held positions with several grain 
and feed firms in that city. She was widely 


known and respected by the trade. 


@ FARMERS ELEVATOR CO., Rock 

Valley, Iowa, has installed a new Blue 

Streak corn cutter and grader. 

@ CHARLES HAAS, Neosho, Mo., seed 

and feed dealer, has been elected mayor 

of Neosho. 


NON-ELECTRIC 


Permanent 
MAGNETS 


GIVE MORE 


Strength 


tc LESS SPACE / 


Hinged type ap- 
proved by Mill 
Mutual Fire Pre- 
vention Bureau 
for Class A or B 
installation, with 
or without a 
baffle. 


Eriez Magnet Installed on 
Hammermill Feed Table 


ERIEZ Magnets combine maximum 
magnetic strength with compact design. 
Reduced weight and size greatly sim- 
plify installation and cleaning. 
units are adaptable for use when avail- 
able space is at the absolute minimum 
.. Only 7” is required. 


The Eriez Jumbo magnet shown above 
fits into the bottom of gravity flow 
chutes, feed tables, etc. It forms a deep 
“magnetic barrier which assures the re- 
moval of tramp iron. Ample evidence of 
Eriez efficiency in operation is the ten 
thousand different material processors 
who rely on Eriez for magnetic protec- 
tion. Eriez magnets are made of Alnico 
and their strength is guaranteed for 10 


Eriez 


years. No electric current or accessories 


Above is a typical Eriez 
Jumbo Application. 
Eriez Magnets are made 
for installation in either 
wood or metal chutes. 


are necessary. First cost is last cost. For 
complete details, write for bulletin 101 A. 
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Sanford Named Assistant 
To Dr. D. A. FitzGerald 


Harold E. Sanford, chairman of the Na- 
tional Grain Trade council, has been named 
grain industry consultant to Dr. D. A. 
FitzGerald, food chief of the economic co- 
operation administration. 

Dr. FitzGerald’s appointment of Mr. San- 
ford to this post has been taken in many 
informed quarters as an indication that the 
return of the grain export business to pri- 
vate trade channels is probable in the near 
future. 

Simultaneously with the appointment of 
Mr. Sanford, it was learned from official 
sources that all flour procurement, except 
for the occupation zones and the China 
program, will be private after July 1. 


Poultry Industry to Hold 
Fact Finding Conference 


The fact finding conference of the Insti- 
tute of American Poultry Industries will be 
held in Kansas City, Mo., Feb. 6-8, 1949, 
according to Dr. Cliff D. Carpenter, presi- 
* dent of the Institute. 

The conference will be held in the Mu- 
nicipal Auditorium, with exhibits housed in 
Exhibition hall, occupied by government 
agencies during the war but now available 
again. Information regarding exhibit space 
and additional details on the conference can 
be obtained from Dr. Carpenter at 110 
North Franklin street, Chicago 6, Il. 


Murphy Products Holds Annual Golf Party 


One of the features in connection with 
the Central Retail Feed convention, which 
a relatively small group of feed men look 
forward to with real anticipation each year, 
is the Murphy Products Co. golf party. The 
affair this year was held at Burlington, Wis., 
on Saturday, June 5. Above is a picture of 
the group of approximately 40 feed men 
who attended the Murphy party this year. 

Guests assembled at noon at the Hotel 


Burlington for lunch, played golf in the 
afternoon at the nearby Brown’s lake gol! 
course and then returned to the hotel for 
dinner. Brief words of welcome were offered 
by James H. Murphy and his brother Law 
rence E. Murphy. Roy Hoffman, of the 
Murphy organization, distributed the gol: 
ing prizes and Doug McKay, Chicago grain 
broker, performed several outstanding feats 
of magic at the dinner. 
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Dr. Wise Receives First 
AFMA Award for Research 


Dr. George H. Wise, professor of dairy 
husbandry at Iowa State college, Ames, was 
awarded the first $1,000 American Feed 
Manufacturers award for outstanding contri- 
bution in the field of research and nutrition 
at the closing session of the Dairy Science 
association meeting June 16, in Athens, Ga. 
The award was presented by Dr. P. R. Rec- 
ord, Knoxville, vice chairman of the Amer- 
ican Feed Manufacturers association's nutri- 
tion council, 

Dr. Wise was the first of nine American 
-cientists to be honored by the AFMA, 
whose award project is designed to give 
recognition to superior original research and 
‘o stimulate further work by young scien- 
usts in the field of poultry, dairy and other 
livestock nutrition. Three research nutri- 
tionists will be honored annually for three 
years under the association’s program. 

Dr. Wise, a native of Saluda, S. C., holds 
legrees from Clemson Agricultural college, 
Clemson, S. C., and the University of 
Minnesota. In addition to post graduate 
work at these institutions, he was engaged 
in dairy research at Kansas State college 
before joining the dairy husbandry staff at 
!owa State college in 1947. Research car- 
ried on at Iowa State by Dr. Wise has 
stressed the soybean product factors in- 
volved in the utilization of carotene and 
vitamin A in the dairy ration. 

The winner of the $1,000 poultry re- 
search award will be announced June 23, 
at the annual meeting of the Poultry Science 
association in Fort Collins, Colo. The third 
winner to be named in 1948 will be recog- 
nized at the annual meeting of the Ameri- 
can Society of Animal Production in Chi- 
cago, Nov. 27. 


JOINS WARD-STEED CO. 

H. Gordon Stephens, Kansas City, has 
been appointed manager of the Kansas City 
office of Ward-Steed Co., feed ingredient 
brokers, succeeding Jesse R. Faulconer, who 
resigned recently. Mr. Stephens was for- 
merly associated with General Mills, Inc. 
and Atkins & Durbrow, Inc. During World 
War II, he served with the office of price 
administration. 

THE FEED 
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“You mean | gotta take the radio, heater, 
seat cover and white sidewall tires to get 
the tractor?" 


@ GLEN WEATHERBEE, Kings, IIl., has 


taken over the active management of the 
White Rock elevator which he purchased 
recently. 

@ CHARLES SINNING, Lenox, S. D., 
has purchased Alex Morrison’s feed and 
seed business. 

— 

NAMED PROMOTION MANAGER 
Francis E. Nemzek, Minneapolis, has 

been named promotion manager for the 
farm service division of General Mills, 
Minneapolis, according to Frank Miller, 
division manager. Mr. Nemzek, who will 
coordinate merchandising and sales promo- 
tion activities among the division’s 68 farm 
service stores, was formerly associated with 
the Minnesota Linseed Oil Paint Co. and 
the Chi-Namel Paint & Varnish Co. 


Mineral Feed Group Plans 
Convention Sept. 27-28 


The annual convention of the National 
Mineral Feeds association has been sche- 
duled by the board of directors for Sept. 
27-28, according to Peter W. Janss, execu- 
tive secretary of the group. Convention 
headquarters will be in the Bismarck hotel 
in Chicago. 

The program for the meeting is in the 
planning stage at present. Additional in- 
formation on the session can be obtained 
from Mr. Janss at 1012 Des Moines build- 
ing, Des Moines, Iowa. Officers of the as- 
sociation are: C. §. Langen, Quincy, IIl., 
president; Edwin L. Fox, Des Moines, Iowa, 
vice president; H. A. Marshall, Atlantic, 
Iowa, treasurer; and Mr. Janss. 


40 to 150 H.P. 
Engine or Motor 
Drive 


‘GRINDERS 


COMPLETE ACCESSIBILITY OF ALL MOVING PARTS— 
PERMANENT MAGNETS— 
JACOBSON PATENTED BEATER BLADE ASSEMBLY— 
SCREEN CHANGES IN THIRTY SECONDS— 
JACOBSON PATENTED CUTTING PLATE— 


+ AU add up to 
MIORE TONS PER HOUR at 
LESS COST PER TON 


Wire, Write, or Call for full Information 


JACOBSON MACHINE WORKS 


1074 Tenth Ave. S. E., Minneapolis 14, Minnesota 


HAVE THE 


EXCLUSIVE FEATURE OF ALL JACOBSON GRINDERS 
THE POUNDATION OF SMOOTH OPERATION AND LONG LIFE 
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June is the month of many feed dealer 
conventions and members of our staff have 
been riding the trains and planes to assure 
you readers of complete coverage of every- 
thing of importance at all of these meetings. 


Among those missing at the recent con- 
vention of the Central Retail Feed associa- 
tion in Milwaukee were H. H. Humphrey 
of the Northern Milling Co., Wausau and 
T. G. Dyer of the Tanvilac Co., Des Moines. 
Howell was unable to attend because of 
trouble with his eyes and Tom cancelled his 
reservations at the last minute to greet his 
younger son and family who came to Des 


Moines for several days before leaving for 
duty at the army air field in Honolulu. 

Harry G. Cowan of Spencer-Kellogg & 
Sons, Minneapolis, was confined to his room 
at the Schroeder hotel throughout the con- 
vention. Harry's illness was the result of a 
severe internal cold and his many friends 
are all wishing that he will be fully re- 
covered before these words appear in print. 

Charles Sawyer, the new United States 
secretary of commerce, is a son-in-law of 
Andy Lippelman of the Ubiko Milling Co., 
Cincinnati. 

Dick Peek of the Percy Kent Bag Co., 
Kansas City, is mighty proud of his new bag 
which is a beautiful and stylish apron. The 
apron is ready made by ripping the bag 
seams and requires no sewing. 

James Smithwick, divisional sales manager 
of the Murphy Products Co., recently enter- 


The Bag Line 
is Our Life Line 


Today Neahr Quality Textile Bags are first choice with hundreds 
of millers and feed packers who insist on the best in bag packag- 
ing to protect and dress up their products. Consult our staff of 
experts when you need bags. We believe we can save you both 


time and money. 


COTTON AND BURLAP BAGS FOR ALL AGRICULTURAL NEEDS 


M. J. NEAHR 


& COMPANY 


1600 SOUTH DEARBORN STREET - CHICAGO 16, ILLINOIS 


e990 
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tained a group of friends at his lodge on 
the Oconto river near Lakewood, Wis. The 
guests were John Green and Jim and Law- 
rence Murphy, also of the Murphy Product: 
Co., Eldon H. Roesler of The Feed Ba: 
and Colby Porter of Fox Lake, Wis. Th. 
idea was to open the brook trout season bu: 
Lefty took over five pounds of fresh perc! 
with him which were the only fish seen i: 
camp and Jim went the wrong way on on 
of the trails and took several hours to ge: 
back to the lodge. 

Miss Jeanne Schroeder, talented daug!- 
ter of Joe Schroeder, president of t! 
North East Feed Mill Co., Minneapolis, w.. 
presented in her graduation piano recital 
the MacPhail auditorium in Minneapolis « , 
May 16. 

Several feed men were declared winne ; 
in the 1948 cow judging contest sponsor¢ | 
by Hoard’s Dairyman. They were Walt:+ 
B. Krueck of Allied Mills, Fort Wayne, 
W. H. Buchanan of Consolidated Produc s 
Co., Danville, Ill, W. P. Hays of Purina 
Mills, St. Louis, Karl Juve of the Nation. | 
Food Co., Fond du Lac, N. E. Lawatsch 
and H. Ernest Bechtel of General Milis, 
Detroit. The first four named were al-v 
winners of previous contests. 


Patricia Rayney, daughter of John W. 
Rayney of Oak Park, IIl., western sales 
manager of the Silmo Chemical Co., was 
graduated from Stephens college, Columbia, 
Mo. on May 25. 

Carroll F. Swanson of the Carroll Swan- 
son Sales Co., Des Moines, is the proud 
grandfather of a beautiful baby girl, Luanna, 
born to his son and Mrs. John E. Swanson 
on May 18. 

Dr. Betty Sullivan, director of research 
and products control for the Russell-Miller 
Milling Co., Minneapolis, was awarded the 
Thomas Burr Osborne medal by the Amer- 
ican Association of Cereal Chemists at a 
luncheon May 26, during the group’s an- 
nual convention in Cincinnati. The award, 
the highest honor bestowed by the associa’ 
tion, had been awarded only seven times in 
the 25 years since it was establisheld. Dr. 
Sullivan is its eighth recipient. 

M. E. Grant of the Searle Grain Co., 
Minneapolis, is responsible for the following 
definition of a broker which he says was 
obtained from an old English dictionary: 
“A mean trafficking fellow—who having no 
merchandise of his own ‘to vend—barters 
the goods of others—usually to the dis: 
comfiture of both parties—thereby eking 
out a paltry living; a pimp.” 

The same week that Charles L. Dav'd- 
son, president of the Stone Mountain Crit 
Co. and mayor of Lithonia, Ga., attended 
the Central Retail Feed association conven 
tion at Milwaukee, he was named chairman 
of the DeKalb county school board «nd 
general chairman for the Lithonia area of 
the campaign to raise $3,500,000 to bi Id 
an addition to the Georgia Baptist hosp ‘al 
at Atlanta. Charlie came to Milwaukee wth 
his nephew, N. A. “Sandy” Davidson, ‘r., 
who will represent Stonemo in Wisconsin 
and Illinois. 

According to present schedule, we exp 
to get the work done at the cottage so tat 
we can begin enjoying the summer by 
August 15. Come and see us before then so 
that we can put you to work — D.KS. 


THE FEED BAG — June, 1948 


4 
| = | 


AUSTIN W. CARPENTER 


The importance of careful analysis and 
rutiny of proposed federal legislation is 
well demonstrated in connection with Sen- 
e Bill 2543 introduced by Senators Ar- 
vur Capper (Kan.) and George Aiken 
(Vt.), providing for retirement of the gov- 
~nment capital in the central and regional 
‘anks for cooperatives. 

In most cases, there is in both federal 
ad state legislation more than meets the 
-ye. Beneath the surface is found the well- 
amed ‘jokers’ which make the legislation 
isuch more far-reaching than the surface 
title indicates. This was outstandingly true 
with Senate Bill §-2543. 

The two juicy jokers in this proposed 
legislation are these: 


Austin W. Carpenter is executive director 
of the Eastern Federation of Feed Mer- 
chants and managing editor of Business 
Farming. His opinions as expressed in this 
column are his own and not necessarily 


shared by the publishers of The Feed Bag. 


1. That $40,000,000 of surplus earned 
by the central and regional banks for co- 
operatives over the last 15 years upon in- 
terest-free capital supplied by government 
be given outright to these central and reg- 
ional cooperative banks. 

2. That $178,000,000 of government 
capital in these central and regional co- 
operative banks be retired over the period 
of the next 30 years into a United States 
department of agriculture revolving fund 
for future use of cooperative banks. 

The proposed legislation admittedly was 
written by the cooperative bank leadership 
with the objective of taking over—scot- 
{ree—$218,000,000 of government money 
by the central and regional bank for co- 
operatives. 

Along with four other representatives 


of independent banking and business, the - 


writer testified on a recent hearing of a 
senate agriculture sub-committee on the bill. 

Such testimony favored that part of the 
legislation providing for the retirement of 
government capital from the. cooperative 
banks. Our witnesses thought that the re- 
urement of government capital from the 


-ooperative banks was a step in the right’ 


cirection because it would take government 
out of the banking business. We insisted, 
lowever, that when retired, this govern- 
ment money be returned to the United 
States treasury from whence it came. We 
\igorously opposed giving this government 
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money, originated in good measure from 
income taxes from private business, to the 
cooperatives scot-free. 


The particular point which I hope to 
make in writing about this proposed leg- 
islation is the fact that only four witnesses 
appeared at the senate committee hearing 
in opposition to the bill which apparently 
can be accounted for because the bill, on 
the surface, appeared a step in the right 
direction because of its retirement of gov- 
ernment capital from the cooperative banks. 
Few private bankers and business people 
were conversant with the fact that the two 
mentioned jokers in the bill practically 
nullified its surface indicated objective. Few 
income tax paying business people had suf- 
ficiently studied the bill to discover its 
provisions of a huge gift of taxpayers’ 
money to the cooperatives and a continu- 


ance of the use of government money by 
the cooperatives without interest. 


It is gratifying to the witnesses who testi- 
fied in opposition to the unfair features of 
the bill, as it will be to an army of believers 
in equality of competitive opportunity, that 
the senate agricultural committee consider- 
ing the bill did not report it favorably and 
that the measure is dead for this session 
of congress. 


@ HOWARD KECK, Creighton, Neb., 
has opened a new seed store. 

@ McBEE GRAIN CO., Lovington, IIl., 
has purchased a 114 ton Blue Streak mixer. 
@ A. J. SWENSON, St. Joseph, Mo., audi- 
tor for the Stratton-Theis Grain Co., died 
recently following a sudden heart attack. 


quality “ 


what every 
feed mixer 
needs 


Under today’s competitive conditions 
“just alfalfa meal’? won’t do. Each feed 
mixer must hold quality to the highest stand- 
ard to preserve his share of the feed business. 
One of the greatest indications of quality in 
feeds is the brand and quantity of alfalfa meal 
used. That is why so many of the leaders in 
the industry use Elk Valley Alfalfa Meal. 
Use the alfalfa meal you can depend on . 
Elk Valley Alfalfa Meal. 


American Dehydrators Association 
American Feed Manufacturers’ Association 
Midwest Feed Manufacturers’ Association 
National Grain & Feed Dealers Association 


INDEPENDENCE 


DIVISION, MIDLAND INDUSTRIES, lic, 


KANSAS 


= 
FAY 
ELK VALLEY ALFALFA MILLS— 
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from Armour 


Growing chicks have delicate digestive 
systems. Their nutritional requirements 
are very exacting, and sour, rancid, or 
moldy feeds can knock them for a loop. 


* 


Armour’s 50% Meat and Bone 
Scraps is a dependable source 
of wholesome high quality meat 
protein. Growing chicks need 
meat proteins for certain es- 
sential amino acids lacking in 
plant proteins. From 50 to 200 
pounds of Armour’s 50% Meat 
and Bone Scraps per ton of 
mixed feed will satisfy this ani- 
mal protein requirement. Meat 
proteins also provide the “uni- 
dentified chick growth factor” 
that you’ve heard so much about. 


* 


Armour’s 50% Meat and Bone Scraps pro- 
vide calcium and phosphorus in a highly 
available form, that comes from good 
wholesome packing house bone, and 
from no other source. 


* 


We have developed techniques 
of protecting the wholesomeness 
of this product. Armour’s 50% 
Meat and Bone Scraps will store 
well under proper storage con- 
ditions, and will keep its whole- 
some fresh odor. It is carefully 
dried, ground, and sacked to 
give you good mixing qualities. 


* 


Many feed dealers are encouraging the 
commercial broiler business,which shows 
promise of great development. Broilers 
need an 18 to 20% protein all-mash ration, 
and meat proteins are essential. Why not 
work closely with a few farmers in your 
area in proving the profitability of broiler 
raising? You may start something of con- 
siderable profit to your customers and to 
yourself. 


ANIMAL FEED DEPARTMENT 
UNION STOCK YARDS 
CHICAGO 9, ILLINOIS 


ARMOUR 


C 02M PA NY 


Armour Digester Tankage 
Armour Meat and Bone Scraps 
Armour Special Steamed Bone Meal 


— Good 


(Continued from page 21) 


clear through the building, insuring com- 
fort for customers in stormy weather or in 
extremes of hot and cold. The driveway is 
roomy enough for several customers to have 
their cars inside the building at one time. 

No grain is ground or milled at the store, 
since the firm operates an elevator a short 
distance away and customers for this type 
of service are sent to the elevator. 

Mr. Lassman is firmly convinced of the 
value of good displays in a feed store. How 
well displays work in selling merchandise 
has been proven over and over. As an ex- 
ample, Mr. Lassman pointed to a display of 
salt. “When we received this shipment of 


ANOTHER 


FIRST 


for Specifide in 
Specifide NIACIN Source 


Specitide NIACIN Source is Nia- 
cin, (Nicotinic Acid) in a blended, 
extended carrier that makes MIX- 
ING of small quantities of NIACIN 


+ Easy + Fast 
+ Economical - Accurate 
Thorough 


Contains 16 GRAMS of NIACIN 
per Pound. Can be shipped to you 
in 25-lb., 50-lb., and 100-lb. con- 
tainers. 
With Specifide NIACIN Source, you 
will have no measuring and mixing of 
minute quantities of Niacin. Does not 
“ball-up" or segregate. 


An interesting and acceptable price on 
this convenient product is guaranteed. 
The Connecticut Broiler Ration 
(requiring 18 grams of Niacin per 
ton), the work at Michigan State 
College, and recommendations of 
many nutritionists emphasize the 
importance of additional Niacin 
in most poultry and hog rations, 
especially those rations high in 
corn. Niacin functions not only as 
‘a vitamin, but also as a correc- 
tive factor for a tryptophane de- 
ficiency, and for the presence of 

an anti-Niacin vitamin. 


Also, Specitide CHOLINE Source, and 
special choline/niacin mixes for the 
Connecticut Broiler Ration . . . and 
Specifide VITAMIN Source, the com- 
plete fortification for feeds, "sealed-in" 
in 5-lb. cans. 


WRITE TO 


s 
Specifide, Inc. 
Manufacturing Chemists for the 
Feed Industry 
P. O. Box 5305 
INDIANAPOLIS e INDIANA 


salt,” he related, “we made a big display 
of it where traffic was heavy. We opened 
up a bag so farmers could see how favor: 
ably this reasonably priced salt compare: 
with fine table salt. In almost no time at 
all, we had sold the entire shipment. Our 
salt salesman saw that we were out of sali, 
and brought us a few extra sacks that |}. 
had picked up from a dealer in a neighbo:. 
ing town. ‘Did he get a bigger shipme>t 
than we did?’ I asked the salesman. ‘N..” 
the salesman replied, ‘he didn’t get as muc’, 
but he stuck his back in a corner and has: t 
sold any of 

Merchandise is not “stuck back in a cor 
ner’ at the Cherryvale Grain Co. store. Mr. 
Lassman gets all merchandise out where 
people can see it and arranges displays tlt 
will attract attention. te uses display ma- 
terial furnished by manufacturers to good 
advantage. Furthermore, the displays «:e 
dusted regularly and kept so clean that wo- 
men are never afraid to handle merchandi-e, 
even with white gloves on. 

While the store is an excellent adverti-:- 
ment for itself, Mr. Lassman by no means 
neglects other advertising media. He uses 
space in the local newspapers regularly, and 
frequently sends direct mail pieces to all 
rural boxholders in his trading area. He is 
now contemplating adding spot announce: 
ments on a radio station to his advertising 
program. 

The clean, well-kept store; the attractive 
displays; the courteous, expert service; and 
the planned promotional and advertising 
campaign all attest to the fact that Mr. 
Lassman has built up the business at the 
Cherryland Grain Co. store through the 
service and sound merchandising he claims 
to be so all-important for the small town 
dealer. “These things are the foundation of 
the sound business,” he asserted. The steady 
growth of the firm indicates that the foun- 
dation has been wisely planned. 


Western Condensing Co. 
Plans More Advertising 


The Western Condensing Co., manufac: 
turers of Peebles’ Whey products, is plan 
ning to expand its 1948-49 advertising cam- 
paign through farm papers, poultry maga- 
zines, and feed and hatchery trade papers, 
according to Roy Coolidge, Appleton, Wis., 
vice president in charge of sales. 

The advertising campaign will stress the 
profit appeal of the company’s products to 
the consumer, Mr. Coolidge declared. The 
ads in the series will continue to inform 
dealers and feeders of the ways in which 
Peebles’ whey products, with Ribolac, can 
be used in feeding livestock herds and 
poultry flocks. 

Sales have been climbing steadily during 
the past year according to Mr. Coolid:e, 
but the greatest increase has been in ‘ie 
sale of the Peeble’s condensed whey pv 
duct which has become increasingly popu- 


lar as a supplement for free-choice feeding. 


@ J. C. SANKEY, Volant, Pa., has in 
stalled a new 60 HP Blue Streak mill. 


@ SOUTH BEND ELEVATOR C©., 
South Bend, Ind., has purchased the Sou'h 
Bend Feed & Seed Co. 
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Arcady Representative 


JOHN W. LITTLE 


John W. Little, Pittstown, N. J., has been 
named territory representative for New 
Jersey and eastern Pennsylvania for Arcady 
Farms Milling Co., Chicago, according to 
A. J. McLoughlin, general sales manager 
for Arcady. Mr. Little, the third generation 
of his family in the feed business, succeeds 
the late William Butcher in the territory 
and will work under George F. Thatcher, 
eastern division sales manager. 


Death Takes M.W. George, 
Weller Vice President 


Marshall W. George, 57, Chicago, vice 
president of the B. I. Weller Co., died May 
16. Associated with the Weller Co. since 
1941, Mr. George was widely known and 
highly respected in the grain, feed, and 
flour industries. 

Mr. George served during World War I 
as an air force pilot. At the end of the 
war, he joined the H. O. Stone Co., and 
later was connected with the La Salle exten- 
sion university and Bills Realty, Inc. He is 
survived by his widow, Mrs. Maybelle 
George, and three daughters, Mrs. J. I. 
Dennehy and Mrs. M. E. Brinson, Win- 
netka, Ill., and Mrs. J. F. Magill, Simcoe, 
Canada. 


New Sales Representatives 
Named by World Products 


Joseph Goldstein, president of the World 
Products Corp., New York City, has an- 
nounced the appointment of six new sales 
agents in place of Atkins & Durbrow, Inc., 
who are no longer handling the company’s 
products, 

The new representatives for Prot-A and 
Prot-D are: Carroll Swanson Sales Co., 
Des Moines, Iowa; M. A. McClelland Co., 
Kansas City, Mo.; J-M Trading Corp., Chi- 
cago; Hoton-Earl Co., Minneapolis; Fred 
De Hoff Co., San Francisco, Calif.; and 
Frank H. Snell Co., Houston, Tex. 
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OUTSTANDING QUALITY 
ATTRACTIVE PACKAGE 


Hen and Chick size 
99 25/100 Calcium Carbonate 


FOR POULTRY 


THE COMPLETE LINE... 


Tonnage builders . . . profitable 
* specialties . . . priced to win your 
market, built to hold it...... : 


VITALITY MILLS ING., Board of trade, Chicago 4, Ill 


Manufacturers of famous VITALITY 
Poultry, Turkey, Hog, Dairy and 
Livestock Feeds. 
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MILL AND ELEVATOR EQUIPMENT 


Our Service Includes 


Dust Collectors 
Malt Cleaners 
Reels, Bins, Tanks 


Feed Hoppers 


Elevator Casings 
Elevator Legging 
Elevator Heads 
Elevator Boots 


Fire and Dust-Proof Elevators 


Conveyors and Fittings 


L. BURMEISTER CO. 


4535 W. MITCHELL STREET 
MILWAUKEE 14, WIS. 


Save money and extend your 
production with dependably 
uniform Florida High-Protein 
Cane Molasses which offers 
you these big advantages: 


l Exceptionally high in amides and 

* amino acids and with approximately 
three times as much crude protein as 
average cane molasses. 


2 Rich and well balanced content of 

" Vitamins B,, B, and B, as well as 
Vitamins C, E (fertility factor), H 
(Biotin), P-P (Niacin), and Pantothenic 
Acid. 


3 High content of digestible carbo- 
" hydrates in form of various sugars 

and polysaccharides, including the very 

nutritious pectin and soluble gums. 


UNITED STATES SUGAR CORPORATION. 


4 Many minerals and elements essen- 

" tial to animal health including iron, 
calcium, phosphorus, magnesium, potas- 
sium, sodium, chlorine, sulphur, manga- 
nese, aluminum and copper. 


5 Uniformly high quality, plus other 

“advantages of dealing direct with 
producer as we market only our own 
production, 


Ideally located to serve customers 
“in the Southeastern territory. 


CLEWISTON FLORIDA 


Joins Flambeau 


E. J. SCHROEDER 


E. J. Schroeder, formerly of Topeka, 
Kan., has been appointed assistant man- 
ager of the Flambeau Milling Co., Phillips, 
Wis., according to company officials. Mr. 
Schroeder has been in charge of the feed 
division of Forbes Bros.-Central Mills, To- 
peka, for the past three years. He was for 
merly associated with the Marshall Feed 
Co., Clay Center, Kan., for 10 years before 
the company’s plant was destroyed by fire 
and has been actively connected with the 
feed business in the midwest for over 16 
years. 


J. Zipoy Heads Pillsbury 
Minneapolis Feed Branch 


John Zipoy, Clinton, Iowa, has been 
named Minneapolis branch manager of the 
feed and soy division of Pillsbury Mills, 
according to Clyde Hendrix, president o! 
the division. Mr. Zipoy has been with Pills 
bury since 1928, when he joined the firm 
as a clerk in the Minneapolis South “A” 
mill office. 


Mr. Zipoy, a native of Minneapolis, was 
educated at the University of Minnesota 
After joining the company in 1928, he wa: 
promoted to manager of the St. Paul ware 
house in 1933. In 1939 he was transferred 
to Fort Dodge as a territory salesman and 
was named territory salesman in the feed 
and soy division at St. Cloud when that 
division was formed in 1942. He was trans 
ferred to the feed and soy division purchas 
ing department at Clinton in 1946, where 
he has been located until his recent 
advancement. 


@ KERMIT AVERY, Pawnee City, Neb.. 
has been named manager of the Farmers 
Union Elevator. He succeeds Jay I. Hun- 


ley, who resigned to accept a post as county 
treasurer. 
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— Modernization 
(Continued from page 63) 


in the gross volume and in the additional 
profits that have resulted from greater effi- 
ciency and lower operating cost. 

The firm features nationally advertised 
formula feeds including Master-Mix, Mar- 
tins, and Murphy's. “It pays to handle 
guality, advertised products,” Mr. Adams 
asserted. ‘‘Nationally known, advertised 
feeds are easier to sell. Farmers frequently 
ask for ‘that feed that’s advertised on the 
radio’ and their sales resistance has already 
heen overcome by the manufacturers 
advertising.” 

“There has been a change in farmers buy- 
ing recently,” Mr. Adams pointed out. 
“Farmers around here have bought fewer 
chicks this year. They feel that the prices 
they get for poultry and eggs are not high 
enough, compared to the price of poultry 
feeds, On the other hand, local farmers are 
raising a good many hogs and the farmers 
are finding dairy cows increasingly profit- 
able. Their milk checks have enabled a lot 
of them to pay off mortgages, buy new farm 
tools and appliances, and modernize their 
homes. When trends are as definite as that, 
we cater to them by carrying larger stocks 
of ‘asked for? merchandise.” 

Mr. Noll likes to point to prosperous 
‘armers, men who have done well in good 
imes and bad, as proof of his philosophy 
about modernization. “You find a farmer 
who has prospered down through the years,” 
Mr. Noll claimed, “and you find a farmer 


who carries on his business on a planned 
program.” His observation of successful 
farmers and business men made him believe 
that the Helmer Mill could be pulled up 
“by its bootstraps” through a planned pro- 
gram of modernization. His optimism paid. 
The increased trade and the hum of busy 
machinery since his modernization program 
was put into effect speaks eloquently for 
his sound planning. 


D.W. Lingard to Represent 
Prater in Hoosier State 


D. W. Lingard has been appointed In- 
diana representative for the Prater Pulver- 
izer Co., Chicago, ac- 
cording to an an- 
nouncement by the 
company. He will 
make his headquar- 
ters at La Porte, Ind. 

Mr. Lingard had 
been a district rep- 
resentative of the 
Prudential Life In- 
surance Co. for 15 
years. Previous to 
that time he was vice 
president of the 
Fountainette Corp., 
Chicago, and sales and service manager of 
the Pony Tractor Co., Peru, Ill. A graduate 
of the University of Wisconsin, Mr. Lingard 
served as an artillery lieutenant in World 
War I. 


D. W. Lingard 


GOOD 


Under one roof 


Every Feed Ingredient You Want 
Conveniently Located for Truck 
Pickup—We Favor Legitimate 
Feed Dealers 


STOCKS AT ALL TIMES 


CALF MANNA, LAB MIX, CONDENSED BUTTERMILK, 
CALCIUM CARBONATE, GRANITE GRIT, SANI-FLOR 
LITTER, DEHYDRATED PEAVINE AND SOYAVINE MEAL, 
DEHYDRATED ALFALFA MEAL, CODLIVER OIL CONCEN- 
TRATE, REGROUND OATFEED, DAIRY FEED, COLLOIDAL 
PHOSPHATE, FOX AND MINK FEEDS, DOG RATIONS, 
KILLER-DILLER RAT & MOUSE EXTERMINATOR, PEANUT 
MEAL, SOYBEAN MEAL, LINSEED MEAL, BREWERS 
GRAINS, MALT SPROUTS, DISTILLERS DRIED SOLUBLES, 
SKIMMILK, BUTTERMILK POWDER AND MILLFEED, BEET 
PULP, MOLASSES AND 44 OTHER COMMODITIES. 


FEED SUPPLIES, INC. 


3328 W. Cameron Ave. 
NORTH MILWAUKEE, WIS. 


— Take Advantage 


(Continued from page 55) 


hustle to the side of customers’ cars and 
take their orders. Sometimes these curb- 
hopping feed salesmen are there before a 
car has stopped rolling. 

Outside sales are handled by a combina- 
tion delivery service and truck selling ser- 
vice. Top emphasis here is on re-sale work. 
Two men follow up on feeders who fail to 
re-order after a specified length of time. 

Every morning the staff holds a “council 
of war’, with the topic of conversation 
usually revolving about feeders who have 
neglected to buy lately. The staff explores 
possible explanations as to the cause of the 
customer's failure to come back. 

If the period between a customer's visits 
is unusually protracted, the two trouble- 
shooters swing into action, attempting to 
find the reason and get the feeder to renew 
relations. 

“We never send one man out alone on 
a re-sale visit,” Mr. Young emphasized. 
“The two-man team makes for a smoother 
working combination. It helps to eliminate 
the commercial angle and turns the conver- 
sation into a neighborly three way chat.” 

Toning down the “salesman” angle and 
building up the feeling of friendly, cordial 
relations with the gentlemen farmer trade 
in the Winterset area has converted many 
a hobby farmer to M. Young & Co. The 
fact that the firm has been able to assist 
a goodly number of these farmers-for-fun 
in becoming farmers-for-profit is a source 
of pride to the brother owners. 


STANDARD 


MILLERS TO THE FEED TRADE 


A wide variety of grain ingredients for formula 


TOWER BRAND ROLLED OATS 


FRUEN MILLING CO. 
MINNEAPOLIS 5, MINNESOTA 


feeds .. . including 


BRAND PULVERIZED OATS... 


Get Samples and Prices 
Prompt Delivery 
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20% 


MANEY BROTHERS 
“MILL & ELEVATOR CO. 


‘MINNEAPOLIS, MINN. | 


GREATER DIGESTIBILITY 
OFGRAIN PROTEINS 
WHINBLUE RIBBON 
CONDENSED BUTTERMILK 


IS USED 


D, G, and E 


536 LIVINGSTON ST. 


DEHYDRATED 


ALFALFA MEAL 


ALSO DISTRIBUTORS OF 
STALEY’S 
NOPCO 
ARMOUR'S 
PACIFIC MOLASSES Co’s. 


Cane Blackstrap Molasses 
in Tank Cars and Drums 


MANAMAR 
OMALASS 
PILOT BRAND 
TAT Woedett 


STONEMO Granite Grit 


Established 1884 


Tests made at a leading midwestern agri- 
cultural school prove that when buttermilk 
is added to the diet of hogs and poultry. 
digestibility of grain proteins is increased 
by 20% or more. 


@ Plain Condensed Buttermilk 
| @ Fortified Pig Buttermilk, with Vitamins D and G 


®@ Fortified Chick Buttermilk, with Vitamins D and G 
Fortified Breeders’ Buttermilk 'E', with Vitamins 


WRITE US FOR PRICES 


PLANTS THROUGHOUT THE CENTRAL 
WEST STATES 


CINCINNATI 14, O. 


FEEDS FEEDING 


By F. B. Morrison 


* 


. Here is a book which is a definite asset for any 
person producing or handling feeds. This 20th 
edition of FEEDS AND FEEDING, written by 
Prof. F. B. Morrison of Cornell university, contains 
more than one thousand pages. It is the most 
practical compilation of information on livestock 
feeding and nutrition ever printed—a book you 
can use almost every day. 


Order For Immediate Delivery 


Get your copy of FEEDS AND FEEDING direct 
from The Feed Bag by placing your order now 


Che feed Bag | 


1712 W. St. Paul Ave. 
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Milwaukee 3, Wisconsin 
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—In the Mill 


(Continued from page 25) 


additional stock in the bank to the extent of $2,500,000,000 
whenever losses are incurred by the bank. The question that 
disturbs many congressmen is: How long can this kind of pro- 
gram continue before it breaks the economy of this country? The 
“one worlders” laugh and say there is no limit to our resources. 
Time will tell. 


Is U. S. AID HELPING THE EUROPEAN 
RECOVERY PROGRAM? 


Even before congress had passed the appropriations for the 
recovery program word reached me that our aid since last Decem- 
ber was seriously affecting the production of coal in Britain and 
Poland. Here is the story: at the beginning of this year France 
es\imated its total coal needs from outside sources at 800,000 tons 
a month. Later a statement was issued by France placing its re- 
quirements at 2,250,000 tons a month or three times more than 
the original estimate. At the same time Polish and British coal is 
going unsold. In fact, the British producer is finding it impossible 
to recapture the rich French market. Why is this so? Simply 
because France can get all the coal she wants from the United 
States—“for free’—with American dollars. It is the theory of 
our recovery program that our dollars will reconstruct the weak 
economies of the 16 participating countries. But how can the 
Evropean coal industry recover if its coal must compete with 
American coal delivered free of charge? This kind of business 
does not promote European recovery. Nor does it make sense. 


THIS IS OUR FUTURE! 


The rush to arm our country is the result of deliberate govern- 
ment propaganda. The administration has developed a technique 
in propaganda, in the past 15 years, that is on a par with that 
used by Hitler and Stalin. During the last week the house appro- 
priated more than $10,000,000,000 for the armed services. Where 
does this lead us? 


The industrial mobilization plan which our army and navy 
munitions board has cooked up for us, all ready to be served at 
the outbreak of war, even to the naming of top personnel of a 
new board of administration, is about as follows: 


1. Office of war production: to control output, fix allocations, 
priorities, plant financing. 

2. Office of economic stabilization: to control rationing and to 
fix wages and prices. 

3. Office of foreign economic administration: to wage economic 
warfare and to purchase war materials from abroad. 

4. Office of war finance: to float bonds and control credit. 

5, Office of manpower: to socialize the manpower of the nation. 


6. Office of public information: to control all avenues of public 
information and to channel thought. 


7. Office of censorship: to contro! press, radio, mail. 


8. Office of civilian requirements: to fix the subsistence level 
necessary for war production. 


9. Agencies to control transportation. 


What a future, if the military, under an ambitious commander- 
in-chief, takes over! 


LEGISLATIVE LOG-JAM 


Adjournment date for the second session of the 80th congress is 
June 19. For the next two weeks, long hours on the floor of each 
body will be the order of the day. As this is being written it 
appears that important bills will be disposed of. Appropriation 
measures will be out of the way next week. Bills dealing with the 
drait, housing, federal aid to education, displaced persons, amend- 
ments to the railroad retirement act, and extension of social 
security, selective service, and housing will give congress the most 
difticulty, as they are very controversial. 
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YOUR Geoz 
FOOT FORWARD 


How does your merchandise 
appear in the buyer's market 
of today? Do you have your 
BEST FOOT forward? Pack- 
age Appeal built into bags 
produced by WERTHAN can 
help your product capture 
the buyer's attention quickly. 
WERTHAN'S engineering de- 
partment is at your disposal 
to enable you to gain that 
PACKAGE APPEAL so neces- 
sary to make sales in a com- 
petitive market. Let us sit 
down with you and discuss 
your packaging problems — 
we would appreciate the 
opportunity. 


PROMPT SERVICE 


You'll like the way WERTHAN 
supplies your requirements in 
the fastest possible time. We 
at WERTHAN value our cus- 
tomer contacts and make 
every effort to fit our pro- 
duction schedules to your 
needs. You'll be pleasantly 
surprised once you try our 
service. 


WERTHAN BAG CORP. 


8th Ave and Howard St. 
NASHVILLE e TENN. 
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the telephone directory, and did some direct 
mail advertising. There's been a tremendous 
lot of hard work behind it all, but our 
growth has been steady, with no disturbing 
setbacks.” 

Concentrating on giving the farmers what 
they wanted, getting out and combing the 
rural areas for business, and giving service 
to keep a customer coming back, have been 
the potent factors in the story-book rise 
the firm has enjoyed. 

The railroad siding alongside the build- 
ing makes it comparatively simple for car- 
load lots of feed and other allied lines to 


For Poultry, Livestock 
and Fur Bearing Animals 


Phone 
L. D. 44 or 21 


Phillips, Wisconsin 


be unloaded directly into the Anderson 
building. These time and labor saving fea- 
tures of the location increases the efficiency 
of operation and adds to the employe satis- 
faction, something Mr. Anderson points to 
with pride. 

“Satisfied personnel are a great boon to 
a business,” he declared. ““We expect cour- 
tesy of them in their dealings with cus- 
tomers, and we extend the same courtesy 
to them. It’s always ‘we’, even though it 
isn’t a company any more. I believe in 
their sharing in the profits and each em- 
ploye gets a bonus here. I did lose five em- 
ployes during the war. All would have been 
welcomed back with open arms, but the 
boys went on to school and the secretary, 
who served with the WAVES, married 


FLAMBO FEEDS-pEPENDABLE QUALITY 


If you want to sell a quality 
line FLAMBO feeds fill the bill. 
Accurately compounded of fine 
ingredients, they mean profit- 
able feeding for your customers. 
We also specialize in pulverized 
grains—450 ton daily capacity. 
Phone or Wire for Quotations. 


We Solicit Private Label Business 


FLAMBEAU MILLING CO. 


Teletypewriter 
Phillips 14 


The HI-SPEED 


WHIRL-BEATER 
(Model 48) 


You’re invited to write 
Gruendler today ... 


Gruendler Engineers are 
at your service. 


Check These Advantages: 
Rugged, long-wearing design + 10-seconds 
screen change « Ball-bearing 3600 R.P.M. 
rotor « Many other features too numerous 
to mention here. 


GRUENDLER 


Crusher & Puluverizer Co. 


«YES ITS A 
GRUENDLER 


St. Louis 6, Mo. 


when she was discharged and didn’t come 
back either.” 


Stuart Diehl, present mill foreman, ha: 
been with Mr. Anderson for five years. He 
is an efficient, hard working supervisor and 
keeps the mill running smoothly at to; 
efficiency. Dean Naltimeyer is another fiv: 
year employe, while Norman McClain, Ha 
ry Shaffer and Cletus Myers each ha: 
served three years with the Anderson Fe: J 
Co. Sam Lerew joined the firm six mont)\s 
ago and Edward Shaffer four months avo. 
Mrs. Margaret McClain, the company’s s.- 
retary, has been with the organization o.er 
five years. Melvin Houston, a two-year 
veteran, joined the firm after his rele se 
from service. Mr. Houston is a cousin of 
the owner and acts as salesman as wel! as 
poultry service man. Richard Anders. n, 
the dealer's nephew, joined his uncle 
the business a little over a year ago, a! 
his release from service. 


Acting as assistant to the owner, “Dick” 
Anderson is in touch with all phases of 
the business and takes over when Mr. An- 
derson is called away or takes one of his 
hitherto unknown afternoons off. His f{cl- 
low workers kiddingly call the younyer 
Anderson the “vice president”. 

Feeds account for the largest part of the 
volume, with the Quaker Oats Co.’s Ful-O- 
Pep line being featured. Seeds and fertilizers 
are big sidelines with the Anderson Feed 
Co. and last year the firm purchased over 
80,000 bushels of wheat locally for ship- 
ment to other sections of the country. 


Household appliances have proven to he 
excellent turnover items. The company 
handles all the General Electric appliances 
such as water heaters, milk coolers, refriger- 
ators, stoves, vacuum cleaners, radios, clocks, 
automatic blankets, etc. The. big front dis- 
play room contains, in addition to the ap- 
pliance sidelines, many home needs such 
as lawn mowers, garden tools, small hard- 
ware, and paint. 


Although the Anderson Feed Co. does 
not handle baby chicks, the salesmen drivers 
often place orders for their customers when 
they make deliveries to the local hatcheries. 
Mr. Houston, the poultry service man, 
works with local farmers to improve their 
flocks and make them more profitable. !or 
the convenience of their poultrymen cus 
tomers, the firm handles Dr. Salsbury’s com- 
plete line of poultry remedies and sanita- 
tion products. 

Mr. Anderson is justly proud of the 
business which stands today as a monument 
to a dream that was realized. “As I |ok 
back,” the feed dealer reminisced, “I re 
member a lot of hard work. Maybe I «ot 
the ‘breaks’, but we think much of ‘he 
credit for our growth is due to the spirit of 
cooperation which our employes have dem: 
onstrated since the beginning. We have all 
kept alert to every opportunity to boost our 
business and have undertaken any vent re 
that had a chance of succeeding.” 


The growth from an annual gross of 
$26,000 to over $1,000,000 in seven years 
stands as mute testimony to the hard work, 
diligent application to the needs of farm:rs, 
sound management, and the progress ve 
merchandising of the man who set his gal 
and never lost sight of it. 
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Snooks Holds 


Gala Opening 


Over 500 Inspect New Feed Plant 


@ SNOOK'’S Feed Mill, located one mile 
south of Bloomington, Ill., an Arcady deal- 
er for 15 years, held an open house April 
24 in connection with the completion and 
pening of a new $50,000 grinding and 
nixing department. Over 500 farmers and 
‘heir families from the surrounding territory 
.f McLean county attended the event. The 
sill is owned by C. M. Snook, who is 
» sisted in the management of the business 
by two of his sons, Herbert and Wilbur. 

Mr. Snook and his two sons opened their 
doors at 8 o'clock to receive congratulations 
o. their new mill and to escort visitors 
tirough the plant. Modern in every de- 
tl, with facilities for grinding, shelling, 
ciashing, and mixing, the big 70 foot high 
bi ilding is a great improvement over the 
siall portable feed grinder with which Mr. 
Sook started the business in 1931. The 
se'esroom provides ample space for the dis- 
pay of merchandise and guests were shown 
altractive displays of feeds and farm sup- 
} 

A carefully planned publicity campaign, 
utilizing radio, newspapers, and direct mail 
surred up a lively interest in the event. The 
large ad run by Mr. Snook and the smaller 
congratulatory ads run by builders and sup- 
pliers of the new mill combined to make an 
impressive two-page spread which appeared 


a 
FEED MILL 


MODERN in every respect is 
the new $50,000 grinding and 
mixing department of Snook's 
Feed Mill, one mile south of 
Bloomington, Ill., above, put in 
operation recently by C. M. 
Snook, veteran feed dealer. 


in the Bloomington Pantograph on Friday, 
April 23. Prior to this, postal cards were 
sent out to boxholders in the surrounding 
area, inviting them to attend the open house 
and radio announcements were made over 
station WJBC as part of its regular news- 
casts. 


Many valuable gifts were distributed to 
the visitors during the course of the day. 
One of the most popular spots in the mill 
was the temporary refreshment counter set 
up for the occasion. Here the guests con- 
gregated to enjoy the coffee and doughnuts 
and soft drinks served throughout the day. 

Harold Bruniga, Arcady division man- 
ager, and Bill Lowman, Arcady territory 
representative, presented demonstrations of 
the Arcady five point dairy program. A 
colony of rabbits was also on display through 
the courtesy of Arcady Farms. 

At 12:45 a “Man in the Mill” broadcast 
was presented directly from the mill, con- 
ducted by “Spec” Jontry, announcer for 
the Bloomington radio station. The pro- 
gram was entirely unrehearsed and persons 
to be interviewed were called upon at ran- 
dom from among the spectators, many of 
whom had never witnessed a “live” broad- 
cast before and thoroughly enjoyed their 
first experience. 

@ ZILIAK & SCHAFER, Haubstadt, Ind., 


has installed a new 1 ton Blue Streak mixer. 


@ ALBERT ZEEH, Wauzeka, Wis., has 
installed a new 50 HP Blue Streak mill. 


JOINS KRAFT FOODS CO. 

Wendell H. Whitmire, Atlanta, Ga., has 
joined the Kraft Foods Co. as specialty 
representative for animal feed milk pro- 
ducts in the Southeastern division, accord- 
ing to Howard P. Jackson, sales manager 
for industrial food products. Mr. Whitmire, 
who will cover the Gainesville, Ga., poultry 


Dry Free 
Flowing Con- 
densed Fish 

Soluble 


Supplement 


Used Pound for Pound Against 
Wet Solubles 


W.C. PRATT COMPANY 


20 NORTH WACKER DRIVE 
CHICAGO 6, ILL. 


Warehouse Stocks at 


Pease Hay New Century Co. Security Supply Co. 
Commission Co. 3940 So. Union ave. 629 South Concord 
Des Moines, la. Chicago, Ill. So. St. Paul, Minn. 
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area, will make his headquarters in Atlanta. 


PRODUCTS 


Sure sales, sure profits are 
yours with Marblehead’s 
complete line of better 
feed balancers. There are 
minerals for every type of 
livestock, and dealers are 
L 
mation for correctfeeding (=== cw 
methods. We sell only =S—- 
through our regular 
dealers. 


THE COMPLETE LINE OF FOOD BALANCERS 


@ Calcium Carbonate "98" 

@ lodized Calcium Carbonate 

@ lodized and Mangansed 
Calcium Carbonate 

@ All-Purpose Mineral 
Formula No. 20 


@ Special Hog Mineral 

@ Special Dairy Mineral 
e Special Sheep Mineral 
© Special Poultry Mineral 
@ Mineral Blocks 

@ Poultry Grits 


MARBLEHEAD LIME CO. 


59 E. Madison St., Chicago, Ill. 
Western Plant: Salt Lake City, Utah 
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phone. We do everything we can to build 
a friendly feeling and keep it that way.” 

The Huber Supply Co. offers delivery 
service and customers avail themselves of 
the service to the tune of about one-third 
of all purchases. 

“At first,” Mr. Huber related, “with two 
trucks we served a radius of only seven 
or eight miles. About six months ago we 
received the dealership for International 
farm equipment and this enabled us to 
widen our delivery area to over a 15 mile 
radius. The added personal contact we can 
make when delivering, results in greater 
feed sales. Whenever deliveries are made, 
we pay particular attention to any prob- 
lems that our patrons may have, whether 
poultry, livestock, or machinery. If we don’t 
know the answers ourselves, we can always 
call on the manufacturers representatives 
located nearby. 


HAM 


Premier Litter — Absorbs Quicker | 
PREMIER PEAT MOSS CORP., 535 FIFTH AVE., NEW YORK 17, NN. Y. 


“Both the Southern States Co-operative 
Feed Co. and Pratt, our two biggest feed 
suppliers, have specialists who are well in- 
formed and helpful,” Mr. Huber added. 
“The fact that we can give this type of 
service makes our customers doubly appre- 
ciative and has won many friends for us.” 

At the present time Mr. Huber has three 
employes, all ex-servicemen like himself. 
Thomas L. Killmond, his assistant, has been 
with him since the business was started. The 
other two employes, John Harper and Car- 
son Johnson, drive the trucks and help 
about the store. The only non-GI note is a 
refreshing feminine touch several days a 
week when Mrs. Huber helps out with the 
books and office work. 

Mr. Huber does some credit business— 
but only approved credit. “Once in a great 
while we have a delinquent account,” ad- 
mitted the dealer, “but I generally find that 
my first sizing-up of a credit customer is 
pretty good. For the most part, our credit 
customers come in and pay and there is 
seldom need to go out to make collections.” 


- PENNSYLVANIA 


IER 


A firm believer in the value of demon- 
strations, Mr. Huber recently held a demon- 
stration of a new freezer which brought in 
many new faces as well as the established 
customers. He plans on holding an increas. 
ing number of demonstrations as time goes 
on 


“We keep our prices fair,” Mr. Hube: 
pointed out, “and keep up our contacts anv 
helpful service once we have ‘pulled’ the 
customer in. Our location and our shiny 
newness does a great deal of that ‘pullinw’. 
As to the future—well, we do seem to /:e 
expanding.” 


Conley Elected President 


Of Denver Grain Exchance 


John W. Conley, Conley-Ross Grain Cu., 
Denver, Colo., was elected president of the 
Denver grain exchange at the annual mevt- 
ing March 15, succeeding F. R. Houlton, 
Houlton Grain Co., who has been pre: 
dent for the past five years. 

J. W. Moon, Kellogg Grain Co., was 
elected to fill Mr. Conley’s spot of last year 
as first vice president. Robert M. Pease. 
Colorado Milling & Elevator Co., was re- 
elected second vice president. J. Kenneth 
Malo, Intermountain Elevator Co., was 
named to the treasurer’s post. James Ross is 
acting secretary of the exchange. 

Members of the board of directors, in 
addition to the officers, are: Clement L 
Clark, Leo H. Connell, Ralph W. Farr, 
D. F. Gerdom, Newton A. Gray, Georg: 
Hopfenbeck, W. B. Johnson, and Fred W. 
Lake. 


Wagoner Named Director of 
Sales for Blatz Brewing 


H. S. Wagoner, Milwaukee, Wis., has 
been appointed director of sales for the 
Blatz Brewing Co. of Milwaukee, according 
to Frank V. Verbest, president of the Blatz 
firm. Mr. Wagoner succeeds H. G. Lamp- 
man, who resigned recently because of poor 
health. 

Mr. Wagoner returns to the sales de 
partment of Blatz, in which he was for 
merly general sales manager, after five yeu's 
with the Jos. Schlitz Brewing Co. as direc 
tor of central sales. Previous to joining t!e 
Blatz organization in 1938, Mr. Wagoner 
was connected with a Detroit financial a: 
management organization. 


@ FRAZIER FARM SUPPLY, Hillsbo:. 

Ind., has added a new 1 ton Blue Stre.k 

mixer to its feed mixing department. 


NEW SALSBURY PRODUCT 

A new nicotine-phenothiazine concentra‘. 
Wormix, has been introduced by Dr. Sa!» 
bury’s Laboratories, Charles City, lowa. T!:e 
new pharmaceutical product is said to | ° 
effective in the removal of large roun'| 
worms and cecal worms from chickens ar | 
turkeys. The product is easily mixed wit) 
poultry feeds and the medicated feed » 
highly acceptable to poultry because of th. 
palatability of the Wormix, according t: 
the manufacturer. 
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A recent addition to the Chase Bag Co. 
manufacturing branches, which now num- 
her 15, is the modern bag factory and man- 
facturing facilities of the Southern Cali- 
‘ornia Bag Co. at Los Angeles shown above. 
i. R. Koch, sales manager of the Chase 
plant at Portland, Oregon, has been named 
‘o manage the new Los Angeles factory. 


MARKET NEW BROILER PELLETS 

Premium broiler finishing pellets, de- 
signed to simplify feeding, put a finish on 
broilers that will command premium prices, 
and shorten the time required for finishing, 
have been introduced by Lindsey-Robinson 
& Co., Roanoke, Va., manufacturers of 
Fair-Acre feeds. The feed, in pellet form 
only, was designed to follow up an eight 
week broiler mash feeding program with a 
three week finishing period. Quality chicks 
on this program, according to company 
officials, make a pound of gain on 3 to 
3.4 pounds of feed and average three 
pounds at 11 weeks. 


The staff and factory personnel will remain 
unchanged under Chase management and 
William Tannenbaum, formerly president 
and general manager of the Southern Cali- 
fornia Bag Co., will direct the development 
of the used bag department. The plant will 
manufacture new burlap and cotton bags 
for the West Coast trade. 


@ ISUM B. CARR, Wichita, Kan., 53, 
representative of Pillsbury Mills, Inc., in the 
Wichita and Hutchinson areas for 30 years, 
died recently at his home following a heart 
attack. 


HEADS EGG PRODUCTS GROUP 


R. F. Fitch, Chicago, head of the frozen 
and dried egg division of the dairy and 
poultry department of Swift & Co., was re- 
elected president of the National Egg Pro- 
ducts association at the annual ‘convention 
held recently in St. Louis. The association 
is an organization made up of nearly 100 
processors of eggs and egg byproducts. 


to test feeding results. 


ANALYZE Your Feed and 
Your Formulas 


Fluorometric, photometric and colorometric analysis of 


ingredient materials and mixed feeds. Biological animal assays 


For maximum growth and production use our feed formulas 


to fit needs of each section—using available ingredients. 


Our nutritional service expert is available for mill calls by appointment 


FEED-SERVICE 


340 WEST STATE 


ALBION, N. Y. 


Brokers 


FEED 


INGREDIENTS 
KOELSCH 


Grain & Flour Exchange \\\ 


BOSTON } 
HANcock 3115 


fi 
GRAIN CO. 
K 
HENDY 
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( BUFFALO 
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SS 
FEED CO. 
NELLIS | Ps 
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COMMISSION CO 


THE FEED BAG — June, 1948 


i 
Chase Acquires Los Angeles Bag Plant Pe 
| 
| 
' 
| | 
| 
y 
A | 
\ 
| 
920 Phoenix Bidg. | 
\ 
| 
| 
| 
| 
| 


Madison Fertilizer Plant 
Completed by Royster Co. 


The new fertilizer plant of the F. S. 
Royster Co. at Madison. Wis., shown right, 
was formally opened when visitors from all 
over the state and members of the agricul- 
tural staff of the University of Wisconsin 
inspected the facilities March 24. Visitors 
were conducted through the buildings by 
W. T. Wright, vice president of the com- 
pany, and Dennis Hatherly, new plant man- 
ager, shown left and right in the small 
insert. 

The Royster Co. manufactures a line of 
high analysis fertilizers. The company en- 
tered the Wisconsin trade in 1941 through 


Cream Calf Meal 


for gruel Feeding 


HIGH QUALITY 
ECONOMICAL 


DEPENDABLE 
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Cream Calf Flakes 


for dry Feeding 


Co. 


5425 W. Roosevelt Rd. Chicago, Ill. 


the efforts of George A. Wassenaar, man- 
ager of the Union Service Co., Madison, 
and since that time the increased demand 
for Royster fertilizers made the erection of 
the Madison plant necessary. The new plant 
is the 21st Royster fertilizer plant in the 
United States. 

Mr. Hatherly, formerly manager of the 
company’s plant at Indianapolis, Ind., will 
be assisted by Jerry Powell, who was also 
with the Indianapolis branch. 

The new plant, of concrete and steel con- 
struction, is 360 feet long, 100 feet wide, 
and 54 feet high. A 7%4-ton crane operates 
the entire length of the building. The acidu- 
lating department, where superphosphate is 
made by treating Florida phosphate rock 
with sulphuric acid, is 100 feet long and 
52 feet wide. The new plant is in full 
operation and plans are already underway 
to construct a contact sulphuric acid plant 


BULK MATERIALS 


with a capacity of 50 tons a day this sum 
mer. The 21 factories the company has in 
operation have a combined capacity of wel! 
over half a million tons annually and serve 
all the states east of the Mississippi rive: 
@ FRED ROGERS, Grove, Okla., recently 
opened the Rogers Farm Supply store, 
featuring poultry and livestock feeds. 

KASCO MARKETS NEW DOG RATION 

Introduction of a new canned dog ration 
has been announced to the trade by Kasco 
Mills, Inc., Toledo, Ohio. The new product 
is being put out in 1 pound cans and will 
supplement Kasco’s complete dog ration 
now being produced in meal and pellet 
form, E. H. Kieser, company vice president, 
said the product is now being tested in the 
Toledo market where it has met an enthu 
siastic reception. 


EASILY HANDLED 
With This New 
Grain Buggy 


This 800 Ib. capacity grain buggy 
can be used where ever bulk ma- 
terials are handled. Loads easily 
from spouts and unloads through 
slide at bottom. Sturdily con- 
structed, has soft tread roller bear- 
ing wheels. Available immediately 
at the low price of $88.50—will 
pay for itself quickly in conveni- 
ence and time saved. 


1759 Underwood Ave. 
Milwaukee 13, Wis. 
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Cargill, Inc., Conrad, Mont. 


Individual 
or Combination 


Building an individual plant or a 
combination all in one compact unit offers 
no problem to IBBERSON but is all in a 
day's work. 


You can profit by our 60 years’ ex- 
perience. Write us in confidence. Ask for 
our FREE book. 


IBBERSON COMPANY 


Prngineers and Contractors Minneupolis, Minn 


MILWAUKEE 2, WIS. BROADWAY 2-6289 


JOBBERS AND 
WHOLESALERS 


FEED AND GRAIN 


MIXED CARS 
CARLOADS 


TRUCKLOADS 


GRAIN EXCHANGE 


HELP YOUR HENS 
LAY AND PAY— 


TRIPLE SCREENED 


Shellbuilder 


PURE CRUSHED | 


3 Sizes: 3 Bag Size- 
e Hen © 80 |b. 
e Pullet 50 |b. 


80 LBS. NET : 
> 
Shellbuilder Co. 


HOUSTON, TEXAS 


SHELLBUILDER CO. 


HOUSTON, TEXAS 
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Announcing a NEW EXACT WEIGHT Seale 


75 Pounds Capacity ... 


Post war changes in pre-packaged 
weights have created a demand for 
a seale up to 75 Ibs. To meet this 
demand EXACT WEIGHT Engi- 
meers have designed, built and 
thoroughly field tested the new end 
tower unit illustrated above. The 
new model No. 2005 is built on the 
famous EXACT WEIGHT end tow- 
er principle for speed of operation 
and features: (1) strong construc- 
tion for hard mill use (2) base 
platter 16” x 16” with dial eleva- 
tions of either 29” or 35” (the lat- 
ter recommended 
for low bench oper- 
ation in the mill (3) 
strong rest 
(4) dust cover for 
weights (5) dial 3” 
equals 8 ozs. over 
and underweight 
with center mark- 


ing only. Write for 
full details for all 
flour, feed and ce- 
real operations in 
this weight classi- 
fication. 


THE EXACT WEIGHT SCALE COMPANY 
701 W. Fifth Avenue Columbus 12, Ohio 
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Plan Brazilian Project 


Cargill and IBEC Sign Agreement 


@ CARGILL, Inc., Minneapolis, and the 
International Basic Economy Corp., New 
York City, have entered into an agreement 
calling for the establishment of a company 
to engage in the manufacturing and process- 
ing of grain and related products in Brazil, 
according to a joint announcement by John 
H. MacMillan, jr., president of Cargill, and 
Nelson Rockefeller, president of IBEC. 

The agreement provides for joint capital 
participation by Brazilian investors as well 
as by the two United States companies. 

The project will provide modern bulk 
warehousing and storage facilities for han- 
dling grains, oil-bearing seeds and other 
farm products. Since Brazil is an important 
producer and consumer of corn, it is ex- 
pected that this particular grain will play 
an important part in the company’s initial 
operations. 

Modern, efficient methods of distribu- 
tion will result in benefits to both farmers 
and consumers through lower costs and re- 
duction in food waste and will stimulate 


food production 
outlets. 

The Cargill IBEC agreement follows a 
survey made in Brazil by officials and tech- 
nicians of both organizations. The survey 
indicated that Brazil needed, and would 
benefit from, the introduction of modern 
facilities for handling and distribution of 
agricultural food products. 

The agreement with Cargill carries out 
the principle of joint enterprise which’ IBEC 
is applying in association with Brazilian, 
Venezuelan, and United States groups and 
individuals in developing business enter- 
prises in Brazil and Venezuela. 

Cargill will provide the managerial and 
technical personnel and plans to train Bra- 
zilians in the United States for technical and 
supervisory positions in the enterprise. Thus, 
Cargill's operational experience will become 
coordinated with IBEC Brazilian agricul- 
tural activities. 

The basic objective in cooperation with 
Brazilian individuals and groups is to assist 


by broadening market 


* CUSTOMERS EXPECT « 


to insure proper nutrition of livestock and poultry 


‘The value of tor live- 
stock and poultry has long been 
recognized by nutritional ex- 
perts. Asa result, most manutac- 
turers are including 10DINE in 
their formula feeds, mineral 
mixtures and salt blocks. 

Farm animals, like human be- 
ings, need small amounts of 


IODINE to prevent goiter and 
related conditions. In goiter 
areas, IODINE is a vital necessity. 
Elsewhere it is a sensible pre- 
caution. Your customers want 
1ODINE in the feed products they 
buy. ‘They expect it! Make sure 
your formula feeds and mineral 
mixtures contain 1ODINE. 


IODINE EDUCATIONAL BUREAU, INC. 


120 Broadway, New York 5,N. Y. * 221 North LaSalle Street, Chicago 1, Wl. 


CASH IN on the Egg Season with 


STERLING PAPER COMPANY 


B & Lippincott 


STERLING 


EGG CARTONS 


For EXTRA profits and GREATER 
dependability, handle Sterling egg 
cartons. Write for details TODAY! 


Philadelphia 34, Pa. 


them in their efforts to raise the standard of 
living through successfully proven methods 
of economic development. 

From its inception in 1865, Cargill has 
grown into a leading grain company with 
storage capacity of approximately 75,000,- 
000 bushels in the United States. Its facili- 
ties include a line of country elevators in 
the upper Midwest grain area, terminal ele- 
vators in important grain markets, feed 
mills and oil seed extraction and seed pro 
cessing plants located in the West Centr»! 
States. 

In addition to national and internation. | 
grain merchandising, distribution of a wide 
variety of agricultural products and farm 
supplies is carried on through its count), 
elevators and independent dealers. 

It is felt that the broad experience of tie 
Cargill organization will be of inestimab!, 
value in the operation of the Brazilian pro 
ject. 


Steckley Mill to Build 
New Modern Feed Plant 


Another step in the expansion program 
of the Steckley Mill & Hatchery was taken 
when ground was broken for the construc: 
tion of an all-modern feed mill in Kendall- 
ville, Ind., the last week in April. The new 
addition will be built on two sides of the 
company’s present elevator and will house 
machinery of the latest type for shelling, 
grinding, and processing feeds. 

The present Steckley mill was erected in 
1907, after a disastrous fire had wiped out 
the original installation erected in 190! 
when the firm was founded by George 
Steckley, senior member of the concern. 

Vern Steckley, who manages the com- 
pany, predicted that the mill will be suffi- 
ciently completed to handle the storing of 
vats and wheat by harvest time. The in- 
stallation of the grinding and processing 
machinery is expected to be completed hy 
mid-summer. 


Blue Ribbon New Name for 
Central Bag Co. Products 


“Blue Ribbon” is the new name for the 
line of bag products manufactured by the 
Central Bag & Burlap Co., according io 
J. R. Clements, sales manager. Now in i's 
40th consecutive year of business, the cor 
pany operates plants at Chicago and West . 
Burlington, lowa, producing a complete lire 
of cotton, fancy print, and burlap bags. 

The “Blue Ribbon” bag cost calculator, 
recently developed by the company, makes 
it possible for bag buyers to figure co-'s 
per ton of product quickly and accurately. 
Copies may be obtained by writing to Ce: 
tral Bag & Burlap Co., 4515 S. Western 
blvd., Chicago 9, Ill. 


@ PHILIP PETERSON, Sidney, Mon. 
has been appointed manager of the Farme:s 
Mercantile elevator. 


@ MORGAN C. HARRIS, Middlevill:, 


N. Y., who formerly operated the Harr 
Feed Mill, died recently. 
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Kasco territory representatives watch at- 
tentively as Gene MacFarland, Pennsyl- 
venia division manager, left, points out 
some of the features of new display mate- 
rial at the divisional sales meeting held re- 
cently in New Castle, Pa., by Kasco Mills, 
Inc., Toledo, for discussion of sales and ad- 
vertising plans with the company’s repre- 
sentatives of the Pennsylvania and Mary- 
land divisions. Standing, left to right, are: 
Mr. MacFarland; E. H. Kieser, vice presi- 
dent of Kasco Mills; J. B. Cooper; Marshall 
Pickett, Kasco advertising manager; Ed 


Rorke, Corn Products Head 
In Ohio Territory Retires 


H. J. Rorke, manager of the Ohio ter- 
ritory of Corn Products Sales Co., New 
York City, retired May 31, according to 
an announcement by W. H. Gamble, pres- 
ident of the firm. Mr. Rorke had been with 
the firm since its formation in 1906, and 
had been associated with the corn products 
industry since 1903. 

C. J. Worrall, formerly territory manager 
in Atlanta, Ga., has been named to succeed 
Mr. Rorke. Mr. Worrall has been with the 
company since 1915. W. H. Adcock, who 
has been with Corn Products Sales Co. since 
1936 as a bulk salesman, has been appointed 
to the post left vacant by the transfer of 
Mr. Worrall. 

@ RARDIN GRAIN CO., Kansas, IIl,, has 
expanded its grinding and mixing depart- 
ment with the addition of new machinery 
including a Blue Streak corn cutter and 
grader, a 14%4 ton mixer, and a 40 HP 
Blue Streak mill. 

NEW GAS BROODER 

A new gas brooder, designed to handle 
up to 500 baby chicks, will be introduced 
by the Anderson Box Co., Indianapolis, 
Ind., at the IBCA convention in St. Louis 
in July the company has announced. The 
new brooder is the latest addition to the 
Anderson line which includes the “Even- 
Heat”, “Even-Temp”, and “Oil King” 
brvoders. 
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WHEAT, RYE, CORN and OATS 
FEED WHEAT and FEED BARLEY 


Myers; Clarence Kelley; Gus Burgett, and 
Ben Dorsey. Seated at the table, left to 
right: John Tarbrake; Steve Linger; How- 
ard Dayton; and Doren Stone, Maryland 
division manager. 

@ CORTNEY-OLSON CO., Kimball, Neb. 
has commenced operation of its new feed 
mill. 


@ FARMERS EXCHANGE, Morrisville, 
Mo., has expanded its grinding department 
with the addition of a new 39 HP Blue 
Streak mill. 


W. M. BELL COMPANY 


COMMISSION MERCHANTS 
SPECIALIZING IN 


BARLEY and RYE 


AT MILWAUKEE 


e INQUIRIES ON FEED GRAINS INVITED ® 


Brokers of ... 
QUALITY FEED INGREDIENTS 


U. M. C. Calcium Carbonate — Feed Mixing Limestone 
Limestone Grit — Bentonite — Oil Meals 


Mill Feeds — Packing House By-Products 


UNITED FEED PRODUCTS CO. 
205 W. WACKER DR. CHICAGO, ILL. 


asco Divisional Sales Meeting 
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“ALL YOUR NEEDS IN GRAIN OR FEEDS” Werner Elected Presiden‘ 


Sunset Feed & Grain Co Inc. Of American Corn Miller: 
°9 a S. H. Werner, Illinois Cereal Mills, In: , 


e FEED JOBBERS © Paris, Ill., was elected president of t/ = 

American Corn Millers Federation at t¢ 

CHAMBER OF COMMERCE Distributors of: BRANCH OFFICE annual convention May 10 in the Shera: 
BUFFALO, N. Y. Hubinger (Keokuk) MIDDLETOWN, N. Y. hotel, Chicago. C. R. Martin, Quaker © +5 
Corn Gluten Feed Co., St. Joseph, Mo., was —, first vce 

: president; R. B. Evans, Evans Milling ( ,., 

CLO-TRATE PRODUCTS SUNSET BRAND FEED Indianapolis, Ind., was elected second ice 
‘ Wheat Germ Oil (an exclusively milk product) president; and Harry Hunter, Chicago, «as 
Fortified Cod Liver Oil and Wheat G. High in flavin. milk albumen, named secretary. R. C. Huth, Charles A, 
Vitamin A & D Feeding Oils ga and milk minerals. Krause Milling Co., Milwaukee, who as 


Gen succeeded in the president’s chair by Ar, 

Werner, was elected to the treasurer's } st. 

WRITE US FOR FURTHER INFORMATION Mill and product sanitation were 

cussed in a symposium by a panel of ex- 

perts who covered the various phase: of 

sanitation. James A. Gwinn, Gwinn Bro. & 

Co., chairman of the technical commit: 

FEED GRAINS eo 8 6 FOR THE FEED TRADE reported that great strides had been mide 

in mill sanitation since formation of the 

committee in 1946. Further improvemer: is 

being made, he told the assembled corn 

MI ILLIN DILLON CO. millers, but is proceeding slowly beciise 

of material shortages slowing up production 
: of machinery and equipment. 

e ° In his presidential report, Mr. Huth 

Reliable Grain Merchants asserted that per capita consumption of 

corn and corn products has been falling off 


as buyers have been converted to other 
Main Offices — Minneapolis products by the negative aspect of high 
R corn prices. The immediate outlook, he de- 

Telephone Main 3384 clared, is far from encouraging because of 


the grain conservation program, export al- 
locations, and the threat of another war 
hanging over us. 


@ CANTON MILLING & FEED C©oO., 
Baltimore, Md., suffered a $75,000 loss 
when the firm’s plant was destroyed by 
fire recently. 


BEMIS TRANSFERS C. W. AKIN 

C. W. Akin, formerly sales manager ol 

the Bemis Paper Bag Co. plant at St. Helens, 

Oregon, has been transferred to the Bemis 

general offices in St. Louis, where he will 

coordinate the sales of multiwall paper bags 


i KNOW THEM BY THEIR BRAND 


MEAT AND BONE SCRAPS 


BRAND 


DIGESTER TANKAGE 
_ BONE MEAL 


QUALITY IN FEEDS 1S IS ECONOMY IN FEEDING 


HAMMERMILL 
VERTICAL FEED J. CORN CUTTER throughout the country. Mr. Akin has been 


MIXER 


associated with the Bemis organization since 
1941. 


One Machine or Complete | 
Feed Mill Equipment 


® Kelly Duplex, with more than 
60 years’ experience, is well 
To hold fast its excellence equipped to help you plan and to 
of quality is our continuing build the mill machinery you need. 
pledge to our customers. They will be glad to help you with 
Oihon Ce your problems. Whether you are 
purchasing only one machine or 

equipping a mill complete, get 
suggestions and esti. 
mates from Kelly 
Duplex. 


“PROVE ALL FEEDS 
HOLD FAST 
TO THOSE 
WHICH ARE GOOD 


reo 


is proved good for feeds 


THE FEED BAG 


| 
A 


The Duplex Mill and Mfg. Co. “Captain, | think there's a storm 


civ Springfield, Ohio brewing!" 


ahome City * Albert tea 
Cedar Rapids 
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New Field Director 


PAUL C. HUGHES 


Paul C. Hughes, Gillett, Ark., has been 
appointed field director for the American 
Soybean association, according to George 
M. Strayer, secretary of the association. Mr. 
Hughes will be engaged in contact work 
with the grain trade, soybean processors and 
growers in the heavy soybean producing 
areas, 

Mr. Hughes, a native of Gillett, Ark., 
was raised on a cotton-corn-livestock farm 
near there. He studied for two years at 
Arkansas A & M college at Monticello, 
then continued his education at Iowa State 
college, Ames, receiving his degree in agro- 
nomy from that school last March. 


Death Takes W. C. Taussig 


Of American Molasses Co. 
Charles W. Taussig, Bay Shore, L. I., 


51, chairman and president of the Amer- 
ican Molasses Co., died at his home May 
10 of heart disease. In addition to his con- 
nection with the American Molasses Co., 
Mr. Taussig was chairman of the board of 
the Nulomoline Corp. and the Sucrest Corp. 
and president of the Boston Molasses Co. 
and other corporations. 

Mr. Taussig was one of the six original 
members of the late president Franklin D. 
Roosevelt’s “brain trust’. He served as an 
economic advisor at two international con- 
ferences and was a member of the Carib- 
bean commission. 

@® JOHN W. BISHOP CO., Martinsburg, 
W. Va., has installed a new Blue Streak 
muxer, 

@ ETHER ROLLER MILLS, Ether, N. C., 
recently installed a new Blue Streak corn 
cutter and grader. 

® FARMERS ELEVATOR CO., St. Peters, 
Mo., is planning construction of a 55,000 
bushel concrete elevator. 
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Members: 


ATTENTION Feed Manufacturers... 


CANADIAN REFUSE SCREENINGS 
HALLET and CAREY Co. 


Grain Exchange Building 
Minneapolis 15, Minnesota 


American Feed Manufacturers Association 
The Grain and Feed Dealers National Association 


THE ORIGINAL PRE-WAR 


TEHR-GREEZE 


FABRIC CEMENT 
IS BACK 


~ Better than ever 


FOR REPAIRING GRAIN BAGS 


WHITE — Repairs all types of 
cloth, canvas and leather goods. 
A tough, versatile adhesive with 
thousands of uses in home, repair 
shop and farm. 


AVAILABLE FOR IMMEDIATE DELIVERY 
Write for Trade Prices. 


VAL-A COMPANY 


700 W. Root St., Chicago 9, Ill. 


ALFALFA 
MEAL 


Sun-Cured and 
Dehydrated 


NATIONAL ALFALFA 
DEHYDRATING AND 
MILLING CO. 

LAMAR, COLORADO 


ST. LOUIS, MO. 
CHANDLER. ARIZ. 


CANE blac 


NAL MOLASSE 


FOR FEED M 


PHILADELPHIA 34, PENNA. 


e107 @ 


| 
ae 
j 
| 
Tehr-Gree: 
if 
g est ud 
0 LAS S E 
IXING 
© TANK CARS ° D . 
ic 
| 
| 


TH 
STANDARD 
OF THE 
INDUSTRY 


BRINGS YOUR ELEVATOR LEGS UP TO 


THEIR HIGHEST POTENTIAL CAPACITY } 


PATENTED 


= _ The scientifically built 

“Nu-Hy” grain bucket has won an 
enviable reputation among grain 
elevator operators. It has saved 
many vital man hours, cut costs, 


Let us makea free 
capacity analysis 
of your elevator 


leg. Write for our and has increased capacities where- 


ever installed. 


Screw Conveyor Corporation 


CEREAL 


GRADING CO. 
MINNEAPOLIS 
Specialize in 
GOOD 
CORN and OATS 


For 
WISCONSIN TRADE 
Prices Right — Service Prompt 
TRY US 


Members Chicago Board of Trade 


EASTERN 
COMMODITIES 
CORPORATION 


Grain Dealers and 
Brokers 


Bourse Building, Philadelphia 6, Pa. 


R. J. Barnes, Pres. W. P. Jones, Sec’y. 
F. J. Faber, Vice-Pres. C.E. Donegan, Treas. 


Fine for Starting Pigs and Calves 


Steamed 
Rolled Oats 


Des Moines Oat Products Co. 


Des Moines, Ia. 


Eddies Take the Cake 


To commemorate the 40th anniversary of 


the Superior Feed Mills, Oklahoma City, 
Okla., the company entertained 150 em- 
ployes and their wives at a party May 16. 
In honor of the event V. L. Taylor, right 
above, foreman of the bag department, pre- 
sented a huge birthday cake from the em- 
ployes to B. D. Eddie, president, left, and 
his brother K. Eddie, sr., chairman of the 
board. 


SWIFTIDE Blended Fish Oil 
Brewer's Dried Grains 
Linseed Meal ¢ Malt Sprouts 

Mill Feeds 
CORN OIL MEAL 
CORN GLUTEN MEAL @ 
CORN GLUTEN FEED 


A 
L 
E 
Y 
S SOYBEAN OIL MEAL 


Deutsch & Sickert Co. 
741 N. Milwaukee St., Milwaukee, Wis. 


MINNESOTA 
GIRL FLOUR 


Pills, and finest 


MILL FEEDS 


Capital Flour Mills 


Division of INTERNATIONAL MILLING CO. 
General Offices: Minneapolis - Mills: St. Paul 


MARDEN’S 


Genuine 
COD LIVER OIL 
With Vitamins A and D added 


POTENCIES TO FIT YOUR 
REQUIREMENTS 


MARDEN-WILD CORP. 
500 Columbia St. Somerville 43, Mass. 


FERTILIZER 


for the 
FEED TRADE 


write 


UNION SERVICE 
COMPANY 


117 E. Wilson Madison, Wis. 


BUYERS 


Bran, Shorts, 
Middlings, Red Dog 
and Mixed Feeds 


In Any Size Quantities 
Wire Us Your Offerings 


C. J. Martenis Grain Co. 


Produce Exchange @ New York City 


LABORATORY 
SERVICES 


Vitamin Assays 
Mineral Determinations 
Commercial Feed and 
Fertilizer Analyses 


WISCONSIN ALUMNI 
RESEARCH FOUNDATION 


P. O.. Box 2059 
Madison |, Wisconsin 
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RATES: 10 cents per word. Minimum 
charge $2.00. Positions wanted adver- 
tisements, not to exceed 25 words, 
$1.00, payable in advance. 


MACHINERY FOR SALE 


FEED MIXER FOR SALE 

One ton capacity—floor level feed has motor 
—latest style machine—used short time. Write 
KD-15, c/o The Feed Bag, Milwaukee 3, Wis. 

FOR SALE: One late model, field chopping 
machine. Slightly used, completely overhauled 
with new F 226—50 H. P. Continental Motor. 
One man operation. $2750.00 F.O.B. Neodesha, 
pen The W. J. Small Co., Inc., Neodesha, 
Kansas. 


CORN CUTTER FOR SALE 
Cutter—grader—polisher—aspirator, 3000 Ibs. 
per hr. A-1 condition, guarantee. Write LE-21, 

-/o The Feed Bag, Milwaukee 3, Wis. 


Sprout Waldron 22” Attrition Mili with two 
20 H. P. elec. motors direct connected. Com- 
plete with starters, ammeter, Fidelity Blower 
direct connected to 7% H. P. motor. Stearns 
magnetic separator cyclone collector, spouting 
and 2 way valves. Also 1 Monarch Husk Reel 
size 36 x 72. One 8” Western Turnhead Dis- 
tributor. 1 Bender Hoist for 10 ft. driveway. 
1 Elevator Leg complete with 80 ft. of 9” belt 
and buckets attached. Gilbertville Milling Co., 
Gilbertville, Iowa. 

HAMMER MILL FOR SALE 

Has 50 HP motor—used only short time. 
Like new. Bargain for cash. Write BA-120, c/o 
The Feed Bag, Milwaukee 3, Wis. 

Hammer Mills—Blue Streak Prater Rebuilt. 
Standard Mills—sizes 30 and 50, like new. Ac- 
cessories and Piping optional. McLaughlin, 
Ward & Company, 200 E. Pearl Street, Jackson, 
Michigan. 


for Sale: One Used Fox Cutter, Model No. 
224 $300.00 F.O.B. Neodesha, Kansas. W. J. 
Small Company, Inc. Neodesha, Kansas. 


Established midwest milling concern has op- 
portunity for commercial feed salesmen to con- 
tact outlets in Iowa and Nebraska territories. 
Age 30-40. High School graduate. Some feed 
sales experience preferred. Married and back- 
ground of steady employment. Must have car. 
If you are interested in representing a high 
quality feed on a good sound commission basis 
please state complete details in first letter. Write 
Box JE 75, The Feed Bag, Milwaukee 3, Wis. 


Experienced feed salesman to sell a vitamin 
pre-mix to feed mills; old established concern; 
commission and drawing account; Middle West 
or Eastern territory; excellent opportunit: for 
salesman that can qualify; give details. Write 

E. Woodburn, 521 South 3rd St., Minnea- 
polis, Minnesota. 


Excellent opportunity for man with car to 
contact retail and wholesale feed companies. 
Territory open in Illinois, Iowa, Missouri, 
Nebraska, Kansas. Must have good references. 
Write Box JE 18, c/o The Feed Bag, Milwaukee 
3, Wisconsin. 


POSITIONS WANTED 


Experienced Sales Executive desires position 
of responsibility with reputable manufacturer of 
commercial feeds wishing distribution in New 
England and the Northeast. Best of references. 
Write Box MY 24, The Feed Bag, Milwaukee 3, 
Wisconsin. 


BUSINESS FOR SALE 


30,000 Bu Grain elevator and annex, com- 
pletely equipped in the heart of South Dakota’s 
grain producing area. Write for particulars. 
Box JE 46 The Feed Bag, Milwaukee 3, Wis. 


Retail feed and seed store. Downtown store 
plus trackage warehouse with feed mixer. Owner 
soreneen. Landborg’s Feed and Seed, Osage, 
owa. 


Modern feed mill. Fully equipped with two 
mixers, one hammer mill and one attrition mill. 
Grain storage bins for four carloads of grain. 
Also truck with new two car garage. Large 
modern eight room house to be sold with mill. 
Reason for selling—dissolving partnership. Write 
Deer Park Elevator, Deer Park, Wisconsin. 


PRICED FOR QUICK SALE 
Used Machinery: 1—Kelly Duplex 15” Ham- 
mer mill complete with crusher feeder. 50 H.P. 
motor & starter and V_ belt drive. 1-Algoma 
hammer mill with 30 H.P. direct drive motor & 
starter. 1—one ton Challenger mixer, floor level 
feed, complete with pulley, with or without 
motor. 1—one ton Haines mixer, floor level feed, 
complete with motor starter and V drive. S. A. 
Meier Co. 1759 Underwood Ave., Milwaukee 13, 

Wis., Phone Bluemound 7380 or 0672- 


FOR SALE: One Bag-Closing Machine, Sav- 
age goose-neck type with Metropolitan Sewing 
Head. I. L. Richer Co., Inc., Norwich, N. Y. 

FOR SALE: 60 HP Buckeye diesel, 1% ton 
Haines mixer, 50 HP hammer mill with motor 
and starter. Blue Streak corn cutter and grader, 
24” Sprout Waldron Attrition Mill with crusher 
& magnetic equipment, 1 Burton mixer, 2 Wi- 
nona pneumatic systems. Write Box JU 12, The 
Feed Bag, Milwaukee 3, Wisconsin. 

FOR SALE: Three Electric motors, 40, 15, 
and 5 HP, 220 volts, 3 phase, All in excellent 
condition, starting compensators and adjustable 
base plates included. Cato Milling Co. Cato, 
New York. 


MACHINERY & MOTORS FOR SALE 

The following General Electric induction mo- 
tors, totally enclosed, fan cooled: 75 h.p., frame 
505, type K. volts 220/440, speed full load 1780; 
10 h.p., frame 324, type KF, volts 220/440, speed 
full load 1745; 10 h.p. frame 326, type K, 220/ 
440 volts, speed full load 1150; also GE 75 h.p. 
motor, type MTC-537 4 75 1800, volts 440, 
speed full load 1750; GE 60 h.p., type K, frame 
4443, volts 220/440, speed 1765; GE induction 
motor 5 h.p., type KT 160-4-5-1800, volts 440, 
speed full load 1730; Fairbanks Morse induction 
motor 15 h.p., frame 00100-type HAO, 440 volts, 
speed 1200; Fairbanks-Morse electrical motor 
7% h.p., B type, 440 volts, frame H10B, speed 
900. Lincoln motor 10 h.p., frame D 311, volts 
440, speed 900; Falk motoreducer, size 28 DU- 
M.O. 11-976—ratio 3.5 to 1, RPM 1750 to 500; 
5 h.p. Master motor frame 1230W, type PA, 
volts 220/440. RPM 1725; also 2 bag pilers both 
10 foot long with adjustable frame, % h.p., 
3 phase, 60 cycle—one with 220 volt and one 
with 440 volt motor. Write Lawrenceburg Ter- 
minal Elevator Corp., Lawrenceburg, Indiana. 


HELP WANTED 


ANIMAL NUTRITIONIST WANTED 

By an established vitamin supplement manu- 
facturer. Should be a graduate with 2-3 years 
experience. Capable of effective contact with 
feed operatives or executives. Replies will be 
held confidential. Write Box AP 23, The Feed 
Bag, Milwaukee 3, Wisconsin. 


MISCELLANEOUS 


Yeast enzymes are a great digestive aid in 
hog, poultry and dairy feeds. Rice Laboratories, 
Dassel, Minn. 

Hatching Year ’Round — All Popular Breeds 
*** U.S. Approved—Pullorum Controlled. Re- 
liable Source For Nutritional Research Labora- 
tories. Morris Hatchery, 860 West Jackson St., 
Morris, Ill. 


WANTED TO BUY 


We are in the market for a two high or three 
high roller mill size 9 x 30 or 9 x 36. Machine 
must be in good condition and priced reasonable. 
Write Lawrenceburg Terminal Elevator Cor- 
poration, Lawrenceburg, Indiana. 


Distributor Available 


One of our clients, a distributing or- 
ganization which has been covering the 
poultry and animal feed trade; the seed 
and nursery trade, etc., for more than 
sixty years, throughout the Mid-West, 
Eastern and Southern States, is open to 
consider the distribution of one more 
product. Warehouses are strategically 
located throughout the country so that 
quick deliveries can be made. Principals 
only. References exchanged. Please ad- 
dress your reoly to: Tyler Advertising 
Agency, 70 E. 45th Street, New York 


TO HELP YOU SOLVE 
Your feed production problems in 


FORMULATION 

PLANT OPERATION 
LABORATORY 

SPECIAL ASSIGNMENTS 


C. W. Sievert and Associates 


12626 Ann St. Blue Island, Illinois 


WHEN IN THE MARKET FOR — Poultry Wheat, Feed 
Oats, Wheaty Barley, Feed Barley, Corn, Feeding Screenings, 
Ground Screenings — write or wire for quotations. 


HIAWATHA GRAIN COMPANY 


MINNEAPOLIS, MINNESOTA 


STATE BANK BLDG. 
75 STATE STREET 


MERCHANTS FEED CORP. 


Representing Reputable Sellers to Responsible Buyers 


ALBANY, N. Y. 


Receivers, Shippers and Elevator Operators 
Consignments Solicited 


ELECTRIC STEEL ELEVATOR Division of 
RUSSELL-MILLER MILLING CO. 
MINNEAPOLIS, MINN. 


JOBBERS OF FEED INGREDIENTS 
Distributors of Staley Soybean Oil Meal and Gluten Feed 


WILBER FEED CO., INC. 


46-48 MARKET ST. 
JAMESTOWN, N. Y. 
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Order a Mixed Car of 


Golden Loaf Flour 


(The Flour with the Vim and Pep left in) 


Bran ana Middlings 


3 4 (Higher in Protein) 
g\TENNANT & HoyT Co. 


LAKE CITY, MINN. 


LATTIN COMPANY, Inc. 


Jobbers Feed Stuffs — Manufacturers Representatives 


PEP. 


327 So. LaSalle St. 
Chicago 4, Il. 


Chamber of Commerce 
Buffalo 2, N. Y. 


THE FACT 
STILL REMAINS 


that 
SUPERIOR 
. 
ELEVATOR CUPS 
are 
STRONGER 
will 
LONGER 
have 
GREATER CAPACITY 


and will operate more 
efficiently at less cost 
than other elevator 
cups. 
WRITE TO: 
K. I. Willis Corporation 
Moline, Illinois 


for names of distributors and capacity 
analysis form No. 20 


CONSERVE 
GRAINS 


Increase 
Feeding efficiency 
with Balanced 


MADE 


LAST 


FEEDS 


For all poultry 
and livestock 


EAGLE ROLLER MILL CO. 
New Ulm, Minn. 


EAGLE 


Minneapolis Traffic Group 
Elects Remele President 


A. C. Remele, Minneapolis, vice president 
and general counsel of Van Dusen Harring 
ton Co., was elected president of the Min 
neapolis Traffic association at the organiz: 
tion’s recent election meeting. 

Directors of the grain and milling diy 
sion of the association who were elected . 
the same time include: Mr. Remele; J. . 
Adams, Archer-Daniels-Midland F. 
Replogle, Cargill, Inc.; B. F. Benson, Be: - 
son-Quinn Co.; D.E. Fraser, Cereal Gra 
ing Co.; Edw. J. Barry, Farmers Uni 
Terminal association; E. B. Smith, Gener. 
Mills, Inc.: M. E. Scroggins, Scroggi: 
Grain Co.; W. L. Walter, McCarthy Br: 
Co.; W. L. Brisley, Russell-Miller Milli: 
Co.: William T. McArthur, Pillsbury Mil! 
Inc.; and P. E. Paquette, Oshorne-MeMill: 
Elevator Co. 


Housewives Pick Patterns 
For Bemis New Print Bags 


Introducing a new “wrinkle” in the: 
cotton dress print flour and feed bags, Bemis 
Bros. Bag Co., St. Louis, has gone to the 
housewives of America for expert advice 
to guide the company’s selection of pattern: 
to be used on future bags. 

Surveys have been conducted by the 
company in seven states to determine which 
patterns were most wanted by women. The 
results of the thousands of personal inter- 
views conducted have heen the “Pane! 
Picked patterns” used in making Bemilin 
dress print bags. 

Bemis interviewers, armed with artists 
sketches of sample patterns, stationed 
themselves in feed stores where feed in 
dress print bags was sold. Each woman 
customer was shown the pattern samples 
and asked to select the 10 best designs in 
her order of preference. After a representa: 
tive sample of women had made their se 
lections, the results were tabulated and th. 
patterns which received the most vote: 
were printed on cloth for Bemis bag manu 
facture. Additional surveys are projected 
whenever the company has to make sele 
tions of new patterns for their dress print: 

@ J. D, WEAVER, Rocky Mount, N. C 
owner of the Compass Creek Mill, has in 
stalled a Blue Streak corn cutter and grad 
in his mill, 

NEAL WINNINGHAM, Burlingto: 
Colo., has purchased the elevator he ha 
been operating under his name on leas: 
since 1941, from the Swenson estate. 

— 


NAMED CHIEF ENGINEER 


Robert J. Hoskins, Minneapolis, has bee: 
appointed chief engineer of the Purity Oat: 
division of General Mills, according to Clar 
ence M. Hidding, division president. Mi 
Hoskins was formerly project engineer i! 
the company’s research laboratories in Min 
neapolis, where he explored new technique: 
in the production of rolled oats and oat 
flour. 
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Morgan Elected President 
Of Cottonseed Association 


J. I. Morgan, jr., Farmville, N. C., was 
clected president of the National Cotton- 
sced Products association at the 52nd an- 
nual convention in New Orleans, May 10- 
il. Mr. Morgan, president of the Farmville 


J. Il. MORGAN, JR. 


Oil & Fertilizer Co., is the first son of a 
former president of the association to head 
the organization, his father, the late J. I. 
Morgan, having been president in 1935-36. 

Members of the board of directors of the 
national organization of cottonseed crush- 
ing mills elected for 1948-49 are: F. W. 
Hurston, Cullman, Ala.; W. W. Knight, 
Little Rock, Ark.; E. A. McDonald, Los 
Angeles; J. E. Caldwell, Madison, Ga.; 
C. W. Wallace, West Monroe, La.; George 
W. Covington, Jackson, Miss.; L. M. Up- 
m™ church, Raeford, N. C.; A. L. Durand, 
Hobart, Okla.; E. H. Lawton, Hartsville, 
§. C.; R. H. Patterson, Trenton, Tenn.; 
Ray Grisham, Abilene, Tex.; F. Earl Davis, 
Harlingen, Tex.; S. J. Vaughn, jr., Hills- 
boro, Tex.; Richard H. Blythe, Paris, Tex.; 
W. H. Knapp, Cincinnati; W. F. Guinee, 
New Orleans; C. T. Prindeville, Chicago; 
T. C. Lee, Memphis, Tenn.; and Mr. 
Morgan. 

Directors of the association re-appointed 
the following officers: T. H. Gregory, 
executive vice-president; A. L. Ward, edu- 
cational director; Christie Benet, general 
counsel; and §. M. Harmon, secretary- 
treasurer. 


@ THOMAS BRASS, Sugar Bush, Wis., 
purchased the former Baerwald feed mill at 
an auction recently and will operate the 
business himself. 


@ WARNER SPOERL, former feed mill 
operator in Sherwood, Wis., has accepted 
a position as manager of the feed depart- 
ment at the Greenville (Wis.) Cooperative. 


@ FRED MAROON, Howard, S. D., has 
opened the Howard Feed & Seed Co. to do 


a veneral business in feeds and seeds. 
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DID YOU GET YOUR COPY? 


Our new Buyers Guide for 1948 is now ready. More 
complete and better than ever. Illustrates, describes 
and prices hundreds of standard and special supply 
and equipment items for Grain Elevators, Flour Mills, 
Feed Plants and Allied Industries. 

These fine books were sent recently to our entire mail- 
ing list, but we may have missed your name. If a copy 
did not reach you, write for one now. It will be 
forwarded promptly on request. 


CAMEL 


WHEAT MIXED FEED 
for 


“All in 


Poultry-Dairy Cows-Pigs one bag” 
EXCELSIOR MILLING COMPANY 


Minneapolis e Minnesota 


SPECIALISTS IN VITAMIN 
AND MINERAL CONCENTRATES 


TRAINED REPRESENTATIVES 
WORK WITH YOU "ON THE SPOT" 
FOR EXACT FORMULATION 


TO LOWER FEED COSTS AND 
RAISE FEED QUALITIES 


FOR INTEGRITY — _ RELIABILITY 


FEEDS foooy NEED 


1421 CHESTNUT STREET, PHILA 2, PA. 
Cincinnati 32, Ohio 


“a 
\ COMPANY v vi 
“The Grain Elevator and Mill Supply House” 
= _ 
7 
i 
| Bonburgo-_ WING | 
V4, 
To 
\\ 
ED 
Os TR pt €2 
SCONCES 


Amburgo Co. 111 
Arcady Farms Milling Co. 14 
Archer-Daniels-Midland Co. 54 
Ark Valiey Alfalfa Mills 114 
Armour & Co. 92 
Atkins & Durbrow, Inc. 53 
Becher-Barrett-Lockerby Co. 113 
W. M. Bell Co. 105 
Bemis Bro. Bag Co. 47-69 
Blatchford Calf Meal Co. 2 
Brode Corp. 113 
Brown-Forman Distillers Corp. ....................-. 11 
Bunge Corp. 105 
L. Burmeister Co. 94 
Calcium Carbonate Co. 18 
Capital Flour Mills 108 
7 
Central Mills, Inc. 24 
Cereal Grading Co. 108 
Chase Bag Co. 50 
G. E. Conkey Co. 86 


Davis Enterprises, Inc. 
Dawe’s Products Co. 
Peder Devold Oil Co. 


North East Feed Mill Co 112 
Northrup, King & Co. 80 
Oyster Shell Products Corp. .......................--- 93 
sac 4 Feed Mills 45 
Prater Pulverizer Co. 82 
W. C. Pratt Co. 99 
Premier Peat Moss Corp 100 
Provico Feeds 111 
Purina Mills 40 
Quaker Oats Co. 84 
Russell-Miller Milling Co. -.........................-... 16 
Ryde & Co. 102 
Dr. Salsbury Laboratories .-.........................-.-.- 42 
Savage, Inc. 4 
Screw Conveyor Corp. 108 
Sea Board Sales Co. 112 


J. B. Sedberry, Inc. 36 
Shellbuilder Co. 


103 
Sievert @ Associates 109 
Silmo Chemical Corp. 29 
Specifide, Inc. 92 
Sprout, Waldron & Co. 8-100 
A. L. Stanchfield & Co. 112 
Standard Brands, Inc. ......... 20 
Sterling Paper Co. 104 


Stratton Grain Co. 74 


Dehyireting Process Co... 
Des Moines Oat Products -........ 
Detroit Diesel Engine Division 
Deutsch & Sickert Co. 
Donovan Feed Co. 
Industries 
rew & Co. 
gag Mill & Co. 10 
E. I. du Pont & Co., 77 


Eagle Roller Mill Co. 110 
Eastern Commodities Corp. 108 
Electric Steel Elevator 109 
Elk Valley Alfalfa Mills 91 
Eriez Mfg. Co. 87 
Exact Weight Scale Co. 103 
Excelsior Milling Co. 111 
Feed Service 101 
Feed Supplies, Inc. 95 
Flambeau Milling Co. 98 
Franke Grain Co. 12 
Fredman Bag Co. 114 
Fruen Milling Co. 95 
Gruendler Crusher & Pulverizer -.................. 98 
Halibut Liver Oil Producers ............................ 48 
Hallet & Carey Co. 107 
Hendy Feed Co. 101 
Hiawatha Grain Co. 109 
R. R. Howell Co. 111 
Hubbard Milling Co. 83 
H. D. Hudson Mfg. Co. 78 
T. E. Ibberson Co. 103 
Iodine Educational Bureau, Inc...........-........... 104 
Iowa Feed Co. 112 
Iowa Limestone Co. 12 
Jacobson Machine Works 89 
Max Katz Bag Co. 112 
Kellogg Milling Co. 73 
Spencer Kellogg & Sons, Inc. ........................ 56 
Percy Kent Bag Co., Inc 35 
King Midas Flour Mills 116 
Koelsch Grain Co. 101 
Kraft Foods Co. 61 
LaBudde Feed & Grain Co. .................--.-.---- 12 
Land O’ Lakes Creameries, Inc...................... 113 
Lattin, Inc. 110 
Leary Grain Co. 112 
Maney Bros. Mill & Elevator Co. -............... 96 
Marblehead Lime Co. 99 
Marden-Wild Corp. 108 
C. J. Martenis 108 
McMillen Feed Mills : 33 
S. A. Meier Co. 102 
Merchants Creamery Co. 96 
Merchants ae Corp. 109 
Merck & Co., Inc 30 
Milwaukee Feed & 103 
Morton Salt Co. 71 

ullin & Dillon Co. 106 
Murphy Products Co. 115 
Herman Nagel Co. 85 
National Alfalfa Dehydrating & Milling Co.....107 
National Distillers Products Corp. ................ 81 
National Food Co. 75 
National Molasses Co. ; 107 
M. J. Neahr Bag Co. 90 
Nellis Feed Co. 101 
Newsome Commission Co. 101 
New England By-Products Corp. .................. 6 
Nopco Chemical Co. 59 


Order Your 


KELL-PHOS* now 


*(Phosphorus and im- 
Call or write portant trace minerals) 


IOWA FEED CO. 


618-620 Des Moines Bldg., Des Moines 9, Iowa 


NOW!-Buy SUPERIOR’S-PURE 


Meat and Bone Scraps 
Digester Tankage ] 
Bone Meal — Blood Meal 
Superior Packing Co. 


St. Paul, Minn. 


Feed Ingredients 


Strong-Scott Mfg. Co. 3 
— ~~ = ° f a i K in d 
uperior Packing Co. 
North East Feed Mill Company 
Tyler Advertising Agency -...........------------- 109 Minneapolis 13 Minnesota 
Ultra Life Laboratories 26 

nion Special 
United Feed Products Co. ~........-.....2.2.-2---------- 105 DRY VITAMIN 
U. S. Sugar Corp. 94 D 
Val-A Co. 107 
Vi-D Co. 112 ° 
Vitality Mills, Inc. 93 - 
Vitamins, Inc. 13 
Waterloo Mills Co. 44 "MARION, IND. 
Wene Laboratories 46 
Werthan Bag Co. 97 
Western Condensing Co. .............................. 22 
Whitmoyer Laboratories 65 
willis Co: 110 

illis Corp. 1 
Wilson & Co., Inc. 106 corTon 
Winthrop-Stearns, Inc. 9 BuRtar APER 
Wisconsin Alumni Research Foundation........ 108 


C. Romeiser Organizes Own 
Grain Company in Kansas 


Clarence A. Romeiser, formerly associated 
with the Simpson-Romeiser-Evans Grain Co., 
Salina, Kan., has organized the Romeiser- 
Evans Grain Co., Salina, Kan., to do a 
general grain business and specialize in mill- 
ing wheat. 


Mr. Romeiser has been associated with 
the grain and milling industry for over 20 
years, joining the Hays Milling Co. in 1927 
as a stenographer. He served as head book- 
keeper, traffic manager, and assistant man- 
ager of the Hays firm, leaving the company 
in 1938 to accept a position as manager of 
the country elevator department of the 
Eberhardt & Simpson Grain Co. In 1946 he 
became a partner in the Simpson-Romeiser- 
Evans Grain Co., from which he resigned 
recently to form his own company. 


NEW BAG FLATTENER 

A new “bag flattener”, which eliminates 
air from the bag and distributes the con- 
tents evenly, has been introduced by the 
Flexoveyor Manufacturing Co., Denver, 
Colo. Endless steel coil springs running 
over grooved steel rollers produce a knead- 
ing and pressing action which produces a 
flat, smooth bag which piles easier, stays 
piled better, and occupies less floor space. 
Complete information may be obtained by 
writing the Flexoveyor Co., 315 E. & C. 
building, Denver 2, Colo. 


TRUCK COVERS 
TWINES 


INDIANAPOLIS, IND. 


FEEDSTUFFS 


Both Cash and Futures 


DREYER COMMISSION CO. 
(At it since °92) 
414-415 Merch. Exch. Bldg., St. Louis 2, Mo. 
Board of Trade Bldg. Kansas City, Mo. 


SAVE MONEY 
with 


SEA-COLL 


SOYBEAN MEAL ... MILLFEEDS 


LINSEED MEAL 
A. L. Stanchfield, Incorporate! 


Wholesale Grain and Feed Merchants 
500 Corn Exchange Bldg. Minneapoli- 


LEARY 


GRAIN COMPANY 
1023 CHAMBER OF COMMERCE, MINNEAPOLIS 
Bridgeport 1231 
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Represents Dawe’s 


DR. LAWRENCE MORRIS 


r. Lawrence Morris has been appointed 
to represent Dawe’s Manufacturing Co., 
Chicago, in the Missouri, Kansas, and south- 
western Illinois territory, according to com- 
pany officials. 

Dr. Morris, who received his master’s 
degree from Texas A & M and his Ph.D. 
from Louisiana State, has done teaching, 
research, and extension work at Oklahoma 
A & M and the University of Arkansas, 
and has been in charge of poultry work 
at the University of Wyoming. He is a 
member of the Poultry Science association, 
the World Poultry association; and several 
other honorary organizations. 


Stauffer Named President 
Of Oklahoma Association 


Frank Stauffer, Chickasha, Okla., was 
elected president of the Oklahoma Grain 
& Feed Dealers association at the organiza- 
tion’s golden jubilee convention in Okla- 
homa City, May 8. I. E. Larabee, King- 
fisher, was named vice president, and E. R. 
Humphrey, Enid, was re-elected secretary- 
treasurer. Directors elected at the session 
included: J. P. Ewing, Enid; Clyde Caudill, 
Altus; Ben Feuquay and Carl Newberry, 
both of Enid, and Claude Nickell, Alva. 

J. O. McClintock, executive vice presi- 
dent of the Chicago Board of Trade, was 
one of the headline speakers at the Okla- 
homa meeting. In his address, Mr. McClin- 
tock described the United States grain ex- 
changes as great, free market places support- 
ing national economy. 

Other featured speakers at the conven- 
tion were: Homer Thomas, president of the 
Enid Board of Trade; Samuel B. Pettengill, 
New York radio commentafor; Ray B. Bow- 
den, executive vice president of the Grain 
@ Feed Dealers National association; Dr. 
A. M. Schlehuber, Oklahoma A & M col- 
lege: Keats Soder, Oklahoma Wheat Im- 
provement association; and George B. Wag- 
ner, sanitation engineer for Pillsbury Mills. 
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TRY THE NEW 


COTTONSEED MEAL DEVOLD DRY D3 


CAKE and PELLETS 


SOYBEAN MEAL, and PELLETS 


PEANUT MEAL 


COTTONSEED FEED 
28% Protein 


Gor Poultry Feed 


COTTONSEED HULLS 


COTTONSEED HULL BRAN 


It beats the rest. 
GROUND PEANUT SHELLS 
(Car lots only) Gor Vitamin Oils 
ire us collect, any time, for bers ash che, 
Delivered Prices 
Give me Devold’s 
On request, we will send you our weekly ° 
market letter with quotations. Whak else can we day? 


THE BRODE’' CORPORATION 
P. O. Box 700 
Phone: L.D. 271 MEMPHIS, TENN. 


147-P Varick St., New York 13, N.Y. 


PEDER DEVOLO OlL COMPANY 


Division of CHAS. L. HUISKING & CO., INC. 


KEN MILLER 


Special Trunk Line During Trading Hours 
MAin 5065 MAin 6212 
AND 
FEED INGREDIENTS 
FOR 


FEED MANUFACTURERS 


BECHER-BARRETT-LOCKERBY CO. 
563 Grain Exchange 
Minneapolis 15, Minnesota 


"Better Feeds and Seeds For 


Northwest Needs’’ 
LAKES 


LAND LAKES 


CREAMERIES, INC. 


FEEDS SEEDS FERTILIZERS 
2201 N. E. KENNEDY MINNEAPOLIS 13, MINN. 
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Union Specin 


units 


Economical 
Gag Closers 


@ Union Special Suspended 
Head Bag Closing Machines 
are designed to bring the ad- 
vantages of machine sewed 
closures to the numerous jobs eee, 
where the amount of work to 
be handled or seasonal varia- 
tion does not justify the in- 
stallation of large scale 
production equipment. Engi- 
neered and built by the origi- 
nators of filled bag closing 
equipment, these economical 
units are ideal for general 
service in small mills 
or for utility and 
standby duty in large 
mills. 

For complete infor- 
mation on what Union 
Special Suspended 
Head Utility Units 
offer, write for Bulle- 
tin 201. Union Spe- 
cial Machine Co., Suspended Head Units are 
448 N. Franklin St., furnished in four combinations 
Chicago 10, Illinois. of sewing heads and suspen- 
sions. You have your choice 
of either the Class 14500 
sewing head (shown above) 

or the heavy duty Class 

80600 sewing head and 

your choice of the tan- 

dem pulley suspension on 
the Top Lock Thor Bal- 
ancer (shown in the 
inset). 


‘NEW BULLETIN __ 
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MEAL 


| YOU CAN DEPEND UPON 


h, Let Ark Valley be your 
iC, source for 17% and 
20% Dehydrated 
Alfalfa Meal... Guar- 


/ anteed ''A" Content. 
V4 Always uniform. 


‘ Air Mail... Write ... Wire 

j THE ARK VALLEY ALFALFA MILLS, INC. ( 
( Hutchinson, Kansas 

3 National Hay Association 

Grain & Feed Dealers National Assn. 


BAGS.... 


BURLAP AND COTTON 
VACUUM CLEANED FOR 
ECONOMY .. . PRINTED 
FOR INDIVIDUALITY. 
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MURPRI’'S. 


Good pasture is a cheap feed in the summer time. But pasture alone does not make a 
complete ration. It often lacks vital substances that are needed to avoid costly set- 
backs, breakdowns and retarded production. Even when grain is fed with pasture, a 1 
good concentrate is needed to bolster it up so as to sidestep costly losses. 


You can help your customers do a better, more profitable feeding job when you 
show them how MURPHY’S CUT-COST CONCENTRATE can balance up and 
fortify pasture rations. CUT-COST CONCENTRATE supplies, “all in one bag,”’ 
the vital protein, mineral and vitamin substances that livestock must have for ; 
healthy growth and top production. | 


Your business will profit most when you sell your customers the concentrates they 
need to properly balance up their pasture and grain feeding so they can make more ; 
money out of their livestock. ae 


There’s a good profit in every bag of MURPHY’S CUT-COST CONCENTRATE f 
you sell— but most important, Murphy’s helps you create satisfied, repeat customers. ah 
Write today to find how the Murphy franchise can help you make more money. ae 


MURPHY PRODUCTS CO., Burlington, Wisconsin 
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MIDAS 


d Cust 


It's a new cotton print sack now being used for all King Midas 
Poultry Feeds. A sack of exceptionally high quality because of its 
high thread count. 


And to meet your customers’ needs, they are offered in a wide 
variety of patterns, including plaids. florals, checks. stripes and 
polka dots. These patterns are created by some of America’s most 
foremost fabric designers. 


Printed in gay lively colors, these patterns are retained through 
the life of the material as it is tub-fast and sun-fast. 


Stock King Midas Poultry Feeds and feature the new King Midas 
Poultry Feed sack for clothing for the family and dress-ups for the 
home for such items as dresses, aprons. playsuits, men’s shirts. pillow 
cases, draperies and slip covers for furniture. 


When you sell King Midas Poultry Feeds. you are selling results 
and satisfaction to your customers and assuring steady repeat busi- 
ness for yourself. 


Apple River Mill Co. 


Feed Division 


King Midas Flour Mills 


MINNEAPOLIS 15, MINNESOTA 
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